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A NEW YEAR... A new start . . . New ambitions 
to make 1935 THE year ... Why not do it with com- 
panies of undoubted financial strength and reputation? .. . 


Companies that will help build your agency beyond aver- 


age expectations? . . . Western and Southern Group 


are those Companies . . . For your own benefit — why 
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THE WESTERN & SOUTHERN INDEMNITY CO. 
THE WESTERN & SOUTHERN FIRE INS. CO. 
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The COMMERCIAL UNION 
GROUP has w hstood the shocks 


of conflagrations and commercial 


recessions—all these have come 
and gone and still the name and 


organization carries on because it 
stands for the true ideal of protec- 
tion. Its financial exhibit gives 
assurance of its firm establishment 


as a lasting, representative organi- 
zation, ably fortified to meet all 
_ future obligations. 





COMMERCIAL UNION ASSURANCE COMPANY, LIMITED 
THE OCEAN ACCIDENT AND GUARANTEE CORPORATION, LIMITED 
AMERICAN CENTRAL INSURANCE COMPANY 
COLUMBIA CASUALTY COMPANY 
THE CALIFORNIA INSURANCE COMPANY 
THE PALATINE INSURANCE COMPANY, LIMITED 
THE BRITISH GENERAL INSURANCE COMPANY, LIMITED 
UNION ASSURANCE SOCIETY, LIMITED 
THE COMMERCIAL UNION FIRE INSURANCE COMPANY 
(Stock Companies ) 


Are preferred by Agents, Brokers and Policyholders 
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eha hay Minded 
Casal ly Company 


managed by seasoned casualty 





and surety men whose familiar- 
ity with today’s sales and underwriting 
problems is translated into intelligent 
and helpful agency service. From Coast 
to Coast, the policies of Fireman’s Fund 


Indemnity Company are Boe Ae as bonds 


- backed by | 
STRENGTH; Z 


PERMANENCE 
STABILITY 


of security 





Fire ‘Automobile Marine - Css Fidelity + Surety 


IREMAN'S FUND GROU 


Firemans Fund. rin Company ~ Occidental Insurance Company 
Home Fire & Marine /nsurance Company 
Firemans Fund lademnity Company ~Qecidental iidetinity Company & 


NewYork -: Chicago - SANFRANCISCO  - Boston - Atlanta 
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The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
First AMERICAN FIRE INSURANCE COMPANY 


Fighty Maiden Lane, 
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Complete Automobile 
Insurance is the only 
real protection. 














of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 
THE FIDELITY AND CASUALTY COMPANY 


ERNEST STURM, Chairman of the Boards 
BERNARD M. CULVER, Presiden 


New York ,N.Y% 
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Dizzy Season for 
Legislative Men 


Many Legislatures in Session— 
Recodifications Proposed—Con- 
gress Must Be Watched 


CHASING THE “BIRDIES” 


Hearings Are Being Rushed in Connec- 
tion with New Insurance Codes 
in Several States 


Insurance legislative and organization 
men have a dizzy season ahead. Not 
only will Congress and the legislatures 
in 44 of the states be in session, but in 
perhaps 15 of the states recodifications 
of the insurance laws will be submitted. 
Legislative men refer to measures that 
affect the present way of doing business 
or change the traditional setup as “bird- 
ies,’ and from all appearances they will 
be out chasing “birdies’’ from coast to 
coast in the next few months. _ 

The proposals to recodify insurance 
laws of the various states are causing 
many headaches among legislative and 
organization men. In some of the 
states in which new codes will be pre- 
sented, the preliminary drafts are being 
passed out as if they were memoirs of 
Fannie Hill, the applicants being finger 
printed and ‘genealogy taken. 


Much Work Involved 


When copies of the draft are obtained, 
it may be a matter of three or four 
days work to check the proposed new 
code against the existing laws, to de- 
termine what is new and whether sec- 
tions that are declared to be only clari- 
fications of the existing law are really 


clarifications or whether some new 
meaning is inserted. Then changes 
must be pondered from the point of! 


view of whether they are inimical to the 
interests of the organization or the com- 
pany and the strategy determined upon, 
whether to attempt to have changes 
eliminated, amendments inserted or not 
to challenge the change, but wait until 
after the law has been passed and then 
attempt to knock it out in the courts. 

Responsible insurance men recognize 
that in these recodifications many im- 
portant reforms are contemplated. There- 
fore, they hesitate to attempt to ask for 
amendments or seek to have certain 
sections erased because the whole struc- 
ture might be unrecognizable after 
various interests had tinkered with it. 
Yet here and there in these codes are 
provisions directed against certain 
abuses, which have the incidental effect 
of hitting legitimate enterprises or af- 
fecting the legitimate way of doing busi- 
ness. 

Hearings Being Held 


Hearings are being held in connection 
with proposed codes for a number of 
states, because the legislatures go into 
session in January and the sponsors of 
the codes desire to introduce their 
measures at an early date. Hearings 

(CONTINUED ON PAGE 25) 
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Satisfactory Progress Is 
Made by Fire Companies 


By GEORGE 


NEW YORK, Dec. 26. —With an 
increase of from 8 to 10 percent in pre- 
miums, a substantial reduction in loss 
ratios and gains in assets and surplus, 
fire company officials, with few excep- 
tions, look back over 1934 with satis- 
faction. The extent to which individual 
offices profited will not be revealed until 
annual statements are filed but it is a 
safe assertion that the showing generally 
will be far more pleasing than has been 
the case for several years. 

When statement figures are published 
they will be more readily understand- 
able both by agents and by the insuring 
public, in that no reference will be made 
to convention values of assets, or of 
special reserves to meet deficiencies be- 
tween such values and actual market 
quotations as of Dec. 31. The practice 
of averaging security values for certain 
periods under official regulation has been 
discontinued, the National Convention 
of Insurance Commissioners at its most 
recent meeting deciding to revert to 
the former method of having securities 
in company statements listed at prices 
ruling on the last day of the year. 


Fire Waste Cut Down 


By far the most noteworthy feature 
of the fire business in the last 12 months 
has been the marked diminution in the 
country’s fire waste, the result of a com- 
bination of circumstances both within 
and beyond the insurance field, but in 
which careful underwriting undoubtedly 
played a prominent part. 

The upward trend in general business 
activity in addition to materially en- 
hancing the market value of securities, 
created a demand for additional indem- 
nity on the part of many manufacturers, 
merchants and owners of other classes 
of property, with the result that the 
overall premium income for 1934 when 
definitely known, will likely show a sat- 
isfying gain. While some of the new 
line offerings came from the east and 
the far west, the greater percentage 
was contributed by the central west and 
the south, two sections that benefited 
particularly through subsidies of the 
federal government. New building offer- 
ings were comparatively rare, the real 
estate market continuing depressed and 
holding little attraction for further in- 
vestment. 

Automobile Losses Down 


the income from automobile 
fire and theft is not likely to reach 
that of 1933, largely because of the 
lower average value of cars on the road, 
losses are reported considerably less 
than formerly. As officials are more 
concerned with net return than with 
premium volume they are well content 
with the record. The prospects for in- 
creased business appear especially bright 
for these lines as automobile manufac- 
turers report an increased demand fer 
cars. Not only does this mean a de- 
mand for new insurance but the sale 
should be easier than ever before be- 
cause of the attractiveness of the com- 
prehensive and other forms of coverage 
now available. 

The collection of 


While 


agents’ balances 


A. WATSON 


which was so perplexing and so ex- 
pensive a problem in 1932 and 1933, was 
distinctly easier this year thanks in part 
to improved economic conditions, the 
inclination of many agents to refuse in- 
demnity to assured without payment 
being guaranteed and to the collection 
rules imposed by regional governing 
bodies. The overdue balance evil, twin 
sister to the free insurance practice, is 
gradually being overcome, agents and 
assured being made to understand that 
indemnity must be paid for and that 
unless premiums are remitted promptly 
the companies will be hampered in their 
settlement of claims. 


Push Inland Marine 


In addition to the automobile depart- 
ment, the majority of companies inten- 
sified the solicitation of business on the 
inland marine lines with considerable 
success. Unfortunately the strife for 
some of these classes has led to renewed 
irritation between fire and casualty offi- 
ces, differences which it is hoped will 
be ironed out at joint conferences. 

So far as the agents are concerned the 
outstanding events of the year included 
the formal rejection by the NRA of the 
proposed code of fair practice ardently 
championed by the National Association 
of Insurance Agents; the victory 
achieved by the latter body in regaining 
the handling of lines on cotton and grain 
products upon which federal loans had 
been made, and the establishment of a 
branch office for handling such business 
at Washington, D. C. The agents’ asso- 
ciation is an its full strength to 
urge enactment by the incoming Con- 
gress of a law barring use of the mails 
to London Lloyds and tax-dodging and 
statute evading insurance organizations. 


Separation Movement Creates Stir 


} 
Separation programs adopted early in 


1934 by both the Eastern Underwriters 
Association and the Western Under- 
writers Association to be applied by 
both bodies in the “excepted cities’ un- 
der their respective jurisdictions, created 
a great stir in agency as well as in|} 
managerial circles and provoked no little ; 
ill feeling for weeks. Material modifica- | 
tion of the original programs by each 
of the organizations, however, had a 
soothing effect and now time will be 








counted upon largely to accomplish 
what it was evident could not be com- 
pelled through drastic means. The feel- 
ing is still strong that eventually there 
must be a clear line of demarcation | 
drawn between orthodox and non-affi- 
lated companies from coast to coast. 
No challenge is made of the right of 
any company to operate upon such lines 
as it deems desirable, nor of local agents 
to represent institutions, but the con- 
tention of the orthodox element is that 
association and non-association com- 
panies can not exist in harmony in the 
same agencies and that each should pur- 
sue unmolested its particular underwrit- 
ing policy, and select local representa- 
tives in sympathy therewith. 

Because of improved industrial and 
economic conditions the National Board 

(CONTINUED ON PAGE 25) 
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yo on Chicago 
Problem Solution 


Formula for Avoiding Separation 
Will Probably Be Ratified 
Friday 


SUBCOMMITTEES CONCUR 


Pact Between Agents and Companies 
Provides for Stiffer Commission 
Regulations in City 


A solution has all but been reached 
to the vexatious separation problem in 
Subcommittees of agents and 
representatives last Friday 
agreed formula, whereunder 
clearance of agencies will be abandoned 
and stiffer commission rules will be put 
into effect and enforced by the Chicago 
Board. 

The subcommittees wiil 
Friday of this week, after having sub- 
mitted the formula for approval of the 
two general committees, one of compa- 
nies and the other of agents. The proba- 
bility is that the formula will be ac- 
cepted and that the agreement will be 
finaliy ratified on Friday. 

There has been no official word as to 
how settlement of the Chicago situation 
will affect the separation program in the 
other excepted cities of the west, but the 
general impression is that separation will 
not now be pushed elsewhere 


Chicago. 
company 
upon a 


meet again 


Pittsburgh Insurance Day 
Is to Be Observed Feb. 4 


The Pittsburgh Insurance Day activ- 
ities sponsored by the ww Club 
of that city will be held Feb. A. W. 





Pardew is general chairman anil E. W. 
Murphy is vice-chairman. This is one 
of the big insurance events of the year 
and the dinner is always attended by a 
| large number of company executives 
from all parts of the country. 
Committee chairmen are: Expos sition, 

C. H. Bokman; program, C. A. Reid; 
finance, Charles Flaherty; speakers, R. 
H. Alexander; publicity, J. C. McCarthy; 
tickets, R. L. Milligan; dinner, H. 5 
| Bepler:; receptions, J. J. O'Donnell; 
floor, H. P. Lichtenthaler; entertain- 


ment, C. H. Alexander: guests, H. E. 
McKelvey, and door, W. E. Stumpf, Jr. 
| The Insurance Club of Pittsburgh re- 
cently held its elections, A. C. Supplee 
being named president; R. H. Alexander 





and A. W. Pardew, vice-presidents; H. 


|S. Bepler, secretary, and B F. Davis, 
chairman of the board. The dire ctors 
are: A. C. Darragh, J. A. Feery, C. 


Flaherty, K. F. May, E. W. Murphy, 


A. A. Rohrich, D. W. Speidel 
The St. Paul F. & M. has ziven an 


extra month’s salary to all employes. 
President F. R. Bigelow, in making the 
announcement, said it was decided to 
“Share somewhat the prosperity’’ of the 
vear. 
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Refuses to Order Refund 


of 16 2/3% Excess Premiums 





COMPANIES WIN MAIN POINT 





Missouri Supreme Court Holds, How- 
ever, Rate Increase Must Be Pro- 
tected by State Court Injunction 





The Missouri supreme court has 
handed down a decision in the fire in- 
surance rate case, which is fav orable to 
the companies on the main issue in- 
volved, but somewhat adverse on a tech- 
nical issue, which can easily, however, 
be overcome. 

_The court held that the Cole county 
circuit court had exceeded its jurisdic- 
tion in directing 74 companies to collect 
an increase of 1624 percent in fire and 
windstorm rates and impounding the in- 
crease pending review by the court of 
reasonableness of the rate. 

The decision is not a source of con- 
cern to the insurance companies. It sus- 
tains the companies in everything except 
on a technical point which is that the 
companies should have requested the 
lower court for an injunction restraining 
the insurance superintendent from inter- 
fering in the collection of the rate in- 
crease. 

Main Issue Explained 

The main issue was in connection with 
the state’s request that distribution to 
policyholders be ordered of the excess 
premiums already collected and im- 
pounded. The supreme court made no 
finding as to the disposition of these ex- 
cess premiums, which are estimated to 
amount to about $1,600,000 and in this 
important regard, the companies were 
victorious. 

The lower court’s protection of col- 
lection of the increase was in the nature 
of proceedings to review the denial of 
the increase on the part of the insurance 
superintendent. That protection should 
have been in the form of an injunction, 
the supreme court held, and such an in- 
junction can be had by the companies 
for the asking. They will probably ob- 
tain such a writ this week. 


Distinction Is Drawn 


The supreme court decision draws a 
distinction between the proper proceed- 
ings in case of an increase and a de- 
crease in rates. Where a decrease in 
rate is ordered and the companies desire 
to take issue, they may continue to col- 
lect the old rate and deposit the differ- 
ence between the old rates and the new 
in court, without an injunction. 

The companies and the insurance su- 
perintendent assumed that the same pro- 
cedure should be followed where the 
companies desire to put into effect an 
increase in rate over the denial of the 
insurance superintendent. Under such 
circumstances, the court held that an 
order for an injunction should be en- 
tered. 

This decision, of course, has no bear- 
ing on the 137 other i insurance companies, 
which are collecting the increase under 
the protection of an injunction of the 
federal court. About $8,500,000 in ex- 
cess premiums have been impounded in 
the federal court. 


Started in June, 1930 


Both the state and federal court pro- 
ceedings were started in June of 1930, 
following the decision of the United 
States Supreme Court which required 
the companies to refund the excess pre- 
miums collected since 1922 under the 10 
percent rate reduction order, entered by 
the insurance superintendent. The ex- 
cess premiums collected since 1930 
therefore amount to only about 5 per- 
cent more than the rates existing when 
the rate reduction order was entered in 
1922. 

The supreme court said that the at- 
torney general, insurance superintendent 
and the companies, in the state court 
case, assumed the statute contemplated 
the collection and impounding of the 
rate increase. “Perhaps,” the supreme 
court stated, “it would be fair to say 








Named Kansas General 
Agent for Commonwealth 














McKNIGHT 


c Cc. 


C. C. McKnight of Enid, Okla., one 
of the best known and most progressive 


general agents of the southwest, who 
for some time has represented the 
Commonwealth, Quaker City Under- 


writers and Vulcan Underwriters of the 
North British & Mercantile group in 
Oklahoma, and the Vulcan Underwrit- 
ers in Kansas, will now represent the 


Commonwealth as general agent in 
Kansas as well. In the ten years of his 
general agency work Mr. McKnight 


has developed a profitable business for 
his companies. 








the superintendent submitted to the col- 
lection and impoundment rather than he 
acquiesced in it. But even if there was 
more than submission in his attitude—if 
there was something affirmative signify- 
ing voluntary consent—the statutes gave 
him no authority to permit the collection 
of a rate increase he had disapproved. 
Section 5846 provides the rates shall not 
be raised without his approval, and he 
could not override it by acquiescence or 
even formal stipulation.” 

The attorney general asked that the 
companies be fined on the ground they 
had exceeded their charter or corpora- 
tion license privileges and franchises and 
violated the law by charging rates which 
had not been approved by the insurance 
superintendent. The supreme court held 
that no fine should be imposed on the 
companies since they had acted in obe- 
dience to the order of the circuit court. 


Over 300 File Reports 


Reports from 333 cities were filed in 
the fire prevention week contest with 
California, Indiana, Iowa, Texas and 
Washington receiving the highest honors 
in the number of reports submitted. 





Department Store Lines of 
Factory Mutuals Extended 


———_~ 


WRITE SPRINKLERED RISKS 





Group Turns to Other Fields for Busi- 
ness After Experimenting on 
Pacific Coast 


NEW YORK, Dec, 26.—The Factory 
Mutuals, which ‘began experimenting in 
writing sprinklered department store 
risks on the Pacific Coast three years 
ago, have been steadily extending their 
activities on the class in other sections 
ot the country and are now competing 
for several of the large lines in this city. 
They captured one of the choice proper- 
ties here several months ago and are 
now credited with having submitted a 
proposition for another. Aside from 
building lines, coverage on stock of the 
big department stores here and in other 
leading centers, range from $1,000,000 to 
$3,000,000 each, requiring pretty heavy 
carrying capacity in order to distribute 
the liability without any one company 
assuming an undue proportion. 


Corrective Measures May Be 


Enacted as Result of Fire 


LANSING, MICH., Dec. 26.—Condi- 
tions which made possible the Kerns 
Hotel holocaust of Dec. 11 are gradually 
being revealed at the inquest and are 
likely to result in definite findings by 
the coroner’s jury which will constitute 
a basis for corrective legislation. The 
list of known dead in the fire now stands 
at 32 with a possibility of several addi- 
tions. The property loss has’ been 
“waged estimated at half a million dol- 
ars. 

The revelations at the investigation 
are, chiefly: that the present laws make 
no adequate provision for inspection of 
hotels for structural and administrative 
defects likelv to result in such disasters 
as that of the Kerns; that there is no 
statutory provision relative to hotel per- 
sonnel sufficient to protect the lives and 
property of guests at all times, and that 
hotels are not required and seldom do 
instruct their employes in conduct dur- 
ing emergencies of this sort. 

Testimony indicates the Kerns was 
kept in excellent condition so far as 
“housekeeping” was concerned, it had 
one more fire escape than the law re- 
quired, extinguishing equipment was up 
to standard, and the heating plant was 
in excellent ‘shape. It has also developed, 
however, that there were only three em- 
ployes on duty when the fire broke out, 
there was no regular patrolling of floors, 
and that employes were never instructed 
in the use of extinguishers, sounding of 
alarms, or in any emergency duties. 


The Wright & Spahn agency, Schles- 
wig, Ia., has been dissolved and H. C. 
Dahms succeeds Mr. Spahn. The new 
agency will be known as Wright & 
Dahms. 








THE WEEK IN INSURANCE 





Insurance legislative and organization 
men have a busy season ahead, with 44 
legislatures in session, new insurance 
codes being proposed in about 15 states 
and with Congress likely to tackle meas- 
ures.of interest to insurance, Page 3 

* * * 

Review of the year shows satisfactory 

progress made by fire companies. 
Page 3 
* * * 


Solution to separation problem in Chi- 
eago will probably be ratified by agency- 


company conferees Friday. Page 3 
* * * 

Factory Mutuals extend writing of 

sprinklered department stores. Page 4 


*x * * 
Missouri supreme court hands down 
decision in the Missouri rate case, in- 
volving collection of the 16°% percent 





rate increase by 74 companies under pro- 
tection of an order of the circuit court. 
Page4 

* * * 


Increase in automobile liability loss 
ratios is causing serious concern to cas- 
ualty company executives. Page 27 

* Ok 

Freeman C. Read is appointed manager 
of the Chicago office of the Globe In- 
demnity. al sl Page 30 


Aetna Fire contributes $1,000,000 to the 
Century Indemnity, making the capital 
of that company $1,000,000 and the sur- 
plus in excess of $1,250,000. Page 29 

* * * 


Review of casualty experience in year 
just closing gives promise of_ better 
showing for companies in 1935. Page27 





Illinois Farm Mutuals Enter 
Upon a Reinsurance Plan 





SIGN PACT AT PEORIA MEET 





To Reinsure Average Loss Ratios in 
United Farm Mutual Reinsurance 
of Hoopeston 





A plan for reinsuring the loss ratio 
of township, district and county mu- 
tuals in Illinois was decided upon at a 
meeting of about 150 representatives of 
those companies in Peoria last week. 

The scheme provides for use of the 
United Farm Mutual Reinsurance of 
Hoopeston, Ill., as the reinsurance car- 
rier. Under the plan each of the sub- 
scribing concerns will make a deposit 
premium with the United Farm Mutual 
and each will be subject to assessment 
liability for any insufficiency. 

Each company may recover from the 
United Farm Mutual 90 percent of the 
amount in any year by which its loss 
ratio exceeds its average loss ratio for 
the past five years. 


One Hundred Sign Up 


About 100 of the 221 local farm mu- 
tuals in the state have subscribed to the 
plan, which starts Jan. 1. The expecta- 
tion is that many additional subscrib- 
ers will be obtained before the first of 
the year. 

The meeting consisted of the mem- 


bers of the Association of Illinois 
Township & County Fire Insurance 
Companies, together with representa- 


tives of district and county windstorm 
companies. 

A finance committee of five was ap- 
pointed and an executive committee of 
the same number, one of whose duties 
will be to attempt to work out stand- 
ardized forms to be used by the local 
farm mutuals, which will meet the re- 
quirements of federal and other lending 
agencies. 

The officers of the United Farm Mu- 
tual Reinsurance are the same as the 
officers of the Association of Illinois 
Township & County Fire Insurance 
Companies. 

L. S. Binkley of the law firm of 
Ekern & Meyers of Chicago has been 
the legal adviser in setting up the plan 
and attended the Peoria meeting. 

The United Farm Mutual Reinsur- 
ance was started in 1920. As of Dec. 
31, 1933, it reported income $4,730, dis- 
bursements $3,293, assets $11,259, sur- 
plus $7,912, losses paid $1,273. W. B. 
McFarland is secretary. 


Mrs. West Again Heads Board 


OSHKOSH, WIS., Dec. 26.—Mrs. 
Myrtle B. West, one of the best known 
insurance Women in Wisconsin, was re- 
elected president of the Oshkosh Board 
at the annual meeting. F. L. Conroy 
was reelected vice-president; Dan Har- 
man, Jr., secretary-treasurer; Charles 
Konrad and N. K. Monroe, members of 
the executive committee. Reports 
showed that for the first time since the 
board was organized, it had 100 per 
cent membership of all agents in Osh- 
kosh who qualify under its rules. 


Southern Reports Good 


BIRMINGHAM, ALA., Dec. 26.— 
Reports from agents in the south indi- 
cate that their premium increase for 1934 
will be 10 to 20 percent over last year. 
This is considered good since last year 
showed a decided improvement in the 
south where general business has led 
the whole nation in recovery. A few 
scattering agents report sensational in- 
creases in volume. 

Collections are decidedly better, a few 
agents going so far as to admit they 
didn’t lose a cent in bad collections dur- 
ing the year. This is partly due to 
stricter credit policies on the part of 
agents. Losses are the lowest ever ex- 
perienced., 
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Cincinnati Agency Will Be 
70 Years Old Next Month 


TO CELEBRATE ANNIVERSARY 


Neare, Gibbs & Co. Office Started in 
Business Just Following Close 
of the Civil War 


One of Cincinnati's best known agen- 
cies, Neare, Gibbs & Co., will observe 
its 70th anniversary in January. The 
agency was established in 1865, follow- 
ing the close of the Civil War, by Capt. 
George W. Neare. A son, Clarence J. 
Neare, and a_ grandson, George W. 
Neare IJ, of Captain Neare are active 
in the agency at the present time. 

The agency was originally known as 
Neare, Batchelor & Keno, the present 
name being adopted, after several minor 
changes, in 1924, when a reorganization 
by Clarence J. Neare, Boyd C. Taylor 
and Taylor C. Goshorn occurred. Mr. 
Goshorn retired in 1926 and died two 
years later. George W. Neare II be- 
came a member of the firm in 1927, hav- 
ing been in its employ eight years pre- 
viously. Brian V. Thompson became a 
partner Dec. 15, 1934, having been asso- 
ciated with the agency since 1931. 

Active in River Navigation 


Capt. George W. Neare was well 
known along the waterways of the mid- 
dle west as the owner and master of 
numerous vessels. He gave up the river 
life in 1865 to conduct an insurance bus!- 
ness. The three original members ot 
the firm all had a long connection with 
the river and it was natural for the new 
organization to develop a specialty in 
the river business, with the great growth 
of the steamboat at this time, and a rep- 
utation for capable underwriting which 
has ever since been maintained. 

Captain Neare became general agent 
of the Saint Paul Fire & Marine in 1882 
when it entered the river business. He 
was the only remaining member of the 
original firm, Mr. Batchelor having 
passed away and Mr. Reno had accepted 
the presidency of a newly organized local 
company and a bank. 

Gibbs Enters Business 


In 1884 Edwin C. Gibbs, a son-in-law 
of Captain Neare, entered the agency. 
Six years later, two sons, Clarence J. 
Neare and G. Douglas Neare, were ad- 
mitted as partners. The latter died in 
an automobile accident in 1904. Mr. 
Gibbs had gained a noteworthy reputa- 
tion in the field and, in 1906, went to 
San Francisco to engage in adjusting the 
claims resulting from the disastrous 
earthquake. He retired in 1916. At this 
time Mr. Taylor and Mr. Goshorn were 
admitted as members and the firm name 
was changed to Neare, Gibbs & Lent. 
Mr. Lent had been admitted as a partner 
in 1909. 

During the 70 years of its existence, 
Neare, Gibbs & Company has seen the 
rise and decline of the river traffic which 
rose and fell with the steamboat era. 
During the past few years, it has wit- 
nessed a rebirth in river shipping. The 
romance and glamor of the Robt. E. Lee 
and Natchez age have gone, but it is 
likely the future will bring back much 
of the old activity with the increasing 
use of the improved navigation facilities. 

Prepares Booklet 


A 20 page booklet commemorating the 
7@th anniversary has been prepared by 
George W. Neare II, which gives a brief 
history of the agency and its part in the 
river development. The “Waterways 
Journal,” published in St. Louis and de- 
voted to river shipping news, will con- 
tain a special 16 page section in its Dec. 
29 issue dealing exclusively with the 
agency. Companies represented in the 
agency will have eight of the pages. 


The Fergus Falls, Minn., board of edu- 
cation has voted to insure its school 
buildings for $342,439, contents for $28,- 
258, and the books for $16,700, half of 
the insurance going to stock companies 
and half to mutuals. 




















ROBERT L. BOWEN 


Robert L. Bowen of Cleveland, one 
of the star men of the Northwestern 
Mutual Life of his city, becomes Ohio 
insurance superintendent. He came in 
contact with Governor-elect M. L. 
Davey when Mr. Bowen was a partner 
in the haberdashery store of Rottrich- 
Bowen & Co. in Cleveland. Mr. Davey 
had come from Kent, O., to sell type- 
writers. He went into the haberdashery 
store to get some shirts and neckties 
and was impressed with Mr. Bowen. 
Since then they have been good friends. 
Mr. Bowen was born in Boston in 1880 
and was brought to Cleveland by his 
parents when he was 5 years old. In 
1910 he started with a rate book for the 
Northwestern Mutual Life. 








Van Schaick Explains Quiz 
for Brokers in New York 


Purposes behind the New York brok- 
ers examinations were outlined by Su- 
perintendent Van Schaick at a meeting 
of the Insurance Society of New York. 
He said the law requires the superin- 
tendent to test competency and trust- 
worthiness of applicants by written ex- 
aminations. It was decided to stop ask- 
ing factual, academic question and in- 
stead only practical ones, involving 
wherever possible hypothetical situations 
such as the broker might encounter in 
everyday business. Questions are 
worded to eliminate largely the element 
of guessing. 


Questions Serve Two Functions 


Questions are designed wherever pos- 
sible to serve two functions, to ask for 
information and leave in the applicant's 
mind a residue of correct knowledge. 
An idea of trustworthiness is gained 
from analysis of the answers, by noting 
the broker’s knowledge of and ability 
to apply the law prohibiting the giving 
of rebates or sharing of commissions. 
Out of the total number of brokers’ li- 
censes annually a comparatively small 
percentage are untrustworthy within the 
meaning of the law; only 8 percent 
failed to pass part two of the examina- 
tion on trustworthiness. 

A minimum mark of 70 percent is ar- 
bitrarily set as passing, but the super- 
intendent is granted discretion and not 
required to issue license merely because 
of passing grade. The department has 
not yet tried to experiment with new 
type tests, including true-false state- 
ments, single and multiple choice, com- 
pletion, etc., but some of these have been 
worked up and will be tried on an exper- 
imental scale before long. 





The J. G. Starr & Co. agency, Marshall, 
Mo., has been purchased by John A. 
Jones, old-time agent there, who is re- 
entering the business. 





Fundamental Problem Whether 
Treaty Plan to Survive 





The question of whether treaty rein- 
surance is to survive in fire insurance 
or whether it must give way to some 
other plan for distributing the risk 1s 
the fundamental reinsurance problem. 
The treaty reinsurance men hold firmly 
to the belief that theirs is the only sys- 
tem that is now known that is proper 
and can survive in the long run. _ 

On the other hand there are reinsur- 
ance specialists who give potent argu- 
ments in behalf of the theory that treaty 
reinsurance is obsolete and is destined 
for the discard. Then there are a num- 
ber of outstanding executives of direct 
writing companies, who are either non- 
reinsurers or are definitely anti-rein- 
surers. One such executive has _pre- 
pared figures, indicating that the direct 
writing companies would have been hun- 
dreds of millions of dollars ahead had 
they not ceded any reinsurance what- 
soever since 1900. That period em- 
braced the San Francisco disaster. 


American Companies Have 
Been the Experimenters 


By and large, the greatest loss of in- 
come to the reinsurance companies has 
been due to the attitude of American 
companies rather than foreign institu- 
tions. The domestic companies have 
been the ones to experiment with vari- 
ous schemes to eliminate treaty reinsur- 
ance. Members of the American Re- 
insurance Exchange and Reinsurance 
Clearing House are all American com- 
panies. So far as can be determined, 
the few companies that have done away 
with reinsurance altogether, except for 
excess loss covers with Lloyds have 
been American institutions. Most, but 
not all, of the reciprocal reinsurance 
agreements have been between Ameri- 
can companies. 

The foreign companies, by and large, 
have stuck to the orthodox, obligatory 
treaty plan. That probably reflects to 
a considerable extent the more con- 
servative underwriting policies of for- 
eign companies as well as to a certain 
extent, the continental situation. In 
Europe, the companies of one country 
have difficulty in getting placed on a 
direct writing basis in other countries. 
Therefore, the companies in various 
countries get a spread of continental 
business by reinsuring back and forth. 
Practically no foreign companies oper- 
ate exclusively as reinsurers throughout 
their entire territory, although most of 
them are direct writers at home and 
exclusive reinsurers in foreign European 
countries. Therefore, the reinsurance ar- 
rangements existing in this country 
among foreign companies, are likely to 
be tied in to their relationships on the 
continent. 


Say Reciprocal Deals 
Fundamentally Unsound 


Since practically all of the American 
companies confine their operations to 
this country, they are not in a position 
to trade reinsurance with foreign com- 
panies. Therefore, many of them have 
entered into a reinsurance arrangement 
among themselves, either through pools 
or through direct reciprocal deals. The 
treaty reinsurer feels that all of these 
arrangements are fundamentally unsound 
and some day will produce a headache 
for the participating companies. They 
say that these arrangements are unsound 
because, although they may produce : 
distribution as to the individual risk, 
does not prevent a company from te 
coming loaded with liability in a terri- 
tory that is subject to a conflagration 
loss. For instance, they point out that 
in the event of such a loss, company 
members of the American Reinsurance 
Exchange or Reinsurance Clearing 
House might, through that participa- 





tion, escape $1,000,000 of loss on their 
own account, but they might be called | 
upon to pay $1,500,000 on the account | 





of losses of other member companies | 


in the same territory. That is, the 
American companies do not have the ad- 
vantage of being able to make reciprocal 
deals without pyramiding liability. For- 
eign companies can do this, because they 
can place reinsurance with companies 
that do not have direct iiability in the 
territory in which the reinsured business 
originates. And they can accept rein- 
surance on business from territories, in 
which they do not operate directly. 


Nothing Better Than 
Treaty Ever Discovered 


A good many treaty reinsurance peo- 
ple feel that the system has not per- 
manently lost ground. They say that 
the business has passed through the 
same phase two or three times in the 
past and that nothing better than the 
obligatory treaty system has ever been 
discovered 

The benefit of treaty reinsurance is 
that it keeps the peaks out of the busi- 
ness when the business is operated by 
classes. 

Some of the largest companies have 
been the most scornful of treaty rein- 
surance. They take the position that 
they are so large that it is ridiculous 
for them to utilize the facilities of a 
much smaller institution. To this posi- 
tion, the reinsurers answer that the big 
companies, in_ spreading their liability 
among their affiliated companies, may be 
blinding themselves to the end result of 
what they are doing. If the affiliated 
companies are owned by the same stock- 
holders, the spread of liability among 
the various constituent members of the 
group, is pretty largely a fiction, the 
reinsurers say. It really amounts to 
doubling, tripling or quadrupling of 
lines. 


Predict Friction Among 
the Direct Companies 


So far as the trading of reinsurance 
back and forth is concerned, the rein- 
surers feel that this is merely an effect 
of the times. The reinsurers predict 
that these arrangements will gradually 
be abandoned as the difference in loss 
ratio and volume of business traded be- 
comes pronounced and causes dissension. 
“Why,” the reinsurers ask, “should one 
company close its facilities to its agents 
to help out even a friendly rival?” Since 
there is a limit to the amount of busi- 
ness a company can write, in taking re- 
insurance from a competitor, a company 
may be shutting off its facilities to its 
own agents. One company that may 
have very decided views as to wunder- 
writing, may be taking business of a 
company that has contrary views. 

Examples are cited of where a com- 
pany has pulled out of an agency or de- 
clined to enter an agency, for under- 
writing reasons, and yet has accepted 
business from that agency, via the rein- 
surance route. Even on a facultative 
basis, the companies find it almost im- 
possible to reject such business, because 
the ceding company will undoubtedly 
point to an undesirable piece of business 
that it had accepted 

It often happens that a company will 
turn down a line direct at 15 percent 
brokerage and vet will accept it under 
a reciprocal reinsurance arrangement at 
35 percent. 


Few Reciprocal Deals 
Were Made This Year 


The move toward reciprocal arrange- 
ments had its real start in 1931 and was 
in full swing in 1932. Very few new 
reciprocal arrangements have been made 
this vear. 

The reinsurers also point out that 
there is an advantage to a company, no 
matter how big or small, to have treaty 
arrangements with exclusively reinsurance 
companies. They point out that because 
of its treaty arrangements, a company 
is able to grow. As a company, which 

(CONTINUED ON PAGE 11) 
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Reinsurance Cessions of Stock Fire 


Companies Reported in N. Y. 


In the columns below is given in-/its premium reserves for reinsurance 
formation from the reports of the vari- | ceded to companies in the third classi- 
ous. stock fire companies to the New | fication. In the figures presented here- 
York insurance department on their re- | with this division is not indicated, all 
insurance transactions, In that state | of the companies to which reinsurance 
each company is required to report its }is ceded being shown alphabetically. 
einsurance cessions on business in In obtaining the figures, cessions in 
force at the end of the year. The fig- | excess of $25,000 only were taken. Com- 
ures shown are not the net premiums | pany names are abbreviated consider- 
ceded during the year but they are the} ably and the last three digits, except in 
premiunis on business in force. The fig- | the totals for each company, are omitted. 
ures given below are those filed as of | Companies that transact exclusively a 
Dec. 31, 1933. | reinsurance business appear in capital 

The New York department requires letters. The table follows 
the companies to segregate their rein- 





| Aetna—Am. 31, Am. Cen. 30, Bos. 34, Br. 
surance cessions as between companies | Gen. 27, Cont. 54, Fir. Fund 32, Gr. Am, 62, 
that are licensed in New York state, | Hen. 50, Htfd 73, Home 40, N. Am, 38, 1. & 
; < es , » & G. 26, Lloyds 245, d. & § 5 . 
companies not licensed in New York} Natl. 75; NB&M. 26, Nor. Un. 32 Phnx, Gonn. 
state, but to which reinsurance is au- | 29, ty? ry meres ig he P. 55, Secrty, 
thorized by the New York department, |Sfirs:; * Se Stem 
and those which are not licensed and | ar ae 
not authorized. The originating com- | Agricultural—Am. Ea 


° ° i 2S g. Bos. 89, Br. Am. 
pany is not permitted to take credit in! 53. Cam. 96, CHR. GEN. ‘ 


I 
310, Emp. St. 810, 


55, 
rs 
3 











THIS SIGN HAS STOOD FOR STRENGTH, SOLIDITY 
AND SQUARE DEALING SINCE 1716 





SUN INSURANCE OFFICE, LTD. 


OF LONDON 
Oldest in the world Founded 1710 
Sun’ Underwriters Insurance Company of New York 


Patriotic Insurance Company of America 
Sun Indemnity Company of New York 


FIRE TOURIST FLOATER 
LIGHTNING SALESMEN'S FLOATER 
WINDSTORM YACHT AND MOTOR BOAT 
AUTOMOBILE ALL RISK PERSONAL 
EXPLOSION 
RIOT & CIVIL COMMOTION ALL RISK PERSONAL FURS 
USE & OCCUPANCY ALL RISK TOURIST FLOATERS 
JEWELERS BLOCK POLICIES 
RENTS & RENTAL VALUE PUBLIC LIABILITY 
LEASEHOLD MERCHANDISE IN TRANSIT 
INLAND MARINE via Truck, Rail or Steamer 
OCEAN MARINE (Annual or Trip Policies) 


HEAD OFFICE: 55 Fifth Ave., New York 
O. Tregaskis, Manager 


WESTERN DEPARTMENT MARINE. DEPARTMENT 
309 W. Jackson Blvd., Chicago 111 John St., New York 
Chas. W. Ohlsen, Manager Wm. H. McGee & Co., Inc., Gen. Agts. 
PACIFIC COAST DEPARTMENT SUN INDEMNITY COMPANY 
San Francisco, Cal. 55 Fifth Ave., New York 


Swett & Crawford, General Agents F. I. P. Callos, President 


























Fire Assn. 


Mech, 60, 
75, P. W. 
Ss. 31, We 
Ex, 409, E 


Albany— 
PRU RE 


Alleman 
No. Riv. 
334.—Tota 


Alliance e, 


Total 3,11 


Alliance 


28, Gl. Falls 110, Home 40, Mil. Balt. Am.—Clmbia, N. J. 28, Home 1,005, 


Natl. 51, New Hamp. 26, O, Farm. | INTNTL 30, Merch., R. I. 36.—Total 1,221. 


37, Spfld. 95, Tok. 28, Trav. 77, U. * * «& 
stchstr 45, West., Can. 30, Am. Re. Bank, & Ship.—E > 

. S Oo? m4 e ae p.—E aie N. J. 25, Pefic, 
a a oe ae PRDTL, 60, ROSSIA 278.—Total 1,900,32 
—Atlas 1,034, MET. FIRE RE. 82, ey 


147, URB: AINE 44.—Total 1,466,092. Birmghm, Ala.—Gulf 33, Rpble. 36.— 
oe ‘ 


a nd York 37, INTNTL 
547, Richmnd 121, ST. P. 39, U. 


1 336,497, 
* x * 
Pa.—Imperial 38, N. Am, 2,655.— 
4,707. 
- * * 


» Eng.—Fed 152, Hartley Cooper 


92, Marine 40.—Total 164.6 59. 


Allied— 


American—Am. Eq. 26, Century 36, Co- 
918, Dix. 485, Eag. St. 31, F 


lumb., O, 


N Am. 9 


INT. OC. RE. 26.—Total 106,636. 
* * « 


Frmns, N. J 


. 85, Han. 38, Home 
3, INTNTL 37 


Lloyds Excess 





135,602 


» * es 2 
Ss. Birmghm, Pa.—Natl. Un. 336.—Total 
021. 


o * * 


Natl, Lib. 27, New Hamp. 57, No. Riv. 

Old. Col. 911, P. W. 100, R. I. 34, Am 

Ex. 469, Re. Cl. Hse. 979.—Total 3,829,72 
* * * 

ire Br. & For.—Am. & For. 278, Br. & 

90 Mar. a Reliance Mar. 

47, 647,32 








839, 
3. 


Total 


ore 
000," 


Boston—Aetna 45, Agrcitrl. 94, Am, Cent. 
65, Camd. 42, Ctrl. Md. 36, Conn. 49, Empl. 
26, Factory Assn. 53, Farm. York 45, Fed. 26, 
Fire. Fund 28, Home F&M _ 88, Lloyds 47, 


48, 
Re. 


23. 


For. 


Royal 84.—Total 


Natl. 85, N. Lib. 33, N. ¥. 26, PRU RE. 399, rat he 
Roch. Am, 51, St. P. 60, Westchstr 50, Am. Br. Genl.—Am. Cent. 144, Calif. 90, 
Re Ex. 378, te. Cl Hse. 1,270—Total | Commel. Un., Eng. 318, Commcel. oa. 1 vom € 
4,957,754. 51, Mich. F&M 35, Palat. 79, Union, Eng. 65. 
Sale] lies -Total 886,092. 
Am. Alliance—Gr. Am. 6,064.—Total  6,- es 
064,881. Buffalo—Am. Eq. 74, F. Ph. 30, Home 28, 
> & ve Merch., N. Y., 380, N: STAR 34, North., N. 
Am, Cent.—Allmnia 37, Am. Eq. 41, Br. | Y¥; 53, PILOT 484, So, Car. 25, Stand., N. J. 
Gen, 193, Calif. 708, Camd. 36, Commcl Un., | 4/-——Total 1,286,407. ‘ 
Eng. 2,362, Commcl Un., N. Y, 399, Det. F&M. y i eee ‘i 
33, Kag. St. 80, N. Riv. 29, i, 620, PRDTL. Caledonian—Am. & For. 47, Cal-Am. 129, 
3% I. 26, St. P. 48, Tok. 25, Union, Eng. | County 92, Frank. Natl. 32, Neth. 146, Nor. 
511, tak, 26. —Total 5,720, 450. Un... Tes PRUDTL. 372, Royal Ex. 297.—Total 
© 1,612,714. ee 
ee “Home 505, INTNTL 6, 1. STAD Coledonian-Am.—Caledonian 190, Neth. 30, 
‘ ss 2 PRUDTL. 43, Royal Ex. 3s. Total 351,361. 
Am, Drug.—Merch., N. Y. 171.—Tot: 71,- 8 
041, ” aliens California—Am. Cent. 600, Br, Genl. 103, 
* © «6 Comme}, Un., Eng. 1,292, Commel. Un., N. Y. 


Am, Ea 


Y. 26, Cont. 1,626 Fed. Un. 27, F. Ph. 1,613, 
Home F&M 44, Niag. 70, Tok. 25.—Total 


3,786,906. 


Am, Equ 


gle—Am. & F. 47, Caldn, 2 


* t * 


213, BALTICA 106, Century 1 


N. 212, ee D. C. 35, GEN 


212, Home, Hawaii 34, Palat. 331, U 
Eng. 274.—Total 3,024,965. 
* 


Camden—Agric. 63, Allemann. 51, Am. 
Am, Cent. 83, Anch. 26, Bos. 57, Bowring & 


nion, 


31, 


<P Co. 71, Br. Am. 34, Century 52, Home 33, 
it.—Am. Col. 106, Am. Equit. 485, | Lmbrmns 29, Manhttn. F&M 34, P. W. 


45, 


64, | ROSSIA 97, St. P. 28, Trav. 46, Union, Canton 
L,. | 48, Am. Re. Ex, 32, Re. Cl. Hse. 910.—Total 


‘*R. 213, Gl. & Rep. 011, Hits. ¢9, JUP. 1,787, 532. 

GENL. 106, Knick. 2 463, Lloyds 37, Lmbrmns * ¢ ¢@ 

118, Mrech & Mfctrs 3,223, a Natl. 183, . . i . ee P - 
Mut. F. M. & Inld. 123 4,689, N. Capital, Cal—Rozal 468.—Total 490.4: 


F&M 88, 
BAINE 2 





ws 


ee” Natl. 111, Richma. 2 


veut 115, “ew 
UR 


~ | 681,50 





1, 


a. N. H.—Firemens, N. J. 681.—Total 


” *- J 7 
Am. & For.—BPr. em adi Mar. 131, Royal Carolina—Home 1,365.- {Total 1,365,119. 
SSL SORE ST. Central, Md.—Cont.. 25, No. Am. 918.—To- 
Am. Home—Am, Eq. 28, INT. OC. RE. 196, | t#! 1,158,853. ee 
Stvst. 95.—Total 362,031. Central States—Gr. Am. 80, Phnx., Conn., 
Am, Merch. Nl og Col. 42. Am. Eq, | 95% Spfld. 50.—Total _ir155,898. 
114, INTNTL, 28, PILOT 81.—Total 312,687. Cent. Union—Scottish Un, 453.—Total 453.- 
Am. Natl—Gr. Am. 1,736.—Total 11,736,- | 96 ae 
103. a ae Century—-Am. Eq. 208. Commel, Un., Eng. 
Am. Res.—Am. Eq. 101, Rpble. 33, So. Car. - Empl. 55, GENL., FR. 57, PRUDTL. 49.— 
69.—Total 229,902. otal 577,804. eae 
* * * " . - 
Am, Unlon—seot, Union 1.257 —Totat 1.-|  Chemeh Bree, Me —RALTICA, 8, BAG. 
404,319. ame eee wi 
Anchor—P. W. 266.— Total 340,364. ranean, Bete. 4,235, — Canton 26.— 
jphtlas—Atbany 936, Am: wes te A BER: | City of N. ¥.—Franklin 282, Home 4,746.— 
111, JUP. GENL. 100, Lond. 2i6, Lmbrmns. | Total 5,198,261, |, 
Nate tn, 38. North. ting. 276. Pite, 35. Pear Colonial States—Royal Ex. 34.—Total 52,- 
23. PRU. RE. 1.433, SKNDVIA 195, Stand.. | 919. ere: 
N.Y, 113, Sun 48, URBAINE 422.—Total 6-] Golambia. N. 3.—Phoenix, Eng. 1,936.—To- 
ia > + % tal 2,095,103. a i 
Autom —Art Gh, atl Com, 280% | columbia, gam Lait, PRE. RRL 60 
Unarwrtrs 45, N. Am. 26, NB&M 36, Stdrd, | Total 2,066,052, | | | 
Conn. 946.—Total 9,396,967. Commerce—Pr. Am. 52, Farm. York 60, 


Balties 


-EAG., N. J. 192 -—Total 192,360. 
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(CONT’D FROM PRECEDING PAGE) o. =.9 S. C. 25, Farm. York 55, Fire Assn. 25, New Hamilton—INTNTL. 87.—Total 127,271. 

M ‘ ¢ a ‘ Frank. Natl.—Natl. 107, SKANDNVIA 27, | Hamp. 30, Westchstr. 33, Am. Re. Ex. 251, Ss 

- eas atk £»- Re. Ex, 82, Re. Cl. Hse. | SWISS RE. 40.—Total 322,302. te. Cl. Hse. 857.—Total 1,261,635. Hanover—Am. 60, Am. Eq. 71, Am. Natl 

98. otal 545,477. * aa a 2 oo, Ae. Oe ed - Natl. 

+. — er 699.—Tota 5 27, Anch. 44, Merch., R. I. 30, Mercury 54, 

0tjtjtCC to iticitiwimeim = 699, ee Sane Gl. & Rep.—Am. Eq. 5,709, AM. RES. 46,| MET. FIRE RE. 255, North. F&M 53, ROSSIA 

Cent. 2,022, Am. Eag. 36, Atlas 29, Br. Genl 7 - . ~ 3. 85 Century 44, CHR. GENL. 45, GENL., FR. 47, | 255, Tok. 37, Westchstr. 109, Am. Re. Ex. 

352, Calif, 1,278, Gamd. 48, Century 63, | ~ General, Fr.-Am. Eq. 276, AM. RES. 85, | Mill. Natl. 28, URBAINE 45.—Total 6,318,385. '41.-—Total 1,911,768. 

358, Cale, 78, Come. eee et celsior | Contury $4, CHR. GENL. 231. PRUDTL, 70 | Mill. Natl. 28, rae : - ed 

ommel, Un., N.. ¥. 710, ae aa Total 765,609. ‘ G., N 39, 
pr: Fire. Fund. 29, Htfd. 41, Home 39, No. s «a <q uranite — E: Ag. Be i. ne Hamp. Harmonia—Home 1,485.—Total 1,485,816. 
Am. 75, Natl 37, NB&M 52, Palat. 1,528, Gat, Geen Dut . GER rR 569, Am. Re. 196 ° a 6 c 
*~RUDT toys j Spf 46, Uni > — que 38, GENL., FR. * * 

Eng. 943-—Total £460,378. pee Se. oe 54, py Mut. 73, Lloyds 1,837, Minn. Gr, Am,.—Aetna 107, pean 58, Am. 73, Am. Hartford—Aetna 142 Agric. 36, Am. 32, 
> 2 6 Impl. Mut. 75, PRUDTL. 46, Ret. Hdwre.! All. 3,162, Am. Cent. 59, Caled. 33, Camd.]| 4..° Bag. 85, Atlas 36, Auto 31, Citizens 531, 
on he hg one 7 7 —— on a . ; sag. 

Commel, Un. N. ¥.—Am., Cent. 467, Br. Gen Mut, 75.—Total 2,272,201. 57, Comme 1. Un. Eng. 29, Cont. 108, Cc ounty | ( ‘olum., Q. 34, Commel. Un., Eng. 128, Cont. 
$0, Calif, 293, Commcl. Un., Eng 1,015 Palat. ae 815, Det. F&M Ph. 58, Fire. Fund. 173, Eag. St. 5, Fed. 30, F. Ph. 88, Fire. 
255 PRUDTL 29, Union En : 213.- -Total Genl. | Sch.—North. Mut. 94, Adv. Pre. | 121, Han. 35, Home 38, No. Am. Fund 101, Gl Pails 26, Gr. Am. 165, Han. 28, 

° 918. ee ee Coops, Total 309,010. 109, Mass. F&M 1,173, New Hamp. 102, | yy4.\ o¢2 K. C. F&M 37, No. Am. 229 
: . « “= S§ NB&M 31, Phoenix, Conn. 582, P. W. 265, Lloyds ro L&LeG 98. Lond. 82, Natl. 32 
i > —- > B56 .—— F< V7 6 > y > a > * oye 239. «He L&G 95. Se ana < 
_Commonwealth—AM. RES. 77, CHR. GEN. Ga, Home—Home 1,065.—Total 1,071,036, Rech. Am. 8 271, ison ot = s83, a Spfld. Und. 626, NB&M 55, No. River. 
Home 26, Lond. & Lane. 92, Mercantile - , - ee x ova ? 








Pennsyl. 148. PRU. RE. 64, 
SKANDNVIA 35.—Total 1,- 


65, NB&M 176, 
SKANDIA 70, 
156,490. 
. . . 
Concordia—Firemens, N. J. 6,177, PRU. RE. 
255, ROSSIA 51, SWISS RE, 127.—Total 6,- 


7,086, 





* 7 . 

Connecticut—Fire. Fund 39, Fuso M&F 100, 
L& L&G 19, Lloyds 59, North. F&M 66, 
Phoenix, Conn., 8,785, Union Mar. & Gen, 126, 
York, 25.—Total 9,669,653. 

+. . . 

Continental—Aetna 74, Agric. 38, Am. 42, 
Am. Eag. 71, Atlas 52, Auto. 45, Commel. 
Un., Eng. 60, Commcel. Un., N. Y¥. 25, Eag. 
Star 27, | fe * a Fire. Fund 71, First Am, 
109, Gl. Falls Gl. & Rut. 
41, Htfd. 133, wees 161, No. Am, 82, 
chstr, 52, Western, Can. 25, Re. Cl. Hse. 

258.—Total 3,720,707. 

* . . 
2,300.— 
* * . 


Detroit F&M—Gr. Am. 3,566 
S 


County—Gr. Am. Total 2,300,195. 


Total 3,566,- 
a . . . 
Detroit Natl.—Fire Assn. 42, Fire. 


So, Car, 68.—Total 327,812. 


Fund 


* * *@ 
Dixie—-Am. 2,048.—Total 2,132,738. 
* +. . 


Dubuque—CHR, GEN. 164, EAG, N. ra 240, 
INTER. OC, RE. 83, Natl. Res. 959, PILOT 
85, ROSSIA 55, So. Car. 169, URBAINE 81. 
—Total 1,931,167. 

7 * 

Eagle, N. J.—BALTICA 660, Genl. Sch. 79, 
INTER OC. RE, 60, Potomac 60, Sussex 282. 
—Total 1,169,503. 

> * 


N. Y.—Lond. 33, 
491.—Total 746,387. 
+ & © 


Eagle, North., Eng. 33, 
Nor. Un. 

Eagle Star—Allemannia 27, Am, Cent. 48, 
AM. RES. 324, GENL., FR. 85, Line. 379 
Lloyds 172, Natl. Sec. 25, NO. STAR 71 
ROSSIA 298, U. S. 28, Universal 386, UR 
BAINE 42.—Total e” 243, 003 


7 Tek. 


557,338 


& Weak-Decmaite, Conn. 531.—Total 


. 7 * 


Emp. State—Agric. 1,370.—Total 1,397,466. 
7 . . 

Employers—Am. 167, Century 70, GENL., 
FR. 140, Lloyds 56, Lond. & Prov. Mar. 
North., Eng. 39, PRUDTL. 144, PRU. 
568, Royal Ex. 27 Total 1,868,998. 

* * 





Equitable, R, I.—Phoenix, Conn. 53,686. 
Total 3,769,234, 
> . * 

Eureka-Security — INTER OC. RE. 72, 
Mich. Mill. Mut. 472, Mill. Mut., Ill. 385, 
Mill. Natl. 305, PILOT 67, Security, Ia. 107 
So. Car. 30.—Total ht 799 

Excelsior—No. Riv. 
Total 146,893, 


70, Phoenix, Conn. 65. 
. * 


. 
Export—Htfd. 225, Home 53, 


Total 378,347. 


Royal 47.— 


. * 

Farmers of York—Balt. Am. 70, EAG., N. J. 
29, Gl. Falls 153, New Hamp. 40.—Total 
441,639, 

7 . oa 


Federal—Alliance, Eng. 648, Fire. Fund 34, 
Hartley Cooper & Co, 600, Htfd 92, Lon. 528, 
Marine 1,160, Merch., N. Y. 267, Sea 586.— 
Total 4,128,064. 

. . . 

Fed, Union—L&L&G 522 
97.—Total 2,789,772 


Fid. & Guar.—Am. Eag. 427, Am. Eq. 192, 
Cont. 27. Lloyds 53, NO. STAR 192, ROSSIA 
145, USF&G 111.—Total 1,252,921. 

. . > 


Fid, Phenix—Aetna 32, Cont. 2 
33, Htfd. 34, Home 40, Natl. 37, 
No. Riv. 26, Westchstr. 39, Re. Cl. 
Total 1,556,841. 


Royal 2,091, Star 


42. Gr. Am. 
Niag. 136, 
Hse. 188.— 


. . . 

Fire Assn.—Agric. 34, Am. 36, Gr. Am. 32, 
Indem. Mut. Mar. 32, No. Am. 26, No. Riv. 
44, NO. STAR 454, Phil. F&M 109, Reliance 
568, Royal Ex. 27, Seabd 25, Security, Conn. 
25, SWISS RE. 909, Tok. 60, U. S. 69. Vic. 
548. Westchstr, 89, Western, Can. 31, Am. 
Re. Ex, 44.—Total 3.617, 601. 


Fire. Fand—Aetna 87, Agric. 133, Am. 98, 
Atlas 26, Bos. 112, Camd. 77, Cont. 75, Eag. 
Star 25, F. Ph. 112, Gl. Falls 95, Gr. Am. 
. Home 32, Home F&M 420, 
Lloyds 364, New 
NB&M 41, Occ. 179, Phoenix, 
W. 103, PRUDTL. 365, PRU. RE. 363, Queen 
47, R. I. 41, ROSSIA 373, Royal 62. St. P. 
80, Secrty, Conn. 66. Union, Canton 86, West- 
chstr. 99.—Total 4,757,157. 


Firemens, . @—Concordia 4,017, Fire. 
Fund 162, Girard 3,957, Mechanics 3,984. 
Mil. Mech. 8.588. Nat. Ben Fr. 3.973, PRU. 


RE. ute, Sup. 2,885, SWISS 
RE. 553, Oil Assn. 29 West. Spkid. Risk 8&1. 
Un. Mar. & Gen. 34, Westchstr. 25.—Total 29,- 


939,775, 


J s ° 
Firemens, D. C.—Total 71,988. 


o s s 
First Am.—Cont. 935, F. Ph. 910.—Total 
1,939,792. 
s ” a 
4 Natl.—Genl., Seattle 2,015.—Total 2.- 
915,37 
s 6 * 


Franklin—Home 11,927.—Total 11,927,214. 





Girard—Firemens, N. J. 

36, PRU. RE. 25: 

27 .—Total 6,396, 104. 
. 


Gl. Falls 


5,800, Mechanics 
ROSSIA 51, SWISS RE. 


* * 





Agric. 108, Commerce 228, Equit., 


A Great East. 


Sina nix, Citi 93.—Total 109,- 





* 
Halifax—Home 1.142.—Total 1,142,039. 


North. F&M 928. Oil, Assn. 459, 
a nee al 87, 





=< Wor 1 31 


Spfld.” 150, Sun 28, 
S. 39. Westchstr. 63, West., Can. 
Total 6,698,735. 


(CONTINUED ON NEXT PAGE) 
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New Haven. Connecticut 


WESTERN DEPT.: ROCKFORD, ILL. 





As we close the door 


stand on the threshold of the New 
confidence and a determination 


it shall excel its predecessors 


We extend all our best wishes 







oF New Haven,Comnecticut 
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1h ob 


Sarfitsurance (Ompany 


=! New HAVEN. CONNECTICUT 


PACIFIC COAST DEPT.: 


on 1934 with its pleasures, sorrows, 


accomplishments, and disappointments, we 


Year 


that 


for 


A HAPPY NEW YEAR 
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SAN FRANCISGO, CALIF. 








Phoenix, Eng. 
Twin —_ 
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(CONTINUED ON NEXT PAGE) Gl. Falls 36, Gr. Am. 59, Halifax 1,208, Han. 
x ay ¥ 51, Harmonia 1,584, Htfd. 159, Homestd. 874, 
Home F&M- ~Agri. 29, Fire. Fund 670, Gr. | No. Am. 125, INTNTL. 228, L&L&G 94, Lond. 


Am, 25, Lloyé 37, PRUDTL. 80, PRU. RE. | 28, Lond. & Lanc. 25 Natl. 83, Nat. Lib. 2,282, 
80, "ROSSIA 7 } 








83.—Total 1,474,796. Natl Un. 43, New. Br. 2,493, NB&M 98, 

a ar North., Eng. 37, Penn. 28, Phoenix, Conn. 40, 

PILOT 122, R. I. 80, Royal 142, St. P. 34, 

_Home—Aetna 94, Agric. 41, Am, 37, Am. | Scot. Un. 33, Security, Conn. 26, SKAN- 

Eag. 74, Auto. 54, Balt. Am. 38, Bos, 36, | DNVIA 156, South., N, Y. 1,256, Spfid. 42, Sun 

Caled. 27, Carolina 1,028, City N. Y. 1,740, | 27, Trav. 1,399, U. s. 46, Westchstr. 43, York. 

Commerce 26, Commel. Un., Eng. >, Cont. | 25.—Total 27,969,803. 

159, Eag. St. 29, F. Ph. 65, Assn. 40, “> 8 








. r 
Fire. Fund 1198, Frank. 9,758, Ga. Home 816. Homeland—Commonw. 481, Lond. & Lanc. 


INSURANCE ODDITIES 











i 


‘intl 























THE FACTS 


In a great many cases, the presumed cause of fire is shown as “mice 
and matches.” In this case the known cause of the fire was “bird and 
cigarette.” 

The careless disposition of a lighted cigarette along the highway, 
and its being picked up immediately by a bird, was observed by a passen- 
ger in a following automobile. It was carried to a barn a short distance 
away, to be used in the preparation of a nest, and the party got there 
just in time to extinguish a blaze which was still quite small. 

Another lesson against the careless disposition of cigarettes. 


“Your friendly Company” 


SECURITY FIRE INSURANCE CO. 


DAVENPORT, IOWA 


Protection Since 1883 


This is the ninth of a series of sped 
endars sent to Security Fire Agents monthly. 














PROVIDENT FIRE INS. CO. 


Fire and Automobile Lines 


ROYAL EXCHANGE 


ASSURANCE 
CAR and GENERAL 
INSURANCE CORPORATION, LTD. 


Automobile, Liability and Plate Glass 
111 John Street NEW YORK 























26, Mercantile 51, NB&M 103, 
Total 946,838. 


+ '* 2 
1,602.—' 
ss 


Penn. 9$3.— 


Homestead—Home Total 
*” 


1,658.—Total 
* . * 


1,602,886. 
1,658,895. 


Imperial—Columb., N. J. 49, Phoenix, Eng. 
2,091,969, SWISS Rk, 27 —Total 2,298,904, 


Hudson—Home 


Imp. & ike, Eq. 2,671, 
Pa. Lumb. Mut. 98, ROSSIA 
302,096. 


Camd. 103, 
286.—Total 3,- 
« « . 

Indem. Mut. Mar.—Westchstr. 27.—Total 

141,635. 
7 * * 


Ins. Co. N. Am.—Aetna 56, Agric. 27, All, 
Pa, 194, Am. 29, Am. Eag. 29, Atlas 41, Aut. 
32, Caled, 26, Commel, Un., Eng. 104, Cont. 
67, Eag. St. 32, Farm, York 25, F. Ph. 27, 
Fire. Assn. 53, Fire. Fund 109, Frank. 25, 


Lafayette 


: Lond. 
& Lance. r# 





66, Phil. 
Phoenix, Eng. 41, Royal 89, 
Royal Ex, a St. P. 30, Scot. Un. 31, Spfid. 

United Fire. i, oOo © 4 


: Penn, 
nix, Conn. 30, 


Ww estchstr. 61, York, 61 {Total 3,506,709, 
Ins. Co. State of Pa. — ane. 3,423, Am. Home 
25, INTNTI 284, Lloyds 115, SKANDNVIA 


267, Stuyv. 33.—Total 4,536,247, 

. . * 
International—Allemannia 588, Htfd. 588, 
Home 4588, Western, Can. 588 8.—Total 2,- 
353,981. 

* * * 


Inter Ocean Re.—Natl. Res. 37, St. L. F&M 
3.—Total 185,913. 

* * 

Knick.—Am. Col. 75, Am. Eq. 2,727, AM. 
RES. 155, BALTICA 175, nr 113, CHR. 
GENL. 151, GENL., FR. 157, JUP. GENL 
79, Lmbrms. 76, Mill. Nat. 94, Mut, Fire, Mar. 
& In. 43, NB&M 53, N. STAR 75, Pac. Natl. 
76, Phil. Natl. 79, Richmond. 53, URBAINE 
151.—Total 4,500,453. 

* 


> 
281,—Total 300,740. 
Law Union & Rock—Lond. & Lane. 103, 
PH. 


NB&M 173, Orient 28, Star 28, UN. & 
172, URBAINE 172.—Total 821,055. 
ery 


Lafayette—No. Am. 
7 


Lincoln—Am. Cent. 30, Am. Eq. 1,739, AM. 
RES. 39, EAG., N. J. 113, Bag. St. 227, 
GENL., FR. 32, Home 43, Mill. Natl. 27, 
N. Y. 557, ROSSIA 25, South. Home 36, Sun 
49.—Total 3,155, 042. 

. 


> 
L&L&G—Central, * en g. 34, 


Cont. 30, Fed. 
Un. 324, Fire. Fund 54, 


Foreign Brokers 36, 


25, NB&M 43, No. Riv, 27, 
Queen 48, Royal 21,026, Spfid. Sta 
Thames & Mer. 100, York, 25. Total 23, 699. 


. s . 
Mondon—CHR. GENL. 155, 
Manhat. 


196, PRU. RE. 363, 
Fr. 104, URBAINE (207,—Total 


Fire. Fund 30, 


. 105, Union, 
2,667,743. 


itd Cent. 62, Law Union 
Orient, 63, Safeguard 129, 
URBAINE 628.—Total 2,675,- 


Lon, & Prov. Mar. & Gen.—Am, 33, Lloyds 
164, York. 1,026. —Total 1,320, 092. 


Lond, & Scottish—-Foreign 
North., Eng. 326, PRUDTL. 
577,548. 

. . . 


Eq. 130, EAG., Mw. J. 9%, 
Merch., Colo 26, Monarch 
53, Phil. Natl. 403.—Total 


London & Lane.— 
134, NB&M 633, 
UN. & PH. 628, 
396. 


Brokers 64, 
27.—Total 


Lumbermens—Am. 
Merch., N. Y. 89, 
134, North., ms Es 
1,211,037. 

. 7 * 
Manhattan F&M—Lond. 232, PRU. RE. 41, 
SWISS RE. 29.—Total «£34,783. 
. . 


Marine—All., Eng. ’ 
Cooper & Co. 315, Lon 
866,679. 


5, Fed. 248, Hartley 
d. 27, Sea 42.—Total 
** «© 

Maryland—Cont. 515, F. Ph. 509, Niag. 83. 
—Total 1,127,009. 

. . . 
Mass. F€M—Gr. Am. 2,404.—Total 2,404,488. 
. . . 

Mechanics—Firemens, N. J. 6,344, Girard 30, 

Lumbrmns. 35, PRU. RE. 255, ROSSIA 61, 
SWISS RE. 127.—Tota!' 6.889,096. 

° * . 


Mech. & Trad.—Natl. 200, NO. STAR 2 
PRUDTL. 35, PRU. RE. 54, SKANDNVIA 6 
SWISS RE. 98.—Total 660,107. 

. 7 . 





Meiji—PRUDTL. 64, Stand., N, 
260.—Total 508,078. 


Mercantile—A™M. 


Y. 58, Tok. 


. . * 

RES. 76, CHR. GENL. 35, 
Home 26, Lond. & Lanc. 85, NB&M 55, PRU. 
RE. 638, SKANDIA 68, SKANDNVIA 35.— 
Total 867,522 


. s s 
Merchants, Colo.—Dubuque 25, INTRNTL. 
26, INTER OC. RE. 69, Merch., N. Y. 59, 
Phil. Nat. 56, Potom. 83, So. Car. 33.—Total 
401,310. 
* 2 @ 
Merchants, R. I.—Home 1,605, INTRNTL. 


84, R. I. 1,933. —Total 3 861, 270. 


Merchants, N. Y AM. RES. 72, Buf. 326, 
Hartley Cooper & Co. 52, Lioyds 54, Lmbrms. 
83, Merch., Colo. 55, North., N. Y., 133, 
PRUDTL. 205, ROSSIA 30, Wash. 33.—-Total 
1,382,821. 

. . . 


Merch. & Mfectrs.—Am. Eq. 2,147, AM. RES. 
26, CHR. GEN. 26, GENL., FR. 26, Mill. 
Nat. 25, URBAINE 26.—Total 2,514,287. 

. . . 


Mercury—St. P. 147, Am. Re. Ex. 68,185.— 
Total 336,040. 


Met. Fire Re.—Hamilton 43, 


J North. Natl. 
154.—Total 234,008. 
*. 


7 * 
oe F&M—Spfid. 2,416,585.—Total 3,416,- 
tad * * * 


Mil. Mech.—Firemen’s 9,287. 
33. PRU. RE. 511. ROSSTIA 104, 
255.—Total 10,344,960. 


Ohio Farm. 
SWISS RE. 





Millers National—Am. Eq. 35, Gr. Dirs, Nat. 
Mut. 119, INTER OC. RE. 124, Lumb. Mut., 
O, 130, Merrimack Mut. 41, Mich. Mill Mut. 
323, Mill. Mut., Pa. 113, Mill Mut. Ill. 83, Mil} 
Mut., Tex. 64, North. pe ‘Gy 66, Ohio 
Farm. 110, Pawtucket. "31, Pa. Mili. Mut. 
106, West. Mill. _— “1 0—otal 1,692,217. 


Minnpls. F&M—cr. pi 58, Phoenix, Conn. 
1,678.—Total 1,904,294, ‘ 
. 


Monarch—AM. RES. 130, BALTICA 141, 
INTER OC. RE. 70, Lioyds 34, Lumbermna 
179, Pearl 618, ROSSIA 35, U. S. 247, West. 
Spkld. Risk 189.—Total 1,832,881. 

s . . 

National—Aetna 55, Agric. 92, Am. Eq. 68, 
Atlas 51, Br. Gen. 26, Caled. 31, Commcel. 
Un., Eng. 29, Cont. 72, Eag. St. 
26, F. Ph, 37, Fire Assn, 30, Fire. 
Frank, Nat. 91, Gr. Am. 41, Htfd. 53, Home 
51, No. Am. 64, Lon. & Lane. 25, Mech. & 
Trad. 757, Nat. Un. 37, NB&M39, N. STAR 
399, North., Eng. 30, P. W. 
PRU. RE. 753, ROSSIA 31, Royal 34, 
Ex, 41, St. P. 39, SKANDNVIA 886, Spfid. 37, 


SWISS RE. 1,339, Transcont. 92, Trav. 36, 
U. S. 39.—Total 7,004,231. 
. . . 

Natl. * Frank.—Firemens, N. J. 5,867, 

PRU. E. 255, SWISS RE. 127.—Total rie 


* * «© 
Natl, F©M—EAG., N. J. 46, INTRNTL. 55, 
ROSSIA 33.—Total 222,576. 


Natl, Lib.—Frank. 64, Home 2,696, 
NTL. 182, SKANDNVIA. 115.—Total 
04, 


. . . 
Natl. Reserve—BALTICA 38, CHR. 
64, Dubuque 295, INTER OC. RE. 31, PILOT 
39, So. Car. 65, URBAINE 39.—Total 657,130. 


INTR- 
3,268,- 


GEN. 


Ty seal —- “Ne. -_ 2,022. — Total 
77 . . . 
Natl. Union—BALTICA 265, Birmghm., Pa. 


54, EAG, N. J. 68, a 152, Home 48, Lloyds 
180, Lmbrmns, 49, Ww. ol. —Total 1,296,391. 


eeaabente teen. * 72, Caled-Am. 76, 
SWISS RE. 68.—Total 529,922. 
. . 


Newark—L&L&G 31, Royal 7,223.—Total 
7,408,167. 

. . . 
New Brunswick—Home 3,516.—Total 3,- 
516,220. 


. . . 
New England—Spfid. 919.—Total 919,882. 


New eetine~ttennite State 306, Lloyds 
48, Nat. Un. 27, P. W. 44, Am, Re. Ex. 202, 
Re. Cl. Hse. 571. —Total 1; 420,745. 


New RT ee a Ship. 278, Pacific 515, 
ROSSIA 132.—Total 1,029,852. 
. . 


N. Y. Fire—Am. Eq. 2,767, AM. RES. 29, 
CHR. GEN. 28, GENL., FR. 28, Mill. Natl. 
32, URBAINE 28.—Total 3,175,288. 

. 


N. ¥. Und.—CHR. GEN. 25, Htfd. 10,531, 
Home 25, Hudson 25, North., N. Y. 37.—Total 
10,966,547. f 


* . 
New Zeal.—South Brit. 107, URBAINE 50. 
—Total 157,584, 
. 7 
Niagara—Cont. 1,562, F. Ph. 1,525, Maryld. 
25, Am. Re. Ex. 114. —Total 3,632, 623. 


North te & ane —Am,. Eag. 32, Am. 
Eq. 59, AM. ES. 254, Atlas 27, CHR. GEN. 
aa, EAG., Ne J. 29, GENL., FR. 38, Htfd. 
68, Home 60, Homeland 89, No. Am. 26, 


INTER OC. RE. 39, Lloyds 63, Lon, & Lane. 
296, Mercantile 47. New Zea. 27, No. Riv. 
32, North. Natl $7, Penn. 112, PRU. RE 


209, REINS. CORP., Eng. 31, ROSSIA 32, 
Royal 109, SKANDIA 230, SKANDNVIA. 117, 


URBAINE 73, York. 35. —Total 3,129,288. 
* * 

No. Car. Home—Gr. Am. 850.—Total 
850,799. 

* * . 

Northern, Eng.—Am. 228, Atlas 205, CHR. 
GEN. 223, Firemens, N. J. 40, Han. 224, 
oe ‘112, Lond. 180, Lon. & Scot. 342, Nor. 
Un, 235, PRUDTL. 266, ROSSIA 57, Roy, Ex. 


167, St. P. 37, Sun 34,—Total 2,795, 260. 
+ * * 

Northern, N. Y.—BALTICA 103, Buf. 49, 
EAG., N. J. 671, Lumbrmns. 31, Merch., N. 
Y. 101, PRUDTL. 76, Roy. Ex. 40, SWISS RE 
151, York. 59.—Total 1,650,768. 

* * * 


North River—Agric. 35, 
Am. Eag. 39, Br. Am. 45, 
Falls 34, Indem. Mut. Mar. 
Richmd, 67, South., N. Y., 


Allemannia 106, 
Fire Assn. 51, Gl. 

5, INTNTL. 134, 
‘e Tok. 69, U. S. 


116, Wstchstr. 265, West., Can.—Total 1,- 
589.457, 
* *. « 
Northwstrn, F&M — Htfd. 3,909.—Total 
3,967,849. 
* . * 
Northwstrn. Nat.—A Eq Gulf 35, 
MET. FIRE RE. 1,089, ™ROSSTA 092. —Total 
2,415,836, - 


Norwich bo a _BAU TICA 100, Balt. Am. 
25, Caled. 155, Eag.. N. Y. 438, No. Am. 30, 
Lond. 213. Merch.. R. I. 37, North., Eng. 218, 
Phnx.. Eng. 51, PRU. RE. 100, ROSSIA_ 29, 
SWISS RE. 150. Un. Mar. & Gen. 49, UR- 
BAINE 150, York. 3.—Total 2,224,613. 

* * * 
Fund 189, PRUDTL. 28, 
29.—Total 460,182. 
* 


Ohio Farmers—INTNTL. 678. INTER OC, 
RE. 687, 01S 897. Mill. Mut. 678, Mill. Natl. 132, 
—Total 2,273,3 


Old Colony—Agric. 
Am, Re. Ex. 288.—Total e 
ee 


Occidental—Fire. 
PRU. RE, 28, ROSSIA 
os * 


* @ 

50, Bos. 646, P, W. 38, 
,160,978. 
Orient—Capital, N. H. 30, Union 55, 
Lon. & Lance. 69, NB&M 322. UN. & PH. 320, 
URBAINE 320. —Total Pa 326, 796. 


Pacifie—Rank. & Ship 1,18 J. 
PRUDTL. 108, ROSSIA "ra -Total "2,643, Ose, 


Pacif. Natl. ‘nitions 34, Calif, 192, Fire Assn. 
129, Fire. Fund 151, Htfd. 150, Home F&M 
60, INTER OC. RE. 44, Nor. Un. 75, Roy. 
151, St. P. 171.—Total 1,289,267. 


(CONTINUED ON PAGE 34) 
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COMPANY NEWS 











Arguments on the Merger 
Agreement Are Presented 





Pursuant to a clause in the merger 
agreement between the Importers & Ex- 
porters and Mohawk Fire providing an 
opportunity would be given to all stock- 
holders to express their views before the 
insurance department, arguments were 
heard the other day by Deputy Super- 
intendent Bill of the New York depart- 
ment. 

H. W. Pellett, attorney, who claimed 
to represent 3,000 shares, contended that 
since neither company is transacting an 
insurance business or “serving a useful 
purpose,” both should be taken over by 
the insurance department. R. V. Car- 
penter presented an argument in favor 
of the agreement. 

All of the stock of the Mohawk is 
owned by the Importers & Exporters. 
More than two-thirds of the stockholders 
approved the merger before it was drawn 
up. 


Pioneer Equitable to Move 


The Pioneer Equitable of Indianapolis 
has purchased from the receiver for the 
First National Bank of Lebanon, Ind., 
the four-story stone building owned by 
the bank there. The company plans to 
move its home offices there March 1, 
occupying the entire fourth floor of the 
building. The other floors will be leased 
for office and store space. The company 
was organized eight years ago. Tipton 
S. Ross is president. Present offices are 
in the Indianapolis Chamber of Com- 
merce building. 


Public Fire Liquidation 


Jurisdiction of the liquidation of the 
Public Fire of New Jersey has been 
transferred from Commissioner Kelly to 
the court of chancery. Jan. 31 has been 
set as the final date for filing of claims. 
Payment of a general dividend of 7% 
percent has been directed on two pre- 
ferred claims, one to the Globe & Re- 
public and the other to W. T. Baird, Jr. 








Employes Get Bonus 


The Aetna Fire has declared a bonus 
to 500 employes amounting to 50 per- 
cent of the pay they received in Novem- 
ber. President W. Ross McCain stated 
that the season is the most encouraging 
the company has had in five years. 
There is a spirit of confidence that the 
country will come through and the 
Aetna Fire desires to participate in 
making the improvement permanent. 


Declare Special Dividends 


In addition to the regular semi-annual 
dividend of 60 cents a share, both the 
Continental and the Fidelity-Phenix of 
the America Fore group declared a spe- 
cial year-end dividend of 15 cents a 
share payable Jan. 10. 





Miscellaneous Company Notes 
The reorganize@ Globe & Rutgers has 
applied for a license in Nebraska. 


The Utah Home Fire has declared a 
dividend of $1 per share, the first since 
December, 1932. Directors hope to con- 
tinue payment of dividends. 


Ransom Answers Critics of 
Fire Insurance Rate Basis 





F. W. Ransom, retired assistant west- 
ern manager of the Providence Wash- 
ington, who for several years has been a 
most assiduous “vox popper,” contrib- 
uted the other day a statement on fire 
insurance rates to the “Dispatch Mail 
Bag” of the “Columbus Dispatch.” He 
took issue with a fire insurance critic, 
who had been quoted as demanding that 
the fire insurance rates of the various 
cities be based more closely on the loss 
record. If this system were applied, 
Mr. Ransom points out that San Fran- 


cisco, Chicago, Baltimore, Boston and 
many smaller cities would be called 
upon to pay prohibitive rates. Even 
then it would take those towns a cen- 
tury or more to get “in the clear.” It 
is perfectly reasonable and right that 
the insured of Columbus, he said, should 
help to pay the losses sustained in other 








parts of the country because it is impos- 
sible to foretell when other cities and 
towns will be called upon to pay the 
losses that might arise through a Co- 
lumbus conflagration. 

He pointed out the companies desire 
that all risks shall be rated as nearly as 
humanly possible on their individual 
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merits, considering construction, char- 
acter of occupancy, character of expos- 
ing risks, etc. 

Mr. Ransom closed with mention of 
the fact that rates have been declining 
for many years and that the average 
rate for the United States and Canada 
is less than 1 percent. 


CAPACITY — 


for properly assuming risks of virtually any 
size or nature is a characteristic of the Pearl- 
American companies and is an important aid to 
our agents in obtaining new business. To other 
agents who are interested in going after busi- 
ness with added momentum, we will be glad 


to forward details of the Pearl-American plan. 





PEARL-AMERICAN FLEET 


PEARL ASSURANCE CO., LTD., UNITED STATES BRANCH 
EUREKA-SECURITY FIRE & MARINE INSURANCE CO. 
MONARCH FIRE INSURANCE COMPANY 


4300 EUCLID AVENUE, CLEVELAND, OHIO 
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NEWS OF FIELD MEN 





Elmer January in New Post 





North British Man Is Now Traveling 
Illinois and Iowa for Kansas City 


F. & M. 





Elmer January of Chicago, who has 
been connected with the North British 
& Mercantile more than nine years in 
field positions, has been appointed IIli- 
nois state agent, including Cook county, 
for the Kansas City Fire & Marine. He 
will also travel to a considerable extent 
in Iowa and for the present he is in 
charge of the R. B. Jones & Sons agency 
in Chicago. 

R. E. Wheeler, who has been in 
charge of the R. B. Jones & Sons agency 
in Chicago, has now made a connection 
with the Rollins-Burdick-Hunter agency 
of Chicago. He is a son of Clem E. 
Wheeler, associate western general agent 
for the Hartford. 

For the past two or three vears the 
field affairs of the Kansas City Fire & 
Marine in Illinois have been handled by 
the special agents in that state of the 





Hartford Fire. The territory will now 
be traveled independently by Mr. Janu- 
ary. 

For the North British & Mercantile, 
Mr. January traveled Illinois and Iowa, 
although for the last two years he has 
traveled exclusively in Iowa. He is a 
native of Centerville, Mo., and after 
serving in the war, he started in the local 
agency business in that place. He be- 
came prosecuting attorney of Reynolds 


county, Mo., and served four years, at 
the same time conducting his local 
agency. Then he went with the North 
British. 

He is a _ brother-in-law of W. F. 
Sweazea, Chicago manager of North 
British. 





North British Makes Shifts 
in Central, Southwest Field 





Field changes in the central west and 
southwest determined upon by _ the 
North British & Mercantile include the 
transfer of State Agent C. C. Rich from 
Omaha to Sioux City, Ia., and the ex- 








SECURITY 








NALYZE our financial statement with its 


ample reserves, study the type of securi- 


ties in which assets have been invested, 


and 


investigate the conservative practices that gov- 


ern underwriting. 


You will find that the Amer- 


ican Motorists Insurance Company meets the 


most exacting standards for security of pro- 


tection. 


AMICO assets are over $4,300,000, includ- 


ing surplus to policyholders of more than 


$1,300,000. 


Writing 


Automobile and general 


casualty insurance, the American Motorists is 


represented by leading 


country. 


agents throughout the 








AMERICAN MOTORISTS 
INSURANCE COMPANY 


JAMES S. KEMPER, President 
Home Office: CHICAGO, U.S. A. 


Sheridan Road at Lawrence Avenue 


Largest Illinois Stock Casualty Company 








tension of his field to embrace south- 


eastern South Dakota, in addition to 
contiguous sections of Nebraska and 
Iowa. State Agent W. L. Rowe, trav- 


eling out of Aberdeen, will continue to 
have jurisdiction of the balance of 
South Dakota. 

In the Oklahoma held, State Agent 
F. F. Thompson will devote his entire 
effort to cultivating the northern sec- 
tion of the state, operating from Okla- 
homa City, while State Agent R. M. 
Berger will be responsible for the 
southern division. 


Kansas Pond Christmas Luncheon 


The Kansas Blue Goose 
Christmas luncheon Monday in 
with about 40 members present. J. F. 
Springer, wielder, impersonated Santa 
Claus and presented an appropriate gift 
to each one. O. D. Butcher, Hartford, 
was chairman of the program commit- 
tee and in charge of the meeting. J. ¢ 
McFarland, Minnesota. state agent 
American of Newark, who tormerly 
traveled Kansas for the same company, 
was present. Tom Fergus of Hutch- 
inson, former special agent in Minne- 
sota, was also a guest. FE. B. Fergus, 
manager Wichita branch of the Kansas 
Inspection Bureau, was present. 


held a 
Topeka 





New Montana Special Agent 


In view of the growth of the busi- 
ness of the group in Montana, W. W. 
Potter, vice-president of the Firemen’s 
group in charge of Pacific Coast opera- 
tions, has found it necessary to add to 
the field force of the companies in Mon- 
tana, and has appointed John Lenahan 
of San Francisco special agent for that 
state, working under District Manager 
H. L. Burton. He will make his head- 
quarters at Great Falls. 

Mr. Lenahan was born and raised in 
the bay area and is a graduate of the 
University of California. Following his 
graduation he entered the employ of the 
Firemen’s group companies in San 
Francisco, and has had extended train- 
ing in all branches of the insurance busi- 
ness. He has done considerable travel- 
ing in the San Joaquin valley. 





Two Appointments in West 

William D. Davis, formerly associated 
with the Washington Survey & Rating 
Bureau, will have jurisdiction for the 
Northern Assurance in eastern Wash- 
ington, eastern Oregon, Idaho and Mon- 
tana, with headquarters in Spokane. 
Western Oregon and ~— Wash- 
ington will be handled by F. J. Grube, 
formerly examiner for the Pacific Na- 
tional Fire at San Francisco. His head- 
quarters will be in Seattle. 


R. S. Tucker Is Ill 


R. S. Tucker, Illinois state agent of 
the America Fore and head of the 
group’s Illincis field force, is seriously 
ill and will not resume his field work 
until some time in January. 


Puddle Holds Dinner-Dance 


The Dan T. Smith puddle of the Illi- 
nois Blue Goose gave a dinner-dance in 
Springfield, Ill. O. H. Sturgeon was 
chairman of the entertainment commit- 
tee. 








Nee in Field Work 


James E. Nee, who has been a coun- 
terman in the home office of the De- 
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troit Fire & Marine for the past five 
years, is going into the field as assist- 
ant to W. R. Ewald, special agent in 
Wayne, Macomb, Oakland and Monroe 
counties, Mich. 





Cincinnati Luncheon 


The Cincinnati Blue Goose held a 
cheerful Christmas luncheon with 20 
present. In keeping with the season 
there was a Christmas tree in the center 
ot the table. 





Helliwell at St. Louis 


C. P. Helliwell of Milwaukee, grand 
wielder of the Blue Goose, was the guest 
of honor at the annual Christmas party 
of the St. Louis pond. 





Field Notes 


The California Blue Goose, Los An- 
geles, held its annual dinner-dance with 
an attendance of more than 100 


The Wisconsin Women of the Blue 
Goose held their annual Christmas party 
in conjunction with the monthly lunch- 
eon in Milwaukee, with entertainment 
provided by a number of sons and 
daughters of the members, and by Mrs. 


W. D. Johnston. Hostesses were Mmes. 
Paul Rehfeld, P. F. McKown and J. C. 
Qualman. 


Illinois Association Holds 
Three Regional Meetings 





Successful regional meetings of the 
Illinois Association of Insurance Agents 
were held in Alton, Granite City and East 
St. Louis last week. One meeting was 
held at noon, another in the middle of 
the afternoon and a third in the eve- 
ning. A number of officials of the state 
association who had planned to make 
the trip were unable to do so. Alvin S. 
Keys of Springfield, president of the 
Illinois Association of Insurance Agents, 
and Ray T. Nelson, deputy insurance 
commissioner of Illinois, made the trip. 
Mr. Keys feels that as a result of the 
meetings, local boards will be organized 
at Alton and Granite City and new 
members will be obtained for the state 
association from those places as well as 
from East St. Louis, Collinsville and 
Wood River. 

Agents of Alton held a_ luncheon 
meeting to consider organization of a 
local board. Dudley Giberson was 
chairman. Decision was reached to 
form a local board, and a committee 
was appointed to secure applications 
for membership to both local board and 
Illinois association, with Mr. Giberson 
selected as chairman.. 

A meeting was held at 3:30 p. m. at 
Granite City, attended by about 30 and 
after being addressed by Mr. Keys and 
Mr. Nelson it was determined to or- 
ganize a local board. H. E. Lueders 
was chairman of the meeting and was 
selected as chairman of the committee 
to perfect the organization at a subse- 
quent meeting to be held shortly after 
Jan. 1. 

A local board meeting of agents at 
East St. Louis was held at a dinner, at- 
tended by about 40 agents from East 
St. Louis, and also from Wood River 
and Collinsville. Meeting was con- 
ducted by Robert M. Smith, president 
of the local board. 


The Northwestern Ohio Mutual Pro- 
tective of Wapakoneta has been incor- 
porated by F. D. Kuenning and others. 
It will cover fire, lightning and wind- 
storm. 








FRANK J. BUCHER, President 











Organized 1865 


Reliable Fire Insurance Co. 
DAYTON, 


Surplus to Policyholders $988,081 


An independent Ohio Company with a record of more than 
68 years of honorable dealing with Agents and Assureds 


WM. F. KRAMER, Secretary 
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Cuiimadt ieee ‘Whether 
Treaty Plan Is to Survive 





(CONTINUED FROM PAGE 5) 


has a treaty, assumes larger proportions 
and decides it is ready to write larger 
net lines, it can do so very easily by 
drawing upon the treaty. It can take 
back for its own account whatever por- 
tion it desires of the business it has 
been getting from the field and has been 
reinsuring through the treaty. This can 
be done without even informing the 
treaty company or the field. 

On the other hand, if there were no 
treaty, and the company’s gross and net 
lines were identical, the process of 
growth would be very uneven and diffi- 
cult. Such a company might decide that 
it was prepared to accept larger lines. 
It would announce to the field that it 
was ready for this development. Yet 
the response from the field would prob- 
ably be very disappointing. The agents 
are accustomed to a certain division of 
their business and would not be likely 
to increase the proportion given to a 
certain company merely on the an- 
nouncement that the company was pre- 
pared to absorb the larger amount. In 
other words, the reinsurers compare the 
treaty to a cake, upon which the rein- 
sured company may nibble as it desires. 


Nibbling at the Cake 
Causes Loss of Income 


As a matter of fact, a considerable 
amount of the loss of income to the re- 
insurers during the past few years has 
been due to this process of nibbling at 
the treaty cake. 

The bitterest controversy centers 
about the excess loss covers with Lon- 
don Lloyds. Under this arrangement 
Lloyds gets a stipulated percentage of 
the premium of the reinsured company 
and undertakes to pay a high propor- 
tion of the losses above a_ certain 
amount, not participating in the pay- 
ment of small losses. These contracts 
are generally written on a five-year basis 
and the premium for each succeeding 
year is based on the losses paid under 
the arrangement for the past year. The 
fact that the premium is based on the 
loss experience, the reinsurers say, is a 
distinct weakness. This arrangement, 
they contend, is not reinsurance but is 
in its essence a banking function. The 
credit of Lloyds is extended for one 
year. 

Some of the reinsurers feel that if a 
two or three year period of bad losses 
is encountered, it is not impossible that 
-_ covers would no longer be obtain- 
able. 


Loss of Cover Would 
Cause Great Annoyance 


If a company should lose its cover, 
it would have no reinsurance and would 
be forced to go over all its records and 
do some quick underwriting on a vast 
scale. 

One company that was tempted by the 
scheme, largely because it eliminated 
bookkeeping, decided against making the 
move. They found that the only mar- 
ket for these covers was Lloyds and 
they came to the conclusion that Lloyds 
must be writing much of this business. 
Therefore. they felt that in the event of 
a real conflagration, Lloyds would be 
heavily involved and perhaps could not 
pay out. This company felt it w ould be 
reinsuring with some one less able than 
themselves to stand the strain. This 
company said that it might have entered 
into such an arrangement w ith three or 
four big foreign companies not operat- 
ing in this country, but the regular for- 
eign insurance companies do not trans- 
act such a business. 


Arguments of Those 
Opposed to Treaties 


Naturally, the advocates of the excess 
loss plan have their argunients and these 
have proved most effective. The appeal 
has been mainly to the large companies. 
They say it is fallacious to reason that 
there is an adequate profit to the rein- 
sured company in the difference between 
the commission received from the rein- 
surer and the commission paid to the 
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agent. Under that system, the argu- 
ment is that the reinsurer is not shar- 
ing the home office over-head of the 
direct company. 


Furthermore, advocates of this ar- 
rangement, say that under the treaty 
plan, the direct company must reinsure, 


not only the loss, but the loss expect- 
ancy. That is, in a structure on which 
the loss expectancy is 25 percent, the 
company might take as its net line, four 
times the loss expectancy. There 
would be no treaty reinsurance. Yet if 
the unexpected should happen and there 
should be a total loss on that structure, 
under the excess loss plan, the direct 
company would be protected. For in- 
stance, the company might take a 
$20,000 line on the building, the loss ex- 
pectancy not to exceed $5,000. If the 
loss should be total, the company with 
treaty facilities. would not be able to 








call on the treaty to distribute the pay-| 


ment of the loss, 
loss contract, 
taking to pay 
$5,009, there 


but under an excess 
where Lloyds was under- 
everything in excess of 

would be protection. 
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“BUY BROOKLYN” BULLETIN 


L. C. Wills, president of the Brooklyn 
chamber of commerce, has sent out a 
special bulletin, urging members to pat- 
ronize Brooklyn agents. Mr. Wills es- 
timates that $15,000,000 of premiums 
each year are diverted from Brooklyn to 
Manhattan. If this business were placed 
locally, local bank deposits would be in- 
creased substantially, local agents would 





Ll 


use more office space, there would be an 
increase in office employment and gen- 
eral business conditions would be im- 
| proved, the bulletin argued. Regardless 
of who the broker may be or where his 
office is located, Mr. Wills urged that 
the brokers be instructed to place their 
business through Brooklyn agents. 
* 

TWO NEW MEMBERS ELECTED 

The Netherlands and Western Fire 
of Fort Scott, Kan., have been elected 


to membership in the New York 
Board. 





Since the recent death of H. W. Schme- 
man, founder and for many years presi- 
dent of Herman W. Schmeman & Sons, 
Detroit local agents, H. W. Jr., and E. J. 
Schmeman have changed the agency’s 
name to the Herman W. Schmeman Cor- 
poration. 








‘Let’s 





get acquainted!”’ 


Your General Agent nearest you wants to know you. 


H*: a friend that does not compete with 
you but wants to offer you free of charge 
his entire highly specialized and fully devel- 
oped organization to help you sell more in- 
surance, more easily and to give better 


He has a timely 


insurance service to your assureds—always. 


message of real importance 


for every Local Agent in his territory. Get 
in touch with the General Agent nearest you 
and get his message. 


These organizations are members of the American Association of Insurance General 
Agents. They DO NOT COMPETE with Local Agents as their duties are purely supervisory. 


ARKANSAS 


COATES & RAINES, INC. 
LITTLE ROCK, ARK. | 


CALIFORNIA 


EDWARD BROWN & SONS 
SAN FRANCISCO 





GEORGIA 


A. H. TURNER 
ATLANTA, GEORGIA 


KANSAS 
KANSAS UNDERWRITERS 
WICHITA 





KENTUCKY 


BRADSHAW & WEIL GEN. AGCY. CO., 


INCORPORATED 


LOUISVILLE, KY. 


MISSISSIPPI 


H. W. GATES GEN. AGCY., INC. 
JACKSON 


MISSOURI 
T. W. GARRETT, JR., 


Gen’! Agcy, Inc. 
KANSAS CITY 


NEBRASKA 


HARRY A. KOCH CO., INC., 
OMAHA 


| SOUTH DAKOTA 


J. M. COGLEY, INC. 
SIOUX FALLS 


TEXAS 
CRAVENS, DARGAN & CO. 
HOUSTON, TEX. 


Get Acquainted With the General Agent Nearest You—He’sa friend who can help you write more business, more easily. 





ED. OF LONDON 


A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 


CHICAGO 
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Established 1807 


EAGLE STAR 





British Dominions 
Insurance Company, Ltd. 
of London, England 





WM. A. BLODGETT 


UNITED STATES MANAGER 


90 John St. 
NEW YORK 


SERVICE DEPARTMENT, 1264 INSURANCE EXCHANGE, 
CHICAGO 




















U L iE 


INSURANCE COMPANY 


(Rated A Plus) 


and Affiliated 


ATLANTIC 


INSURANCE COMPANY 
(Rated A) 


DALLAS, TEXAS 


@ These financially sound and reputably 
managed companies give business getting 
service in Illinois, Indiana and Ohio— 
writing Fire, Windstorm, Full Coverage 


Automobile and Plate Glass Insurance 














Many Political Leaders at 


Houston Exchange Luncheon 





HOUSTON, TEX., Dec. 26—The 
average citizen “has the same faith in 
his insurance policy that_he has in his 
government and in his God,” and it is 
squarely up to the insurance men of 
America to keep that faith unshaken, 
William McCraw, attorney general-elect, 
told members of the Houston Insurance 
Exchange and invited guests. 

i. Stevenson, president of the 


Houston Exchange, presided at the 
luncheon, and D. Maury Pollard of 
Beaumont, formerly of Houston, intro- 


duced Mr. McCraw. 

Special guests were Lieutenant Gover- 
nor-elect Walter Woodul, Senator-elect 
Weaver Moore, Tom Clark of Dallas, 
law partner of the speaker; Jules M. 
Jacobs, president Galveston Insurance 
Board; Sidney Benbow, associate direc- 
tor Federal Housing Administration in, 
Houston; Allie Payton, assistant district 
attorney; F. M. Faurote, city arson in- 
vestigator: Fred M. Burton, Galveston 
local agent, Julian Fruit, representing 
the Blue Goose, and three assistant at- 
torney generals. 


Christmas Party Is Staged 
by Philadelphia Round Table 


_ The annual Christmas luncheon of the 
insurance round table was held at the 
Downtown Club in Philadelphia. It was 
modeled after the famous Gridiron Club 
dinner. There were five invited guests: 
James Machonachy, vice-president Fire 
Association; John Donahue, resident 
vice-president Maryland Casualty; H. V. 
Smith, vice-president Home of New 
York; Sheldon Catlin, vice-president 
North America, and Louis Weiderhold, 
manager of the middle department rating 
association. Mr. Machonachy and Mr. 
Smith, however, could not attend. 
Some 20 members and guests were 
present. These included leading agents 
and brokers and company officials. 


Satire Staged on Separation 





Separation came in for its share of 
satire in the shape of a gift from the 
Eastern Underwriters Association to 
the Philadelphia agents. The present 
was a small coffin with a still smaller 
skeleton inside and a note reading: 
“Separation—died September, 1934.” 

Mr. Weiderhold was informed the 
agents wanted more flexible rates and 
was given a rubber schedule in order 
to stretch them. 

One of the guests was presented a 
bottle of liquor called Pacific moon- 
shine and marked “cut twenty percent 
like our rates.” 


Another was handed a string of 
“Pearls” with a note saying “From the 
Pearl, for past favors.’ One member, 


who is quite a sportsman and last year 
shot wild ducks for the affair, was 
given a pop gun and told to go to it. 
At the same time a tame duck was 
placed on the table for him to “shoot.” 


G. N. Schumacher Injured 


G. N. Schumacher, special agent of 
the Hartford Fire with headquarters at 
South Bend, Ind., suffered serious con- 
cussion of the brain and possible internal 
injuries in an automobile accident near 
Michigan City, Ind. He was returning 
to South Bend from Chicago, and in 
attempting to avoid a parked car on the 
highway, skidded into a truck. 


The Tennessee Blue Goose will give a 
smoker early in January and its seml- 
annual dinner dance about Feb. 22. 


GET new business > RENEW 
old business * DISARM competition 


How? Ask about 


The Fire, Casualty & Surety Bulletins 


rth $f © Cincinnati Ohio 




















A recently com- 


pleted report of ex- 
amination as of De- 
cember 31, 1933, by 
the California In- 
surance Depart- 
ment puts a stamp 
of approval! on the 
company’s condi- 
tion in the following 
definite language: 
“Commendation is 
due the company on 
its investments and 
investment policy, 
underwriting and 
office management, 
and its conservative 
expansion pro- 


gram.” 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE * SAN FRANCISCO 





























‘tur ye 


mae 6cN OS 




















December 27, 1934 


THE NATIONAL 


UNDERWRITER 








Officials of America Fore 
Group Are Sturm’s Guests 





NEW YORK, Dec. 26.—Officers and 
divisional heads of the companies in the 
America Fore group, to the number of 
150, were guests of Ernest Sturm, chair- 
man of the board, at luncheon Christ- 
mas Eve. Each attendant received a 
beautiful leather letter folder for busi- 
ness desks, individually initialed in 
gold, the gift of Mr. Sturm accompan- 
ied by an attractive greeting, bearing 
an illustration of the Alhambra, which 


Mr. Sturm visited while in Spain last | 


summer. On behalf of the executives 
of the companies, President B. M. Cul- 
ver presented Mr. Sturm a set of three 
cut glass decanters in a silver case. In 
his response Mr. Sturm spoke on the 
improved business conditions of the 
country and the part to be played by 
the group. 


Sets Basis for ‘Valuations 


Insurance Commissioner Dawson of 
South Dakota has issued regulations for 
the valuation of assets in the 1934 an- 
nual statements. He does not follow the 
complexities of the formula recommend- 
ed by the commissioners’ convention but 
merely provides that stocks and bonds 
in default shall be at market value while 
bonds not in default may be amortized. 

When book value exceeds market or 
amortized values, such excess shall be 
deducted as a non-admitted asset. 


New York Field Men’s Meet 


The Underwriters Association of New 
York State will hold its annual meeting 
in Syracuse, Jan. 8. The executive com- 
mittee will meet the previous day. 


To Appeal Broker Decision 

The appellate division of the New 
York supreme court, having denied the 
motion of the insurance companies to 
appeal to the court of appeals from the 
decision of the appellate division in the 
case of Scottish Union et al. vs. Geery, 
Guthrie & Co., the companies will now 
make application to the court of appeals 
for permission to appeal to that body. 
This is the case in which it was held 
that when a broker has secured policies, 
which later are canceled at the assured’s 
request, the broker is not obliged to re- 
turn commissions. 


Illinois Pond Annual Meet 


Officers and directors of the Illinois 
Blue Goose tentatively decided that the 
annual meeting should be held in De- 
catur the evening of Jan. 16. The semi- 
annual meeting of the Illinois Fire Un- 
derwriters Association will be held in 
Decatur Jan. 17. 


North America Party 


About 250 representatives of the North 
America in Chicago and the suburbs at- 
tended the holiday open house in the 
western department offices of that com- 
pany, the city and suburban department 
being the sponsors of the affair. 


| 
| 


| 





Consolidate Hail Work 
Under Cornell and Bridges 





The hail department of the Home 
fleet for Western Underwriters Associa- 
tion territory, excluding Ohio, but in- 
cluding Texas, is to be consolidated at 
Chicago under F. H. Cornell as man- 
ager and L. H. Bridges, present Illinois 
special agent, as assistant manager. 
Territory formerly handled by Mr. 
Bridges in Illinois is to be taken over 
by T. D. Merrell. Mr. Cornell is farm 
manager of the Home. Mr. Bridges is 
past most loyal grand gander of the 
Blue Goose. 





To Publish Questionnaire Replies 
NEW YORK, Dec. 26—Replies to 
the questionnaire. addressed by the Na- 
tional Association of Credit Men, to its 
members asking their attitude toward 
various aspects of insurance are now be- 
ing received, and when final returns are 
tabulated the result will be published in 
“Credit and Financial Management,” the 
publication of the association. 

The questions were suggested by the 
London Assurance and were intended to 
reveal the extent merchants and whole- 
salers use fire and casualty insurance, 
and the degree of protection they should 
have in such other divisions as group 
life, inland marine, etc. 


L. H. Koch Resigns in Ohio 


L. H. Koch, who has been special 
agent of the Eureka-Security in Ohio 
is resigning. The Ohio field of the com- 
pany will be handled in the future by 
the field men of the Pearl and Monarch. 
Mr. Koch has not announced any plans 
for the future. 


Hold Missouri Conferences 

JEFFERSON CITY, MO., Dec. 26. 
—P. B. McHaney, attorney for the 
Missouri department, and other officials 
have started work on the final draft of 
the proposed new insurance code for 
Missourj which Superintendent O’Mal- 
ley plans to submit to the new Mis- 
souri assembly when it convenes 
Jan. 7. Just how soon the code in its 
final form will be ready is problem- 
atical, but Mr. O’Malley hopes to have 
it finished early in January. 

During the past few weeks depart- 
ment officials have conferred with rep- 
resentatives of various insurance asso- 
ciations and companies. These confer- 
ences resulted in a decision to change 
some of the provisions 

It is almost certain that when the 
proposed code goes before the assem- 
bly it will have the support of the ad- 
ministration, and with the Democrats 
in complete control of both houses its 
passage is practically assured. 


Meiss Heads Auto Club 
NEW YORK, Dec. 26—Walter 
Meiss, general agent of the London As- 
surance, Manhattan F. & M., and Union 
of Paris, is now president of the Auto- 
mobile Underwriters Club of New 





York, having been elected at the recent 
dinner meeting. Other new _ officers 
are: 

W. B. Burchell, Commercial Union, 
vice-president, and Gilbert Deitrich, 
Fireman’s Fund, _ secretary-treasurer. 
Mr. Meiss has been connected with the 
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You value 
a spirit of 
friendli- 
ness and co 
operation 
we have a 


service to 


hese ads have serve 

oO remind you of the char~ 
acter and policies of this 
organization. 

e wish to take this occas- 
ion to assure the Agent that 
we fully appreciate that his 
character and policies are 
as important in this busi- 
ness as our own. 

“The right combination of 
Agent and Company assures 
the public protection and 
everlasting good will for 
the Insurance business 
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London 15 years, having entered its 


service in 1919, after having been con- 
nected for a time with the North Amer- 
ica. He is recognized as one of the 
best posted automobile men in under- 
writing circles and an aggressive force 
in developing the line. 
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Grave Problem on Automobile Liability 


MANy casualty companies are greatly 
alarmed over the increase in automobile 
Along with the upward trend 
there is also an 
severity. Those 


accidents. 
of accident frequency 
increase in accident 
who have studied the statistics pro- 
foundly say that compared with 1933 
the increase in frequency runs from 15 
to 20 percent compared with the same 
units of exposure. Companies have been 
realizing for the last few years that 
personal liability as applied to automo- 
bile insurance was gradually getting into 
At one time this business was 
Even 


the red. 
very choice and highly desirable. 
when companies experienced a loss on 
liability they were able to overcome it 
by the profits on property damage. So 
far as 1934 is concerned it would seem 
that the liability experience will wipe out 
entirely all property damage profits 
leaving a deficit on the general results 


of the year. This is a development of 


grave importance. 
Company executives attribute the un- 
favorable experience largely to the 


greater power that manufacturers have 
been giving to lower priced cars. Their 
speed capacity has been greatly accel- 
lerated. More people are buying the 
lower priced cars than ever before. The 
manufacturers have emphasized speed 
and it has been costly to life, limb and 
property. The drunken driver hazard 
has been more pronounced since prohi- 
bition repeal. 

It is likely that companies will begin 
to cast up their accounts in various cities 
and we may see withdrawals from sec- 
tions where the claim ratio is becoming 
abnormal. It behooves local agents 
therefore to use their utmost endeavor 
to bring about a reduction in automo- 
bile accidents. 


Rural Fire Protection Work 


Mucu is being accomplished these days 
in rural fire prevention. We have spent 
much time and effort in fire protection edu- 
cational work in cities and towns. The 
necessity for cutting down the fire waste 
in these centers has been emphasized. 
There has been much publicity and a vast 
amount of enlightening information has been 
forthcoming, but to a large extent, its appli- 
cation was only to our larger cities. How- 
ever, in recent years farm fire prevention 
has taken distinctly onward strides. This 
is largely due to the splendid work of the 
agricultural committee of the NATIONAL 
Fire Waste CoUNCIL associated with the 
U. S: CHAMBER OF COMMERCE and the 
rural fire prevention committee of the Na- 
TIONAL Fire ProTecTION ASSOCIATION. 


Ira D. Goss, farm manager of the 
AMERICA Fore in the west, is chairman 
of the first committee, and Dr. D. J. Price 
of the DEPARTMENT oF AGRICULTURE at 
Washington, of the second. These commit- 
tees have coordinated the work of different 
institutions, enterprises and people that are 
associated in farm activities in 
ways. 

The annual farm fire waste is estimated 
at $100,000,000. If something, therefore, 
can be accomplished to reduce this the work 
will be well worth while. The joint com- 
mittee has given its opinion that there is 
now a downward trend in rural farm losses. 
There is a great opportunity for further 
development of this prevention 
among the farmers. 


various 


service 


Magnitude of Insurance 


THe AmericAN Mutua ALLIANCE 
through its statistical department has 
made a compilation of the number of ac- 
tive fire and casualty insurance organiza- 
tions incorporated under the United 
States laws, there being 3,249. ‘There 
are seven Canadian stock fire and cas- 
ualty companies operating in the United 


States and 67 stock fire and casualty 
companies from other countries. This 
makes a formidable list of insurance or- 
ganizations and shows from a numerical 
standpoint the magnitude of the busi- 
ness. In the United States insurance 
has been developed to its greatest full- 
ness and usefulness. 





which begins Dec. 28 and lasts nine 
days. The company will have a large 
booth in Exposition Hall. Its exhibit 
will be housed in a replica of the com- 
pany’s first office building in LeRoy. 
There will be shown the second policy 
written by the Ohio Farmers, and in 
contrast there will be specimens of all 
policies now issued by the company. 
A supply of advertising folders will be 
on hand for distribution. Officers or 
other representatives of the Ohio Farm- 
ers will be on hand to welcome visitors 
at all hours. 

W. S. Fontaine, San Antonio, Tex., 
special agent of the Firemen’s group, is 
convalescing from the effects of an op- 
eration. 

Edwin C. Herrmann, local agent of 
Chippewa Falls, Wis., has issued an un- 
usual birth announcement in the form of 
a miniature policy covering Edwin Carl 
Herrmann, II. It is headed with a pic- 


ture of the “home office,” Mr. Herr- 
mann’s home at Lake Wissota. The 
“company’s” financial statement lists 


under assets safety pins, baby carriage, 
bassinet, bottles, flannels and sweaters, 
and under liabilities accounts payable, 


doctor bills, bank loans and _ hospital 
bills. 
A testimonial dinner for Commis- 


sioner Dan Boney of North Caro- 
lina, newly elected president of the Na- 
tional Convention of Insurance Com- 
missioners, is being sponsored by the 
North Carolina Association of Insurance 
Agents and fire, casualty and life in- 
surance men. The final details have not 
been completed but tentative date has 
been selected between Jan. 10 and 15. 
Speakers will be selected from the re- 
spective fields of insurance and those in 
attendance will be executive officers and 
their supervising chiefs, numbering 
probably 1,000 persons. 


R. C. Holland of Great Falls, Mont., 
special agent of the hail department of 
the America Fore companies, is spend- 
ing the holidays with his mother at 
Kansas City. On his way he stopped 
in Chicago for a visit with Jacob Nel- 
son, superintendent of the hail depart- 
ment of the America Fore, and other 
western department officials. 


Paul L. Haid,. president of the Insur- 
ance Executives Association, is spend- 
ing the holidays in Los Angeles and 
Palo Alto, Cal., with his mother and 
son. He plans to return to New York 
shortly after the first of the year. 


Frank N. Belgrano, Jr., national com- 
mander of the American Legion and 
president of the Pacific National Fire, is 
being honored Thursday at a luncheon 
given in San Francisco by members of 
San Francisco Blue Goose, in coopera- 
tion with Insurance Post 404 of the 
American Legion and the San Francisco 
Commercial Club. Jay W. Stevens, Cali- 
fornia state fire marshal and chief of the 
fire prevention bureau of the National 
Board of Fire Underwriters, is to be 
toastmaster. 


Allen R. Calhoun of the Calhoun In- 
surance Agency, Milwaukee, has been 
reelected a director of the Federal Home 
Loan Bank of Chicago for a three-year 
term. He is secretary of the Standard 
Building & Loan Association of Milwau- 
kee. 

Robert L. Bowen, Cleveland, recently 
appointed Ohio superintendent of insur- 
ance, spent a few days last week in Co- 
lumbus getting acquainted with the du- 
ties of the office and the personnel of 
the department. 


Harry G. Seaman. of Chicago, chief 
license superintendent for the Illinois in- 





about three months. He was in the 
Franklin Boulevard Hospital in Chicago 
for a while for observation and then 
spent the rest of the time taking it easy 
at home. He is not yet on a full time 
basis in his work. 


J. R. Douglas, formerly lieutenant- 
governor of Nova Scotia, and prominent 
in insurance circles, died in Montreal. 
He formed the firm of Douglas, Rogers, 
Ltd., which has the agency for eastern 
Canada and Newfoundland of the Home 
of New York and National of Hartford. 
Later he purchased the Nova Scotia Fire 
and the Atlantic Mutual, formed the 
firm of Douglas Brothers, and opened 
an office in New York. 


William Rodiek, Jr., vice-president of 
the William Rodiek & Co. agency of 
St. Louis, left last Saturday for a winter 
vacation trip of about a month. He 
sailed from New Orleans on a cruise 
that will take him to Havana and British 
Honduras. 


P. H. Hicks of the Hicks-Brady 
agency of Nashville has been made a 
colonel on the staff of Governor Lai- 
foon of Kentucky. 


James Smith, secretary of the Fire- 
men’s of Newark in the western depart- 
ment in Chicago, died unexpectedly 
Monday morning of a cerebral hemor- 
rhage. He was stricken on Saturday. 
He had been at the office last riday, 
however. He was 58 years of age. 

Mr. Smith had been connected with 
the Firemen’s in the western department 
since 1920. Before that he was con- 
nected with the America Fore organiza- 
tion for several years in the western de- 
partment as agency superintendent. He 
started in the business with the old Pel- 
let & Hunter agency of Chicago, which 
later became Herrick & Auerbach. 

Mr. Smith was active in organization 
affairs. He was a director of the West- 
ern Insurance Bureau and a member of 
the executive committee of the Western 
Sprinkled Risk Association. He was also 
a member of the executive committee 
of the Western Explosion Conference. 

Funeral services are being held in Oak 
Park, where he resided, on Thursday. 


Friends of Frank | S. Rogers, head of 
the Rogers & Field general agency, St. 
Paul, have received a very clever Christ- 
mas announcement of the arrival of Wil- 
liam Joseph Rogers. The announcement 
is in the form of a play bill. The play 
is listed as “The Little Stranger” and 
there is a footnote stating: “Positively 
the last performance of 1934.” Mr. Rog- 
ers is now the father of four children. 


Fire Prevention 
Activity in India 





An interesting story on the fire pre- 
vention movement comes from India. A 
letter was received by R. E. Vernor of 
Chicago, manager fire prevention depart- 
ment Western Actuarial Bureau, from 
A. S. Trollip, who is manager at Bom- 
bay for the Safety First Association of 
India. He pointed out that a lecture- 
demonstration on fire prevention and fire 
safety, being presented to school chil- 
dren, has been developed. This organi- 
zation in India covers much the same 
ground as the fire prevention movement 
in this country. Most of the houses in 
India are iron-barred. The Safety First 
Association is endeavoring to bring the 
people to a realization of the danger to 
life of such a condition. In addition, oil 
stoves, which are generally placed on the 
ground, account for many fatalities 
among Indian women, who are garbed 
in a saree, a flowing robe. Mr. Trollip 
says that much headway is being made. 
calling public attention to the prolific 
causes of fire and how to prevent them. 
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Carries Message to Women! 





Detroit Local Board Distributes Much 
Literature at Women’s Expo- 
sition There 





DETROIT, Dec. 26—More than 
20,000 pamphlets and folders on automo- 
bile, public liability, residence burglary, 
health and accident, fire, boiler expio- 
sion, jewelry and fur floaters and tour- 
ist baggage insurance were distributed 
by the Detroit Association of Insurance 
Agents through its booth at the Wom- 
an’s Exposition here, A. I. Dreiffus, 
member of the exposition committee, 
reported at the inuaenabee meeting. 

The association also distributed sev- 
eral thousand pamphlets outlining the 
aims and purposes of the Detroit As- 
sociation, whose members represent 
stock companies exclusively, with a list 
oi members. 

President H. L. Newman read a 
communication from the insurance de- 
partment of the defunct First National 
3ank of Detroit, stating that the fre, 
windstorm and other coverage on prop- 
erties controlled by the receiver will be 
placed through accredited agents but 
preference will be given to some 65 
agents whose notes were in the port- 
folio of the bank when it closed, under 
an arrangement whereby a portion of 
the premium will be retained by the re- 
ceiver to be charged off against the 


notes. Some criticism of this proviso 
was made. 
L. I. Lofgren, Aetna Casualty, pre- 


sented a motion picture film stressing 
safety in automobile driving. 

The nominating committee reported 
eight nominees for the four three-year 
directorships to be filled at the annual 
meeting in January. Those nominated 
were R. J. Byrnes, B. A. Carse, A. I. 
ee is, C. E. Freese, George Hughes, 

J. Rohde, F. V. Rudd and Coes 
ti heisen. 





Plans Launched to Reduce 
Farm Fire Losses in Iowa 


DES MOINES, Dec. 26—The Iowa 
farm home fire loss in the nine months 
ending Sept. 30 was $983,642 
of nearly $100,000 over last year, State 
Fire Marshal Strohm reports. 

The town dwelling fire loss for the 
same nine months was $610,149; farm 
barns, $436,249; mercantile buildings, 
$391,546; warehouses and storage estab- 
lishments, $119,716. 

In an effort to reduce the Iowa farm 
fire loss, in line with a nation-wide cam- 
paign, a tentative organization for fire 
prevention among Iowa 4-H Club boys 
is planned when that club meets in an- 
nual convention at Ames, Dec. 27-28. A 
concerted campaign to make farm fire 
prevention the major objective in 1935 
was started at the recent meeting of the 
agricultural committee of the National 
Fire Waste Council and the farm fire 
prevention committee of the National 
Board in Chicago. 


Points Out Needs of Toledo 


The National Fire Protection Asso- 
ciation engineers met with the reor- 
ganized fire prevention bureau of the 
Toledo, O., Chamber of Commerce and 
assisted in developing a program of ac- 


tivity. The principal needs are an or- 
dinance prohibiting wooden shingle 
roofs, a modern building code, a fire 


prevention code, restoration of an ade- 
quate personnel to the fire prevention 
bureau, removal of the fire department 
training school which has been aban- 
doned, and erection of a drill tower. 


, an increase ' 





Cincinnati’s Strong Defense 





National Fire Protection Association 
Tells About Work Being Done 
in the City 





Engineers of the National Fire Pro- 
tection Association visited Cincinnati 
and report improvement in the generally 
strong fire defense and the continuance 
of an active fire prevention campaign 
by the fire department. A comprehen- 
sive program for replacement of obso- 
lete fire apparatus is being carried out. 
Efforts of the fire department to re- 
duce the excessive fire loss in dwellings 
are being directed through regular in- 
spection of residences by firemen and 
periodic radio broadcasts on home fire 
hazards. A permanent fire prevention 
committee has been named by _ the 
chamber of commerce. 


Legislation Chief Topic at 
Michigan Mid-Year Rally 


ed 


DETROIT, Dec. 26—Insurance 
measures which will probably be intro- 
duced in the coming legislative season 
will be discussed at the spring meet- 
ing of the Michigan Association of In- 


surance Agents in Lansing Jan. 22. 
Clyde B. Smith, Lansing, chairman leg- 
islative committee, will outline these 


measures, which will be introduced early 
in the session. The Lansing board will 
be host. 

The date was advanced from the usual 
mid-February gathering of previous 
years because of the legislative matters 
to be discussed before the coming ses- 
sion becomes too far advanced. The 
governing committee, headed by Presi- 
dent, J. A. Grow, Detroit, will meet 
Monday afternoon and evening before 
the convention. 


Form District Committee of 
Kansas Agents Association 


KANSAS CITY, KAN., Dec. 
J. V. Kelly of Leavenworth, president 
Kansas Association of Insurance 
Agent, met here with Don Ellis, vice- 
president and chairman executive com- 
mittee, and other local agents to form 
a district committee. Such committees 
are being formed over the state, the 
territory including Kansas City, Kan., 
Leavenworth, Atchison, Topeka and 
Lawrence being district No. 1. 

Gene Glahn, Lawrence, was 


26.— 


named 


chairman, and Cheney Prouty, Kansas 
City, Kan., secretary-treasurer. Messrs. 
Kelly and Ellis are members, others 


being Webb Woodward, Topeka, secre- 
tary Topeka local board, and Ed Reilly, 
Leavenworth. Plans were formulated 
to create new local boards, especially at 
Ottawa and Atchison; to secure new 
members, and to cooperate with the 
state legislative committee and in other 
state association activities. 


Detroit Company Men View 
Legislative Developments 


DETROIT, Dec. 26.—The chief exec- 
utives of all of Detroit’s insurance com- 
panies met at a luncheon to discuss 
measures affecting insurance that are 
slated to be placed before the legislature 
in January. W. G. Curtis, president Na- 
tional Casualty, presided. 

Several proposed bills were taken up 
and the attitude of the new legislature 
and the incoming governor on various 








problems in which either the underw rit- 
ing or the investment phases of the 
insurance business is involved was given 
attention. The organization, known as 
the Affiliated Insurance Interests of 
Michigan, went on record as unalterably 
opposed to any measures that will have 
a tendency to impair the credit of the 
state or its municipalities. [ 

It was reported that the refunding of 
obligations of the city of Detroit has 
been completed and that the city’s credit 
has been reestablished so that its obliga- 
tions are once more a satisfactory in- 
vestment for insurance companies. This 
bolstering up of the value of Detroit 
bonds is of outstanding importance to 
insurance companies since about $100,- 
000,000 of them are now in insurance 
portfolios. 





Seek School Coverage 

LINCOLN, NEB., Dec. 26.—Repre- 
sentatives of mutual fire companies are 
insisting that the Lincoln School board, 
which is about to renew $5,000,000 in- 
surance On its buildings, give them a 
portion of the business. The board has 
tollowed the policy in the past of con- 
sulting the tax records, and distributing 
the business on the basis of taxes paid. 
Mutual companies in Nebraska pay no 
taxes except the small premium tax to 
help support the fire marshal's office 
and this applies only to the larger com- 
panies. 


Shingle Roofs Raise Losses 

ST. PAUL, Dec. 26.—Fire losses in 
St. Paul this year will run $75,000 more 
than last year, according to a prelim- 
inary estimate of Capt. John Townsend 
of the insurance patrol. His estimate 
for this year is $646,973 against $569,562 
last year. There were half a dozen 
fires with losses ranging trom $20,000 
to $50,000. 

The feature of the year’s fire record 
here, according to Capt. Townsend, was 
the large number of wood shingle roof 
fires, due in large part to the protracted 
dry period last spring. The first four 
months 325 fires were caused by chim- 
ney sparks falling on wood shingle 
roofs compared to 219 in the same pe- 
riod of 1933. 


Helm, Thompson at Faribault 

FARIBAULT, MINN., Dec. 
Clyde B. Helm, secretary-treasurey In- 
surance Federation of Minnesota, and 
R. M. Thompson, secretary Minnesota 
Association of Insurance Agents, were 
the speakers at the monthly meeting 
here of the Southern Minnesota Insur- 
ance Association. A question box on 
general insurance topics made up the 
rest of the program. 
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Green Kansas City Head 

KANSAS CITY, MO., Dec. 26.— 
Moulton Green, vice-president of R. B. 
Jones & Sons, has been elected presi- 
dent of the Insurance Agents Associa- 
tion of Kansas City. David B. Childs 
of A. W. Childs & Sons was elected 
vice-president, and F. V. Griffith of W. 
B. Johnson & Co. reelected treasurer. 
The executive committee is composed 
of Mr. Green, Mr. Childs, H. S. Nelson, 
Phister Insurance Company; H. B. Shea, 
Shea & McCord; R. H. Mann, Mann, 
Barnum, Kerdolff & Welsh, and R. J. 
Pierson, Pierson Agency. 





Muncie Agents in Suit 


MUNCIE, IND., Dec. 26.—Suit for 
$3,000 damages against R. E. Ault and 
to enjoin him from engaging in the in- 
surance business here, has been filed in 
circuit court by W. E. Hill and J. W. 
Whinrey, doing business as Hall & 
Whinrey agency. The complaint alleges 
Hill & Whinrey purchased Mr. Ault’s 
insurance agency Jan. 1, 1933, under an 
agreement that Mr. Ault would not en- 
gage in the insurance business for 10 
years. They charge Mr. Ault resumed 








selling insurance and retained a list of 
expirations and has been attempting to 
sell insurance to his former patrons. 


Illinois Opinions Published 


The Illinois insurance department has 
caused the publication of a volume of 
opinions of the Illinois attorney general 
during the period of 1921-33 inclusive 
that relate to insurance. The compila- 
tion is expected to be especially valu- 
able to insurance department examiners. 


Bales Named Manager 


Joe Bales has been appointed manager 
of the insurance department of the South 
Marion State Bank, Marion, Ind., suc- 
ceeding L. G. Eward, who died recently. 
Mr. Bales traveled in Indiana from 1924 
to 1931 for several companies including 
the National Union and the Union of 
Indiana. 


— Heads Nebraska Mutuals 


J. Lemke of Madison has been 
tial president of the Nebraska Asso- 
ciation of Mutual Insurance Companies 
to succeed the late A. C. Millington. As 
vice-president he has been one of the 
leaders in the mutual field. Mr. Lemke 
says that the principal new legislation 
asked will be authority to levy advance 
assessments in order to create a fund 
out of which losses may promptly be 
paid, a power the supreme court held 
some time ago they do not possess. The 
ruling seriously affected many smaller 
mutuals. 








Cincinnati Election Jan. 10 

The Cincinnati Fire Underwriters 
Association will elect officers Jan. 10. 
The nominating committee has selected 
Walter Alexander and Walter Dolle 
for the two year term on the govern- 
ing committee. Holdover members are 
c. Meyers, Frederick Rauh and 
Theodore Safford. 

At a recent meeting the Cincinnati 
association went on record as favoring 
a course in general insurance at the 
University of Cincinnati, which con- 
ducts night school and V. H. Drufner, 
director at the university, is working 
out the details of the course with a 
committee appointed by the association. 
The course will cover fire, casualty and 
marine insurance. 

Another action of the Cincinnati as- 
sociation was the adoption of a resolu- 
tion favoring and supporting an “ac- 
ceptable qualification law” in Ohio. 





Fortieth Anniversaries Marked 


The Great American this week is rec- 
ognizing the 40th anniversary of the ap- 
pointment of Will Franks of the Gar- 
rett Insurance Agency, Garrett, Ind., as 
its agent, and the 40th anniversary of 
Greene & Lorenz, agents at Clarinda, 


Ta. 
Agents of Range Elect 
HIBBING, MINN., Dec. 26.—Harry 
A. Levant, Eveleth, has been elected 


president of the Range Association of 
Insurance Agents for 1935. Other offi- 
cers are: Vice-president, Ralph W. John- 
son, Virginia; secretary, William Knut- 
son, Hibbing; treasurer, Gilbert Hep- 
worth, Hibbing; director for three 
years, P. S. Engman, Virginia. 


Middle West Notes 


H. T. Bernstein, Cleveland local agent, 
died there following a long illness. 

C. H. Morrill of W. H. Markham & Co. 
has been reelected vice-president of the 
Industrial Club of St. Louis, 

L. Calvin Jones, Inc., Youngstown, O., 
has been incorporated by L. C. Jones, 
Marie D. Jones and M. D. Jurista. 

At Shelbyville, Ind., The Farmers Na- 
tional Realty Company Agency has been 
sold to the Stanley Jones Agency. 

The Property Agency, 5142 Hohman 
avenue, Hammond, Ind., has been incor- 
porated by L. i Emmerling, Ww. 3 
Kleihege and C. A. Kleihege. 





























December 27, 1934 THE NATIONAL UNDERWRITER 





























FY 4ALTY GROUP———— 





Ass the NEW YEAR approaches bringing sub- 


stantial evidence of an upswing in America’s 





economic outlook, the insurance fraternity has 
! just cause for pride in the work it has performed 


for stabilization and reconstruction. 





We, of LOYALTY GROUP, have endeavored to 
make our contribution to this great work, aided 


by the faith and loyalty of friends, old and new. 


To our representatives everywhere and to the 
officers and agents of all other Companies we 
offer our hand in cordial greetings for a Happy 


and Prosperous New Y ear. 


JOHN R. COONEY, 
President or Chairman of Board 








Firemen’s Insurance Co. of Newark, N. J. Milwaukee Mechanics’ Insurance Co. 


The Girard Fire & Marine Insurance Co. National-Ben Franklin Fire Insurance Co. 
The Mechanics Insurance Co. of Phila. The Concordia Fire Insurance Co. 
Superior Fire Insurance Company Capital Fire Insurance Company 


The Metropolitan Casualty Ins. Co. of N. Y. Commercial Casualty Insurance Co. 
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CGM 


SERVICE 


Capacity — Plus 
The facilities of the following companies are available to 
agents in Indiana: 
AMERICAN EQUITABLE ASSURANCE COMPANY 
Rated 'A'"—Excellent 


INDIANA INSURANCE COMPANY 
Rated "A''—Excellent 
MANHATTAN UNDERWRITERS AGENCY (TOKIO) 
Rated "A--"—Excellent 


NEW YORK FIRE INSURANCE COMPANY 
Rated "A"—Excellent 
PACIFIC NATIONAL FIRE INSURANCE COMPANY 
Rated "A-+-""—Excellent 
STANDARD INSURANCE COMPANY OF NEW YORK 
Rated "A--""—Excellent 


SWITZERLAND GENERAL INSURANCE COMPANY 
Rated “A--""—Excellent 








Inquiries invited for agency appointment in Indiana. 
Liberal Commissions 


Cooling Grumme Mumford Company 


8 East Market St. Riley 6452 
INDIANAPOLIS 














THE FIRE INSURANCE POLICY OF THE STATES 
OF . VORK MARYLAND VIRGINIABWV/RG/INIA 
& 
L/ 


OM hind the Poke 


are fal uemeretents and their cliesr 


SOUND _— 
INVESTMENT 
meiCYy.. =: 


SOUND 
UNDERWRITING 
SoLicy 





Amount 


Premium 


SOUND 
PRACTICE 


BROAD-MINDED 
TREATMENT of 
«—LOS$ CLAIMANTS 


PROMPT PAYMENT 
4—OF LOSS CLAIMS 


SYMPATHETIC 
UNDERSTAN DING of 
4—— AGENTS’ PROBLEMS 


Hlhiess all inquvuer 
to HOME OFFICE 


§3 Maiden Lane New York City 











IN THE SOUTHERN STATES 





San Antonio Exchange Elects 





F. C. Gittinger Renamed as President— 
F. F. Ludolph Starts 21st Year 
as Secretary-Treasurer 





SAN ANTONIO, TEX., Dec. 26.— 
At the annual meeting of the San An- 
tonia Insurance Exchange, 152 active and 
associate members were luncheon guests 
of the exchange. For the first time in 
its 20 years, there was a contest over 
the election of officers and nominations 
were made from the floor. 

Officers and directors selected are: 
President, Frank C. Gittinger, reelected; 
Vice-president, R. B. Harding, reelected; 
secretary-treasurer, F. F. Ludolph, re- 
elected for his 21st term; directors for 
two years, Allan Barwise and Marvin 
Watson. MHoldover directors are K. C. 
Perry and C. F. Dieter. 

F. M. Coleman speaking for the ex- 
change, paid a glowing tribute to the 
work of F. F. Ludolph during the 20 
years he has served as secretarv-treas- 
urer, and in behalf of the exchange pre- 
sented a gold watch chain to Mr. Lu- 
dolph as a token of appreciation. 

Arthur G. Randol, chairman of the 
legislative committee of the Texas As- 
sociation of Insurance Agents, spoke 
briefly on the activities of his commit- 
tee. 

A special committee was appointed to 
carry out a recently adopted resolution 
to aid in the conservation of a deceased 
member’s agency for his estate, and to 
te? _up resolutions on the death of H. 

. Wosnig. 





Insurance of New Orleans 


Dock Board Is Transferred 


NEW ORLEANS, Dec. 26.—The 
New Orleans dock board has canceled 
the insurance schedule on its property, 
which was placed with the Hartwig 
Moss Agency in 1931 under a five-year 
contract, and transferred the business to 
the Meyers, Whitty & Hodge agency. 
In spite of the fact that the old policies 
were canceled on the short rate basis, 
officials of the board have stated that 
the transfer “will not cost the board a 
nickel.” <A similar cancellation of a five- 
year contract was made in 1931, when 
the business was transferred from the 
Leon Irwin Agency to the Hartwig 
Moss Agency. At that time it was stated 
that the short rate cancellation cost the 
dock board about $25,000. 

The property covered is valued at ap- 
proximately $14,000,000. The premium 
on the new policies is something over 
$126,000, on which the agency handling 
the business receives 20 percent com- 
mission. The schedule was increased 
about $4,000,000 at the time of the trans- 
fer in 1931 because of additional im- 
provements that have been made, in- 
cluding the installation of sprinkler 
equipment costing about $1,250,000 on all 
of the state waterfront property. Be- 
cause of the sprinkler installation, the 
rate was reduced at that time from $1.75 
to 35 cents a hundred per year. 


Murchison to Amarillo 


D. N. Murchison, for six years under- 
writing manager for the fire and auto- 
mobile department of the T. E. Braniff 
Company, Oklahoma City, has resigned 
and is opening a local agency at Ama- 
rillo, Tex. He is succeeded with the 
Braniff office by his former assistant, 
C. G. Klopfenstein. 


Reciprocal Files Deviation 

The Rankin-Benedict Company, at- 
torney-in-fact for the Manufacturing 
Lumbermen’s Underwriters, has _peti- 
tioned the Virginia corporation commis- 
sion for authority to file deviations of 20 
per cent from the regular schedule of 
fire rates in that state. Hearing is set 
for Jan. 10. 














| State by eastern 


Admit Greensboro Exchange 


Reinstated by State Association Directors 
Upon Assurance of Adhering to 
Organization Principles 








The Greensboro, N. C., exchange was 
reinstated by the North Carolina As- 
sociation of Insurance Agents at a 
meeting of directors in Greensboro, 
being placed under probational recogni- 
tion. The state association directors 
adopted a resolution to this effect upon 
receipt of assurances from the newly 
elected officers of the Greensboro ex- 
change, reaffirming support of co-ex- 
tensive membership and the in-and-out 
rule of company representation. The 
resolution stated that the exchange was 
to be reinstated to full membership in 
the state association, “with the under- 
standing that immediate steps be taken 
to make the exchange coextensive in 
membership with the state association 
effective; that proxy voting be elimi- 
nated and that a letter be written by 
the manager withdrawing previous in- 
structions with regard to punitive ac- 
tion with regard to members that have 
previously resigned. Also that the letter 
state that punitive action is to be taken 
by the Greensboro exchange when 
deemed wise and necessary, but that 
punitive action will not be taken by the 
Greensboro exchange without first con- 
sulting the state manager.” 

The remainder of the day was taken 
up in discussion of legislation and re- 
covery of premiums on financed auto- 
mobiles. 





Checking Office 


Cravens, Dargan & Co. Comes Out with 
Spirited Defense of Texas Institu- 
tion—Urges Its Continuance 


Champions 





Special agents of the Cravens, Dargan 
& Co. general agency of Houston have 
been instructed by the management to 
urge agents in the state to support the 
Texas insurance checking office and 
bring their influence to bear in behalf 
of its continuance. 

The instructions apparently were in- 
spired by the fact that the Gulf of Dallas 
has resigned from membership in the 


checking office, thus precipitating a 
crisis. : 
Cravens, Dargan & Co. points out 


that the checking office does work for 
all members more efficiently and less 
expensively than the individual could do 
it. The number of rate deviations has 
been decreasing from month to month, 
indicating the effectiveness of the office 
in making agents more careful. 


Removing the Restraint 


Most agents are relying on the check- 
ing office to protect them against un- 
scrupulous competitors. If that restraint 
were suddenly withdrawn then the re- 
sponsible agents would be at the mercy 
of irregular competition. Companies 
would more and more be tempted to let 
down the bars. 

Through the operations of the check- 
ing office, the agencies were relieved of 
much correspondence regarding errors 
in rates and forms and premiums and 
much bickering is avoided. 

There has been an increase in pre- 
miums running anywhere from 10 to 25 
percent because agents are now inspect- 
ing property before renewal and are 
writing renewal Policies at correct rates. 

The checking office is bringing about 
a desirable uniformity in the application 
of the general basis schedule. Further- 
more the checking office acts as a 
“traffic cop” to keep order among agents 
and companies. 

Cravens, Dargan & Co. states that the 
checking office was conceived by Texas 
people and was not imposed upon the 
interests. Cravens, 


mete 
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® The insurance law firms whose professional cards are shown on this and the 
succeeding pages have been selected after careful investigation. They have the 
recommendation and endorsement of The National Underwriter. 


ALABAMA 











LAW OFFICES OF 
Coleman, Spain, Stewart 
& Davies 
706 to 719 Massey Building 


Insurance Attorney 
Birmingham, Alabama 





CALIFORNIA (Cont.) COLORADO ILLINOIS (Cont.) 
Dunn, White & Aiken Smith, Brock, Akolt & Campbell saat oo ee 
Sixth Floor, Syndicate Bldg. 13th Floor Telephone Bldg. 208 South La Salle Street 

Oakland, California Denver, Colo. Pini 





Special Attention to the Law of 
Five Insurance and Taxation 








ARIZONA 











KIBBEY, BENNETT, GUST, 
SMITH & ROSENFELD 
PHOENIX, ARIZONA 
John L. Gust Fred W. Rosenfeld 

Frank O. Smith L. Divelbess 


Ivan sabia 
GENERAL INSURANCE PRACTICE 


Kelley & Hews 
Attorneys at Law 
316 Citizens Nat. Bldg. 
Riverside, Cal. 
Fi of cases in Riverside, San Bernardino and 
Imperial Counties, California. Referred to 
Responsible Adjusters. 

















Gabriel, Mills & Mills 
524-9 Kittredge Bldg. 
Denver, Colorado 


CLARENCE W. HEYL 
8th Floor Central National Bank Bldg. 
Peoria, Illinois 
MARYI - FIDELITY 4 4 ae 


ROYAL GLOBE, EAGLE, BANKERS IN 
— BR - B 
DEMNITY 




















CALIFORNIA 








WAKEFIELD & HANSEN 
Attorneys at Law 
318 Brix Building 
Fresno, California 
Claims Referred to Responsible Adjusters 


BUTLER, VAN DYKE 
& HARRIS 
604 Capital National Bank Bldg. 
Sacramento, Calif. 
Equipped for Investigations, Adjustments, etc. 


DELAWARE 


























Herbert Moore 
427-8 First National Bank Bldg. 
Long Beach, California 


Equipped for investigations, adjustments, set- 
tlement of claims and trial of all cases. 


STICKNEY & STICKNEY 
1111 First National Bank Building 
San Diego, California 
Equipped for adjustments, investigations and 
trial of all cases. 


WILLIAM PRICKETT 
812 Delaware Trust Building 
Wilmington, Delaware 
Investigations, » ae and Trial 
(Employers’ om... Liberty we Hardware Mu- 


tual, Insuranee; Factory 
Mutual, St. Paul Mercury, Zurich, ete. 





EARLY & EARLY 
1610 Talcott Building 
Rockford, Illinois 


Investigations, Adjustments & trial of cases. 














GEORGIA 














DiNKELSPIEL & DINKELSPIEL 
333 Montgomery St. 
San Francisco, if 





BRYAN, MIDDLEBROOKS & 
CARTER 
LAW OFFICES 
Suite 1030 Candler Building 
John A. Dunaway 


Yaatis C. Mitehell 


BROWN, HAY & STEPHEN 
714 First National Bank Building 
SPRINGFIELD 























HOLBROOK, TAYLOR, 
TARR & REED 
71@ Title Insurance Building 
Los Angeles, California 


Equipped for pee investigations and 
vial of all cases. 





GILLESPIE, BURKE & 
GILLESPIE 
504 Reisch Building 


























BRONSON, BRONSON & 
SLAVEN 


Mills Tower 


San Francisco, Cal. 


ATLANTA, GEORGIA SPRINGFIELD, ILLINOIS 
Trial of all cases—adjustments—investigati 
ILLINOIS INDIANA 
CASSELS, POTTER & GEORGE A. HENRY 
BENTLEY INSURANCE ATTORNEY 
904-5 Meyer-Kise? Bank Bldg. 
1060—209 South La Salle Street Indianapolis, Indiana 
Chicago, Illmois ee Te =e 




















O’MELVENY, TULLER & 
MYERS 
433 South Spring St. 
LOS ANGELES, CALIF. 














GOLDMAN & ALTMAN 
615 Russ Building 
San Francisco, California 


Dent, Weichelt & Hampton 
1111 The Rookery Building 
Chicago, IIL. 


Special seeing to the law relating to all 
classes of Corporate Surety Bonds 


Slaymaker, Merrell & Locke 
Attorneys specializing in All Phases of 
Fire, Marine, Life & Casualty 
Insurance Litigation 
751-768 Consolidated Bidg. 
INDIANAPOLIS 























MacFARLAND, SCHEINMAN 
& SISENWEIN 
GARFIELD BUILDING 
LOS ANGELES, CALIF. 
Equipped to a genes of insurance 

















Bohnett, Hill & Cottrell 
807 First National Bank Building 
San Jose, California 


Equipped to handle claim investigations. 


Trial of Cases. Santa Clara County, Senta Orez 
County, Sen Benite County. 





CHARLES C. KIRK 


812-111 W. Monroe 5t. 
Chicago, Illinois 
Special attention to occupational disease 
—- and the medico-legal preparation and 


Author recent articles that appeared in The 
National Underwrtier : 





White, Wright & Boleman 
ee 
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ah 
ship 

ripe 

pt i 

tetas 





Pa 
rar 
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Irving E. Read 
910—742 S. Hill St. 
Los Angeles, California 
Specialiaing in Trial Work. Claims referred 


competent adjusters. Member of Chicago 
Bar from 1912 to 1929. 








C. Douglas Smith 
I. O. O. F. Bldg. 
Santa Maria, California 


Trial of cases and complete claims service in 
Santa Barbara and San Luis Obispo Counties 








Schuyler, Weinfeld & 
Hennessy 


£31 South La Salle Street 
Chicago, Illinois 


IOWA 











SPANGLER 
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IOWA (Cont.) 


MARYLAND 


MISSOURI (Cont.) 


NEBRASKA (Cont.) 





Smith & Swift 
704-705 Kahl Bldg. 
Davenport, Iowa 


for I igations, A tments and 
cote te hee 





Law Offices 
WALTER L. CLARK 


Walter L. Clark Roszel C. Thomsen 
Clater W. Smith 
1917 Baltimore Trust Building 
Baltimore, Md. 











HAVNER, FLICK & POWERS 
641 Insurance Exchange Building 
Des Moines, Iowa 


Equipped for Investigation, Adjustment and 
Trial of cases. 


MICHIGAN 


HOOK & SPRINKLE 
Federal Reserve Bank Building 
Kansas City, Mo. 


Rosewater, Mecham, 
Shackelford & Stoehr 
1028-40 City National Bank Building 
Omaha, Nebraska 


Investigations — Adjustments — Trial work 
Nebraska and Western Iowa. 

















Jesse A. Miller Oliver H. Miller 
Frederic M. Miller J. Earle Miller 


Miller, Miller & Miller 
LAWYERS 


1316-1318 Equitable Building 
Des Moines 





BEAUMONT, SMITH & 
HARRIS 


2900 Union Guardian Building 
Detroit, Michigan 


Langworthy, Spencer & Terrell 
615 Commerce Trust Building 
Kansas City, Mo. 


NEVADA 

















LLOYD V. SMITH 
222 Byington Building 
Reno, Nevada 


Insurance Companies represented: 
Home Ind. Co., N. Y., and Pacific Ind. Co. of Cal. 


Trial of Cases and equipped for adjustment and 
investigation. 




















REED, BEERS & GRAHAM 
537 Black Building 
Waterloo, Iowa 


Equipped to try cases in state and federal 
court and make adjustments, investigations 
and settlements. 








Payne & Payne 
1026 Lafayette Bldg. 
Detroit, Michigan 
Michigan Attorneys for U. S. F. & G. Co. 


MORRISON, NUGENT, 
WYLDER & BERGER 


17th Floor Bryant Building 
sas City, Missouri 


Investigations, Adjustments and 
Trial of all Cases. 


NEW JERSEY 











Samuel M. Hollander 


COUNSELLOR AT LAW 


Lefcourt Newark Building 
Newark, N. J. 


Investigations—Adjustments and 
Trial of all Insurance Cases. 























KANSAS 





Doran, Kline, 
Colmery, Cosgrove 
908 National Bank of Topeka Bldg. 
Topeka, Kansas 
Equipped - investigation, adjustment, set- 


tlement. and trial Zz Insurance business of 
all kinds in Kansas. 





Michelson & Pearlstine 
610 F. P. Smith Building 
Flint, Michigan 
Insurance Companies represented U. S. F. & 
G. and others. 
Trial of cases. Claims, adjustments, investiga- 
tions. Trials in all courts. 


Brown, Douglas & Brown 
Tootle-Lacy National Bank Building 
St. Joseph, Missouri 


NEW YORK 




















Northern Half of Lower Michigan 
Austin J. Spalding, Attorney 
Lake City 
Exclusively Insurance Company eg od 
Full time traveling and direct reports from one 

on all territory North from State Highway U. 8. 
ean wae ee work. 
ing Employers Group, General Aceident 





KELLER, MALCOLM & BURNETT 
204-208 National Bank Bullding 
Pittsburg, Kansas 
Counsel for: Aetna Employers Group, Stand- 
ard Accident, Cental, Barty United States Fire, 

Fireman’s Fund and oth 
Specializing in Insurance , hank, Equipped for Trial 
of Cases, Investigations end Adjustments over 
Goutheastern Kansas. 





Assurance Corp., American ‘Automobile Ins. Co., 
London Accident & Guaranty, and others. 
1 Lake City 


ALLEN, MOSER & 
MARSALEK 


Pierce Bldg. 


St. Louis, Mo. 
Insurance Companies Represented 
London, Zurich, Employers, Maryland, 
Globe, Aetna, etc. 


David F. Lee David Levene Daniel J. MeAvey 


LEE, LEVENE & McAVOY 


SERIAL. LAWYERS 
316 rym Mutual Bldg. 
BINGHAMTO NEW YORK 
Insurance attorneys. Especially equipped to handle 
investigations, adjustments and litigation over cen- 
tral New York. 











Herman M. 
GOLDBERG 
Counsellors at Law 


Harold yg Certified Public Accountant 
44 Court Street, Brooklyn, N. Y. 


Investigations, Adjustments and Trial 
of all cases. 


Harold 
ALPERT 














Western Union and Postal—Cadillac, Michigan. 











Wall, Winsor & Boyer 
518 betes 1 ag anna Building 


Insurance Com: a represented: Assi- 
¥ “ Aestna, Globe, Ocean Accident & 
Guarantes. Accident and uress 


Companies. 
General insurance litigation. Equipped for edjust- 
L_ment_end_ investigation. 








PIERSON & KARLS 
201 Bearinger Building 
Saginaw, Michigan 


Wayne Ely and Tom Ely, Jr. 


Bank of Commerce Building 


St. Louis, Missouri 
Dist. Comasl Thame, & Ow. Co. of N. Y¥. 


Counsel 8S. S. Kresge Co. (Self- -Ensurere) 
Specialize in trial of c 








Wendell P. Barker 


52 Wall Street 
New York, New York 




















KENTUCKY 


MINNESOTA 


GREEN, HENRY & 
REMMERS 
Boatmens Bank Building 
St. Louis, Missouri 














BLAKEY, DAVIS & LEWIS 
Kentucky Home Life Building 
Louisville, Kentucky 


Investigations, Adjustments and Trial of all 
Insurance Cases. 





SEXTON, MORDAUNT, KENNEDY 
& CARROLL 
Adjusters and yy ee to any place 


Minneapolis 


Pioneer Building, 
St. Paul, Minn. 





WILLIAM H. MONTGOMERY 
POUGHKEEPSIE, NEW NEW YORK 


Telephone P: ay , 2872 
This office covers Dut ~ ‘county, Columbia 
County, Ulster County, Orange County, Rock- 
land County and Putnam County. 
Investigations, Adjustments, Trial of Cases 























MISSOURI 


GREENSFELDER & 
GRAND 


705 Olive Street 
St. Louis, Missouri 











NEBRASKA 


Morgan W. Roderick 
1063 First National Bank 
Canton, Ohio 


Experienced department for adjustments, in- 
vestigations and settlement of claims. Trials 
Cases in all Courts. 








Woodward, Hamilton & Hobson 
Insurance Attorneys 
615-24 Inter-Southern Bldg. 
Louisville, Ky. 











Harris, Price and Alexander 
517 Guitar Building 
Columbia, Missouri 


List of Companies furnished on_ request. 

Trial of Cases, Investigations & Adjustments 

Covering Northern, outhern and Central 
Missouri 








Burkett, Wilson, Brown & 
Van Kirk 
802 First National Bank Bldg. 
Lincoln, Nebraska 


Equi for investigations, adjustmen 
settlement of claims and trial of 2 ~ no 








WOESTE & QUIN 
302 Atlas Bank 
Cincinnati, Ohio 

Investigations, adjustments and trial 
of all cases. 
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OHIO (Cont.) 


OKLAHOMA (Cont.) 


TEXAS (Cont.) 


WISCONSIN (Cont.) 





WILBUR E. BENOY 


Equipped for investigations, adjustments and 
trial work throughout Central Ohio. 


2910 A. I. U. Citadel 
Columbus, Ohio 





MILEY, HOFFMAN, 
WILLIAMS, FRANCE & 
JOHNSON 
1039 First National Bldg. 
Oklahoma City, Okla. 


Equipped to handle claim investigations. 
rial of all Classes Insurance Cases. 





DAN MOODY and 
J. B. ROBERTSON 


Attorneys at Law 
Austin, Texas 





James E. Coleman John S. Barry 


COLEMAN & BARRY 
1434 Bankers Building 


Milwaukee 
20 years defense trial practice. 











Byron D. Kuth 
1121 Guarantee Title Bldg. 
Cleveland, Ohio 


Federal and State Court Trial Work 
Investigations and Adjustments 








J.S. ROSS 


701 Perrine Building 
Oklahoma City, Okla. 
Maryland Casualty, New York Casualty, 
Aetna, United States Casualty, Continental 


ity others. 
Investigations, adjustments and trial of all 
cases. 

















JOHN H. McNEAL 
502 Auditorium Bldg. 1367 East Sixth St. 
CLEVELAND 
Phone Main 1926 
Attorney-at-Law 
Facilities for Investigations, Adjustments and 
Trial work over Northern Ohio 


Leake—Henry and Young 
Magnolia Building 
Dallas, Texas 


Ocean Accident and Guarantee Corp. 
Columbia Casualty Co. 


WOLFE & HART 
First Wisconsin Nat. Bank Bldg. 
Milwaukee, Wisconsin 
Special attention to the Law of Fire Insurance 

















GIBSON, MAXEY & 
HOLLEMAN 
325 Exchange National Bank Bldg. 
TULSA, OKLAHOMA 


Equipped to handle claims, adjustments and 
trial of all Insurance cases. 


WYOMING 














PRICE & PRICE 
812 Leader Building 
Cleveland, Ohio 
ohn H. Price, Sr. William Hughes Price 
fone H. Price, Jr. Newman S. Price 
General and Trial Practice in State and 
Federal Courts 





Cantey, Hanger & McMahon 


15th Floor Sinclair Bldg. 
FORT WORTH, TEXAS 
oy B. Cantey, Jr. 


Samuel B. Cantey 

(1882-1924) Alfred McKnight 
William A. Hanger Gillis A. Johnson 
Mark McMahon B. K. Hanger 


W. D. Smith 
Investigations, Adjustments, Trial All Cases 


Edward E. Murane 


14-16 Townsend Building 
Casper, Wyoming 
Maryland Casualty, Standard Aceideat, 
Employers Liability, Hartford Aceideat 
and Others 


Equipped for investigation, adjustments and trial of 
all insurance cases in Northern Wyoming. 























MONNET & SAVAGE 
Kennedy Bldg., Tulsa, Okla. 


Equipped for investigations, adjustments and 
trial of all insurance cases. 


Mr. Savage former Assistant Insurance Com- 
missioner of Oklahoma. 














Doyle & Lewis 
Nicholas Bldg. 
Toledo, Ohio 


RHODE ISLAND 


King, Wood & Morrow 
12th Floor Shell Building 
Houston, Texas 
Trials—Investigations—Adjustments 


George Fredrik Guy 
412-413 Hynds Building 
Cheyenne, Wyoming 
Loyalty Group, Fireman’s Fund, and others. 
Equipped for investigations, settlement of 


claims, trial of all cases anywhere in 
Wyoming. 




















Barnum, Hammond, Stephens 
& Hoyt 
607-812 Mahoning Bank Bldg. 
Youngstown, Ohio 
Adjustment Department 


W. Carlton Young in Cree 
Auto—Fire—Theft—Collision—Liability 





Property Damage—Marine—Burglary 





SHERWOOD & CLIFFORD 
15@3 Turks Head Building 
Providence, R. I. 


Trials—Investigations—Adjustments 








SOUTH DAKOTA 








BIRKHEAD, BECKMANN, 
STANARD & VANCE 
800-811 Gunter Building 
San Antonio, Texas 


Rush L. De Nise 
301-2 First Security Bank Bldg. 
Rock Springs, Wyoming 
Equipped for investigations and adjustments 


of losses, and trial of all insurance cases in 
Western Wyoming. 























OKLAHOMA 





SHIPMAN & LEWIS 
Trust Bldg. 

Bartlesville, Cie. , 
Equipped for investigations, adjustment an 
trial. of all insurance cases in Bartlesville, 
Pawhuska, Nowata, Vinita and surrounding 
territory in northern and northeastern Okla- 
homa. 





BAILEY & VOORHEES 
Charles O. 


Howell L. Fuller 
BAILEY-GLIDDEN BUILDING 
SIOUX FALLS 
INSURANCE PRACTICE 


UTAH 














TENNESSEE 


Stewart, Stewart & Carter 
1105 Continental Bank Building 
Salt Lake City, Utah 
Equipped for investigations, adjustments, 


settlement of claims and trial of all insur- 
ance cases State of Utah. 








WASHINGTON 











Kruse and Edwards 


Bass Building 
Ine. cusnne"aanaee U. 8. Cas., Liberty 
a... soon 
pas Mt Ch ase Hoan 
aon fer Claims Investigations and trial of 








Trabue, Hume & Armistead 


American Trust Building 
NASHVILLE, TENN. 














TEXAS 


ROBERTS, SKEEL AND HOLMAN 


Alaska Bldg. 
W. B. McKelvy 


BE. L. Skeel , 

Tom WW. Holman on Paul Uhlmann 
Frank Hunter arry Henke, Jr. 
Tyre H. Hollander W. E. Evenson 
Laure » Robert H. Gaze 








WISCONSIN 





Embry, Johnson, Crowe & 
Tolbert 


First National Building 
Oklahoma City, Oklahoma 











WAGSTAFF, HARWELL 
WAGSTAFF & DOUTHIT 
Attorneys at Law 
Abilene, Texas 
Equipped to handle adjustments, investiga- 


tions, settlement of claims and trial of all 
insurance cases. 








RICHMOND, JACKMAN, 
WILKIE & TOEBAAS 
111 S. Hamilton Street 


Madison, Wisconsin 
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The Accident and 
Health Review tells 
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Send coupon today Vv 


The Accident & Health Review 
A1l946 Insurance Exchange 
Chicago, IIl'nois 
Send me The Accident & Heaith Re- 
view for one year at $2. 
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Dargan & Co. quotes a letter from a 
local agent who states that companies 
domiciled outside of Texas will be in a 
good position to withstand a rate war, 
but local companies and those which 
have most of their income from Texas 
will be in a sad predicament. 

With the profitable experience of 1934 
and the prospects of a profitable 1935, 
the breaking up of the checking office 
might be the signal for a general con- 
flict, according to Cravens, Dargan. 


Want Commissioner Appointed 


OKLAHOMA CITY, Dec. 26.—Un- 
der a bill to be introduced in the Okla- 
homa legislature as soon as it meets 
next month, the insurance commissioner 
would be appointed by the governor in- 
stead of elected as under the present sys- 
tem. A number of other state officers 
now elected would be appointed by the 
chief executive. 


Cut Oklahoma Tornado Rates 


OKLAHOMA CITY, Dec. 26.—An 
order issued by the state insurance board 
reduces by about 20 percent the rates 
for tornado and windstorm insurance in 
Oklahoma. C. T. Ingalls, manager Okla- 
homa Inspection Bureau, presented the 
application for reduction. The new rates, 
it was explained, will apply to all build- 
ings except private dwellings and farm 
buildings. The rates are reduced from 
18 cents to 14 cents. 








Braniff Entertains Employes 


Mr. and Mrs. T. E. Braniff of Okla- 
homa City were hosts to employes of 
the T. E. Braniff Company and affili- 
ates at a Christmas party in their coun- 
try home, north of the city. More than 
100 guests were present. Out-of-city 
guests included J. W. Burer, Texas state 
agent, and his assistant, Philip Lander, 
both of Dallas. 





Pay Big Elevator Loss 
RICHMOND, VA., Dec. 26.—In the 


adjustment of the fire loss which de- 
stroyed the Chesapeake & Ohio Railway 
grain elevator at Newport News in 
which approximately 500,000 bushels of 
wheat were involved, the sound value 
of the grain in the elevator was placed 
at $444,177. Companies on this risk 
agreed to pay the loss in full and to 
take salvage which it was estimated 
would net about 20 percent. There was 
$520,000 of insurance on the contents of 
the elevator at the time of the fire, dis- 
tributed in 42 companies. 


Award New Orleans School Line 


NEW ORLEANS, Dec. 26.—Insur- 
ance of $13,856,000 covering all build- 
ings, furniture, and fixtures owned by 
the Orleans parish school board for the 
next three years has been awarded to 
93 New Orleans agents through the 
Hartwig Moss Agency as the “central 
agency” representing the school board. 

The Hartwig Moss Agency will re- 





Seti, dt 





ceive more than double the amount of 
insurance awarded any other agency. 
In consideration of this larger propor- 
tion of the business, it represents the 
school board in endeavoring to obtain 
lower rates by inspecting buildings, 
keeping in touch with the condition of 
buildings and generally acting in the 
board’s interests. Other agents were 
awarded business ranging from $37,500 
up to $1,240,700. 


Dewey George Sells Interest 


Dewey George, local agent of Knox- 
ville, Tenn., who was recently elected 
to the state legislature, has sold his in- 





terests in the local agency of de Armand 
& George to his partner, R. C. deAr- 
mand. 





Southern Notes 


of the Eastwood & 
Johnson agency, San Marcos, Tex., was 
accidentally killed while deer hunting. 

R. H. Morris has purchased the Ed- 
wards interest in the Edwards & Morris 
agency, New Castle, Ky. 

W. C. McCarver, 55, of the McCarver 
& Lynn agency, Ballinger, Tex., is dead. 
He will be succeeded in the agency by 
his son, W. C. McCarver, Jr. 

Cc. J. Lamfrom, 72, with the Brown & 
Martin agency in Louisville since 1925 
and connected with local agencies there 
for 23 years, died after a ten-day illness. 


Dudley Johnson 








EASTERN STATES ACTIVITIES 





Maryland Law Changes Urged 


Submitted by Committee Representing 
All Branches of Insurance—Recom- 
mend Three for Commissioner 


BALTIMORE, Dec. 26.—A series of 
recommendations for changes in Mary- 
land insurance laws, including a strong 
suggestion that only men experienced in 
the business be considered for insurance 
commissioner, has been put before Gov- 


| ernor-elect H. W. Nice by a delegation 








all branches of insurance. 

Many of the recommendations were 
similar to changes Mr. Nice had an- 
nounced he intended to put in effect if 
elected governor. 

Among the recommendations were: 

That the insurance department be re- 
quired to make a complete inventory of 
every out-of-state company applying for 
license in Maryland, rather than accept- 
ing a book value listing of assets and 
declaration of solvency. 

That a deputy commissioner be ap- 
pointed for and assigned to each of the 
natural geographical divisions of the 
state, instead of appointing a single 
deputy in the Baltimore office. 

That the authority of the commis- 
sioner be increased to include the power 
to summons books and papers and to 
swear witnesses. 

That holders of public office be denied 
licenses to sell insurance. 

That the license fee for agents and 
brokers be increased. 

The committee which drew up the 
recommendations included B.S. Tongue, 
W. S. McCurley, W. C. Carter, W. K. 
Magruder, B. C. Thurman, Clayton 
Demarest, C. I. Jamieson and Jacob 
Gross, all of Baltimore; Richard Dal- 
lam, Belair; E. Cochran, Hagers- 
town; A. W. Hall, Salisbury, and J. W. 
Holmes, Cumberland. 

Mr. Nice told the delegation that he 
would refer to its recommendations in 
drafting his message to the legislature 


representing 








and in the preparation of the new bud- 
get. 

In the meanwhile a committee repre- 
senting all parts of the state has placed 
before. Mr. Nice the names of three 
practical insurance men, John Wright, 
P. D. Collum and George Blake, and re- 
quested that he name one of them as 
commissioner. J. G. Rolker of Balti- 
more is making an independent fight for 
the position. 


Saving of $1,500 Premium 
Costs Fitchburg $750,000 


FITCHBURG, MASS., Dec. 26— 
The high school building here was 
burned to the ground last week with 
$750,000 estimated loss. There was no 
insurance, the city fathers having felt 
that the city was saving money by car- 
rying its own risk. The city is now faced 
with the necessity of building a new 
schoolhouse which it is estimated will 
cost all of $1,000,000 to replace the old 
building. It is stated the premium on 
the specific risk would have been about 
$1,500 annually. In ten years the city 
saved $15,000; in 100 years it would 
have saved $150,000. In order to save 
$750,000 the city would have had to 
avoid fire loss on the building for 500 
years. 


John Keeley Honored 


John Keeley, who will retire Dec. 31 
as manager of the Newark office of the 
Royal group after many years’ service, 
was guest of the associated companies’ 
executives in New York City. On 
behalf of the management he was pre- 
sented a handsome gold watch by Har- 
old Warner, United States manager. 


Proposed Liberalized Laws 


BOSTON, Dec. 26.—Fire companies 
will be able to insure against loss or 
damage caused by motor vehicles or air- 
craft, and also sprinkler leakage, under a 
Massachusetts standard form policy if 
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New Chairman of New 
England Advisory Board 











FRED R,. SMITH 


Fred R. Smith of Haverhill, Mass., 
who was recently elected chairman oi 
the New England advisory board of the 
New England Associations of Insurance 
Agents, has served three term : as presi- 
dent of the Massachusetts Association 
of Insurance Agents and is serving his 
second term as national councillor for 
that state association. The Smith agency 
was organized in 1865 by Mr. Smith’s 
father, John F. Smith. In 1900, Fred R. 
Smith succeeded his father and has con- 
tinued the agency in his own name since 
that time. In his home city, Mr. Smith 
is active in civic affairs, in the Rotary 
club and is a major in the quartermaster 
reserve, 


the next state legislature acts favor- 
ably upon such recommendations in- 
cluded in the nine proposed amend- 


ments to the insurance law submitted by 
Commissioner Brown. He sees no 
reason why these forms may not prop- 
erly be included in the standard fire 
form: Damage by aircraft and motor 
with the hazards of hail, windstorm, 
explosion, etc., and sprinkler leakage in 
the hazards specified in clause 8 of sec- 
tion 47, and declares they would meet a 
popular demand. 


Harrington Heads Society 


BOSTON, Dec. 26.—C. F. J. Har- 
rington of O’Brien, Russel & Co., Bos- 
ton, has been elected president of the 
Insurance Society of Massachusetts. 
Other new officers are: Vice-presidents, 


F. A. Bailey, F. J. O’Gara and A. S. 
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The HANOVER FIRE INSURANCE COMPANY of New York 
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Nelson; secretary-treasurer, Fred Dev- 
ereaux. The election was held in con- 
nection with the annual banquet and en- 
tertainment. 


Dinner for F. T. Maloney 


A testimonial dinner for F. T. Ma- 
loney, United States Senator-elect, who 
is head of a local agency at Meriden, 
Conn., was given by 250 Elks from va- 
rious parts of Connecticut. 





L. F. Wheelan Is Reelected 


L. F. Wheelan, president. and all other 
officers were reelected at the annual 
meeting of the Insurance Board of 
Greenwich, Conn. 


Gifford Richmond County Speaker 


L. C. Gifford, assistant manager of 
the Home’s automobile department, 





was the chief speaker at the meeting of 
the Richmond County Association of 





Local Agents at St. George, Staten 
Tsland, N. Y., Dec. 21. 

{ 

Eastern Notes 





M. T. Stocking, president of the St. 
Lawrence County Farmers, died at his 
home in Lisbon, N. Y., at the age of 89. 

John J. Collins, 73, local agent of 
Elizabeth, N. J., who retired a few years 
ago on account of ill health, died there 
last week. His agency is now operated 
by his son. 

Mrs. Mary D. Harrison will carry on 
the business of the Harrison Insurance 
Agency, 1095 Main street, Bridgeport, 
Conn., established and conducted for 
many years by the late F. W. Harrison, 


Start 1935 out right by subscribing to 
the publications listed on the enclosed 
ecard. Check, sign and mail now! 
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Experiments by Legislators 





Insurance Men Hear Solons in California 
May Consider Fire Rating, 
Tax Bills 


SAN FRANCISCO, Dec. 26.—AI- 
though information is quite fragmentary 
and meager, reports from various sec- 
tions of the state are that some inter- 
esting legislative experiments will be 
presented at the session of the Califor- 
nia legislature in January. 

From the standpoint of fire insurance, 
probably the most interesting piece of 
attempted legislation will be an effort to 
obtain state rate filing similar to the 
law of New York State. At the same 
time it is reported on good authority 
that at least two organizations are con- 
sidering introduction of bills to increase 
the present 2.6 premium tax. One group, 
it is said, will advocate increasing this 
tax to approximately 4 percent. 

Compulsory automobile liability insur- 
ance, in some form, is also scheduled to 
receive another hearing, as will several 
types of social insurance. 


Haskins Wins at Golf 


F. L. Haskins won the low net at the 
annual open golf tournament sponsored 
by Insurance Post 404 of the American 
Legion. J. L. Culpepper who was fa- 
vored to win low gross, cracked two 
ribs in practice and failed to start. 











Join in Christmas Party 

The King County (Seattle) Insurance 
Association joined with the Special 
Agents’ Association in a ee 
party in Seattle. President E. Porep 
for the specials and nde Pa | ae F 
King of the King county association 
furnished the joint program. 


Corroon & Reynolds Parties 


More than 25 members of the staff of 
Corroon & Reynolds in San Francisco 
were to be guests at a party Dec. 27, 
with Vice-president R. R. Chapman as 
host. 

Mr. Chapman was guest of honor at 
a party in the company’s offices in San 
Francisco Dec. 22. A gift in token of 
the esteem and respect for their vice- 
president was presented Mr. Chapman. 





Rate Reduction Effective 


Commissioner Sullivan of Washing- 
ton has declared effective the filing of 
the Washington Survey & Rating Bu- 
reau, under which the three year pol- 
icy will be sold for two annual pre- 
miums instead of two and a half an- 
nual premiums. 

The reduction affects all residential, 
church and school properties and a 
large proportion of mercantile and in- 
dustrial classes, located within corpo- 
rate limits of cities under protection. 





The commissioner estimates that the 
savings to policyholders will amount to 
$1,100,000 a year. 





Pick San Diego for 1935 


The California Association of Insur- 
ance Agents has selected San Diego for 
its 1935 convention. Dates of the con- 
vention will be decided upon immediately 
following announcement of the national 
convention dates. The California con- 
vention is held following the national 
group meeting every year. 





The Insurance Exchange of Los An- 
geles will hold its annual meeting 
Jan. 8. 
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Some Figures Are Given by the National 
Association of Sales Finance 
Companies 





John Walker, executive vice- presi- 
dent of - National Association of Fi 
nance Companies, which was organized 
in 1924, announces that it has changed 
its name to the “National Association 
of Sales Finance Companies.” This or- 
ganization is composed of about 200 
different companies engaged in financ- 
ing of sales of merchandise and services 
on the instalment plan. 

Mr. Walker states that 60 percent of 
all the automobiles produced and sold 
are sold on the instalment plan. It is 
estimated, he declared, that at least two- 
thirds of this number would never have 
been produced or sold if the only credit 
available were bank credit, or if it were 
necessary to delay the sale until the 
purchaser accumulated the funds neces- 
sary to make the purchase. 


Takes Jurisdiction of New Line 





National Automobile Underwriters Asso- 
ciation Assumes Control Over the 
Chattel Loan Accounts 





Jurisdiction over so-called collateral 
loan and refinance accounts has been 
assumed by the National Automobile 
Underwriters Association. These are 
the small loan or chattel loan people. 
Heretofore the business has been writ- 
ten on a hit or miss basis, but now 
rates, rules and forms have been pro- 
mulgated for the class. 

The association has also amended its 
rates and rules for single interest fire 
and theft, single interest collision and 
wrongful conversion, embezzlement or 
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Producing Power 


Plus! 


... one way of describing 
an affiliation between an 
agéressive, sales-minded 
agent and a sound, con- 


servative company. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch Street, Philadelphia 
CHICAGO: 209 W. Jackson Blvd. 
SAN FRANCISCO: 200 Bush St. 

















1805 - 1934 
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Insurance 
Company 


The Oldest Scottish Insurance Office 


-QuiDnd-- 


Caledonian-American 
Insurance Company of New York 


ROBERT R. CLARK 
U. S. Manager and President 


THE NETHERLANDS INSURANCE COMPANY OF 
THE HAGUE, HOLLAND 


Est. 1845 
ROBERT R. CLARK, U. S. Manager 
EXECUTIVE OFFICES: HARTFORD, CONN. 
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A- + DIREC TORY ° OF 


INDEPENDENT ADJUSTERS 


RESPONSIBLE 











CALIFORNIA 


ILLINOIS (Cont.) 


MISSOURI 


NEBRASKA (Cont.) 





Warren L. Breyfogle 
704 S. Spring Street 
Los Angeles, California 


Seottish Union & Natl., Hamilton Fire, Royal 
Ins. Co., Security Ins. Co. and others on request. 
Adjusted insurance losses in my Kansas City, Mo., 
office for 10 years. Reference Bank of America, 
Les Angeles, Cal. 


THOMAS T. NORTH 
ADJUSTMENT COMPANY 
Automobile—Fire, Theft, Collision, 
Conversion, Liability, Property Damage 
Inland Marine, Burglary 
175 W. Jackson Blvd. Harrison 3230 
CHICAGO 








J. P. McHALE & CO. 


General Adjusters 
for Insurance Companies 
1031 South Broadway 
LOS ANGELES, CALIFORNIA 


Representing 45 insurance companies— 
All Lines 
Since 1915 











Attorn 


WILLETT &  WILLETT 


Equipped for immediate attention to claim ad- 
justments and insurance litigations. Thirty 
years experience. Members California State 
Bar. 








PEORIA, ILL. 
ANGUS FERDINAND 


1046 Jefferson Building 
Telephone 6057 
Oldest and most reliable 
Fire, Auto, Comp. Inland Marine 








J. L. FOSTER 
314 First National Bank Bldg. 
Springfield, III. 
Fire - Automobile - Casualty 





INDIANA 








SAN FRANCISCO 
A —— Claims Service for the Insurance Companies 
E, J. SCAMMELL, Manager 
NILES C. CUNNINGHAM, Claims Attorney 
ASSOCIATED ADJUSTERS 


Servicing Northern a << 


INDIANA ADJUSTMENT CO. 
Automobile and Casualty Adjustments 


Separate Offices at 
INDIANAPOLIS 
FORT WAYNE 
TERRE HAUTE 
EVANSVILLE 








11@ Sutter Street San Fr 











DIST. OF COLUMBIA 








NICHOLS COMPANY 


INSURANCE ADJUSTMENTS 


Mutual Building, Richmond, Va. 
le W. Pall M i 
Title Building, Baltimore, Md. 





Eugene McIntire 
Adjustment Co., Inc. 


Automobile, Casualty, Compensation and 
Surety Adjustments 
Eight, East Market Street 


INDIANAPOLIS 














Prompt and Efficient Service Since 1921 


IOWA 





ILLINOIS 





Cc. G. EBERTH & CO. 
ADJUSTERS 
All Branches 
Fire, Automobile—Casualty—Marine 
Suite 1410—330 So. Wells St. 
CHICAGO 


IRA L. GRIFFIN 
ADJUSTER 
Fire - Auto - Marine 
Experience Since 1918 
Office Phone: Kenwood 1606 
Res. Phone: Kenwood 2936 


KAHL BUILDING, DAVENPORT, IA. 





KENTUCKY 











SERVICE AT COST 


EQUITABLE SERVICE CO. 
540 N. Michigan Ave. 
Chicago, IIL 


Phone—Delaware 5369 1S years exp. 





J. H. HARRISON, INC. 


General A: Rater 
Head Office: Starks Bldg., Louisville, Ky. 
Branch Offices 
Cook Bldg., Bow! Green, Ky. 
City National Bank Bldg., Paducah, Ky. 
Specialists on Automobile Finance Accounts 


PRICE SHOEMAKER & CO., 
ADJUSTERS 


Adjustments of all claims, all lines, for the 
companies, specializing in Automobile and 
Casualty. 


CORBY BUILDING ST. JOSEPH, MO. 








UNIVERSAL ADJUSTMENT 
& INSPECTION CO. 


Kansas City, Mo. Columbia, Mo. 
Springfield, Mo. Omaha, 
Portageville, Mo. Wichita, Kansas 
Joplin, Mo. Salina, Kansas 














JOHN L. HARLAN 


304-5 Cotton Belt Building 
St. Louis, Missouri 
Member St. Louis Bar Association 

Equipped for investigation adjustment and settle- 
ment of all claims. Representing 
Fireman’s Fund Indemnity, Ohio Casualty, 

Provident Life & Acc. Ins. Co., 

National Union Fire Ins. Co., 

and others. 








INSURANCE SERVICE 
of CANTON, INC. 


819-20 Renkert Building 
J. A. Ande: Manager 


Phone: 5167—after 6 P. M. 38-6411 








ST sneer ER 








JOHN H. McNEAL 
502 Auditorium Bldg., 1367 E. Sixth St. 
CLEVELAND 
Phone Main 1926 
Attorney-at-Law 
Facilities for Investigations, Adjustmencs and 
Trial work over Northern Ohio 








BARBER & TADLOCK 
INSURANCE ADJUSTERS 
Fire, Automobile, Casualty, Inland Marine 


Kansas City, Mo. 
916 Walnut St. Bldg. 





Centrally Located Phone Us Day or Night 


Central Adjustment & Inspection Bureau 
D. R. Stettler, Manager, Van Wert, Ohio 


General Insurance Adjusters 
Experienced men in all parts of Ohio, South- 





ern Michigan, Western Pennsylvania and 
Eastern Indiana 








RAY W. CURRAN 


CLAIM DEPARTMENT 
Suite 302, R. A. Long Bldg. 
Kansas City, Missouri 
Handling all Casualty and Automobile Lines, Includ- 
Ing Public = Compsaration. Burglary, Theft, 
Conversion, » Inland Marine, Aviation and 
Special Aislgnments on Lm, ne and Health 


TENNESSEE 








Ramsey Adjustment Service 
Raymond R. Ramsey 
CHATTANOOGA 
Fire, Tornado and Inland — ‘ Public 
Liability . Property Damage . | Automo- 


bile Fire, Theft and Collision . Serving 
Tennessee, North Georgia and North Alabama. 








O. B. Hanssen 


General Adjuster 
Automobile, Casualty, Burglary, Fire 
Kansas City, Mo. 

803 Walnut St. Suite 601 Gumble Bldg. 











HUTCHISON & McKELVY 
1113 Independent Life Building 
Nashville, Tennessee 


Serving Tenn., Ky., Ala. 
Prompt, Efficient. All lines. 














Fire, U. & O., Automobile, Casualty 





Douglas W. Rodda 
Dwigit Bldg. 1004 Baltimore Avenue 
Kansas City, Mo. 

Phone Victor 1896 
Courtesy—Service 


TEXAS 














MARYLAND 








Established 1 
GREENE, 
WHITNEY & 
MILLER 


ADJUSTMENTS 
173 W. Jackson Blvd. CHICAGO 


NICHOLS COMPANY 


INSURANCE ADJUSTMENTS 


Representi ies Only—All Lines 
Title Building, Baltimore, Md. 
Woodward Building, ton, D. C. 

utual Building, 


ichmond, Va. 
110 W. Pall Mall St., Winchester, Va. 
Prompt and Efficient Service Since 1921 
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MINNESOTA 


NEBRASKA 


HAMMERMAN & GAINER 

Workmen’s Compensation—Liability 

—Automobile Insurance Adjusters 
Home Office: Austin, Texas 











J. H. BALL 


Independent Adjusting Office 
Fire, Wind, Automobile 
Twenty Years Experience 
Grand Island, Nebraska 
P. O. Box 815 Phone 1873 





D. T. MASON 


CLAIMS SERVICE 
- ie rE, Bank Building 


Complete canals and Surety Service 


Ith, Accident 
Texas Branch Offices: Oklahoma Service. 
Fort WorthWichita Falls *fyulae, Okla. Bids. 
Houston San Antonio Servic 
El Paso Amarillo Oklshena ne las 











JEFFERSON ADJUSTMENT 
BUREAU 


incorporated 


A Specialized Automobile Adjustment Service 
Executive Offices 154 Bagley Ave., Detroit, Mich. 
Branch Offices at 











J. L. ROLPH & COMPANY 


Facilities for the Investigation and Adjustment of 
All Lines Specializing in Fire, Liability, Automo- 
bile and Inland Marine 

VICING— 
Minnesota—North and South Dakota—Northern Iowa 
—Northwestern Wisconsin 








JUDD W. CROCKER 
& ASSOCIATES 
Farnam Building 
OMAHA 








GEORGE E. ROSS 


Member Houston Bar 
Shell Building 
HOUSTON, TEXAS 


Fully equipped for adjustments, investigations 


Detroit Chicago New York Washington 904 Foshay Tower — oan 
United Insurance 84 William Standard Minneapolis, innesota Stuart Building Hedde ng Tramp Build aiid eettlomeite Of all claim. 
Artists Bldg. Exchange St. Bldg. Oil Bldg. Branch Office: St. Paul, Minnesota, 110 Dispateh Bldg. LINCOLN GRAND ISLAND NORTH PLATTE 
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INDEPENDENT 


ADJUSTERS 








UTAH 





NICHOLS ADJUSTMENT 
BUREAU 
404 Scott Bldg. 


Salt Lake City, Utah 
Investigations and tments 
Representing Companies only—All Lines 
Operating 350 miles radius Salt Lake City 





VIRGINIA 
Cc. S. ROTH 


@0 Portlock Bldg., NORFOLK. Phone 27361 
Investigations, Reports, Adjustments 
For the Insurance Companies—ALL LINES 


References: F. & ©.: Glens Falls Indemnity; Hart- 
ford Accident: Seaboard Air Line Railway; qoma: 
Herthern. | N. Y.; Lincoln National Life; U. 8. 
f 





Guarantee; and other 
fre, life and surety companies. 








List on request. 











WASHINGTON 





E. RB. WILKINS J. A. MILOT 


WILKINS AND MILOT 


—Investigations and Adjustments— 


Automobile and All Casualty Lines 
Specializing in Liability Claims 
Members Washington Bar "secutalien 


41¢@ INSURANCE BUILDING SEATTLE 





WISCONSIN 





NURNBERG ADJUSTMENT CO. 


General Adjusters 
Fire, Windstorm, Hail, Automobile, Casualty, 
and Inland Marine 
Underwriters Exchange Bldg. 
MILWAUKEE 
828 N. Broadway Phone Daly 5620 
BRANCH OFFICES 
BELOIT ANTIGO 








JOSEPH RICE & CO. 


INVEST ST & ADJUSTMENT 
CASUALTY LINES 
A. M. , 4 Mgr., Milwaukee “Branch 
Milwaukee Office Chicag 
966 Ins. a “Bldg. 


601 Guaranty Bldg. 
Phone: Daly 0664 Phone: Harrison 8666 

















secretion in conection with finance ac- 
counts. Except for filing _ states, 
changes are effective immediately. 
The filing states are New York, West 
Virginia, Alabama, Arkansas, North 
Carolina, South Carolina, Indiana, Iowa, 
Kansas, Kentucky, Missouri, Oklahoma, 
Oregon and Washington. 

A new form has been adopted for in- 
suring under a master policy the in- 
terest of finance companies only and a 
new form for attachment to an_indi- 
vidual policy, reducing a double inter- 
est cover to a single interest basis. 

Rates for single interest fire and 
theft throughout the country are two- 
thirds of the manual with a minimum 
premium of $1.50. Graded flat premium 
charges are adopted for single interest 
collision in eastern, southern and west- 
ern territories and also for wrongful 
conversion, embezzlement or secretion. 
If all cars of an assured are not cov- 
ered, the premiums are doubled, except 
in New York. 

The directors of the Automobile As- 
sociation have authorized the writing of 
the new comprehensive policies on a 
stated amount basis as well as on an 
actual value basis. 7 

The formula for arriving at premiums 
on the stated amount basis follows that 
used in determining premiums on the 
actual value basis. 

The directors approve one combined 
comprehensive automobile endorsement 
to be issued on either an actual value 
basis or stated amount. 

Three separate forms of the compre- 
hensive endorsement to cover on the 
stated amount basis are provided in all 
territories. 





Dizzy Season for 
Legislative Men 
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were held last Wednesday and Thurs- 
day in Jefferson City and Kansas City 
on the new Missouri insurance code. 
Another hearing was held in Jefferson 
City Sunday, at which the Life Presi- 
dents Association and the American 
Life Convention were represented. The 
life insurance people are the ones that 
are particularly interested in the Mis- 
souri code, since the changes princi- 
pally concern life insurance. In _ that 
state, the code is being drafted primarily 
to prevent practices, which caused the 
destruction of the Missouri State Life 
and the Continental Lite of St. Louts, 

On Dec. 27 there will be a meeting 
in New York of a subcommittee of in- 
surance men on the casualty sections 
of the proposed West Virginia code. In 
that state the original intention was to 
present an entire new code to the legis- 
lature, but this has been narrowed 
somewhat so that the changes princi- 
pally will affect casualty insurance, farm 
mutuals and fraternals. 


Members of Subcommittee 


The subcommittee in New York con- 
sists of F. Robertson Jones, Associa- 
tion of Casualty & Surety Executives, 
chairman; E. E. Robinson, secretary 
National Bureau of Casualty & Surety 
Underwriters; A. B. Kelly of the Ameri- 
can Mutual Alliance; E. L. Meyers oi 
Chicago, representing the State Farm 
Mutual of Bloomington, Ill.; Brooklyn 
B. Bridge, Columbus, O., representing 
the State Automobile Mutual of that 
state, and Attorney Ballard of Colum- 
bus, representing the Farm Bureau Mu- 
tual Automobile of Ohio. 

In California a recodification is being 
proposed. This is more of a technical 
nature, however, than in other states. 
It consists almost entirely of clarifica- 
tion and rearrangement rather than 
radical change as to contents. 

A new code has been suggested in 
Indiana for about two years and drafts 
of such a code are in the hands of some 
insurance people. 

Some of the southern states will un- 
dertake a recodification. Alabama and 
Georgia are being eyed particularly by 
insurance people. 

The Illinois insurance code appears 
to be filled with more dynamite than 
any other. Practically every one in the 
insurance business in any capacity is af- 
fected in some way, more or less seri- 
ously. 

In addition to the proposed codifica- 
tion, which will demand much attention 
from insurance people, there will be in- 
cidental insurance measures introduced 
throughout the country and Congress 
will undoubtedly consider several meas- 
ures of interest to insurance, the prin- 
cipal one being a bill to bar the mails 
to unlicensed companies. Then there is 
the shadow of a possibility of a con- 
gressional investigation of insurance. 

Much interest is being expressed by 
Illinois insurance men in when and 
where the hearings will be held on the 
proposed new Illinois insurance code. 
There has been no official word from the 
insurance department or the joint legis- 
lative committee of which George A. 
Fitzgerald is chairman. The Illinois leg- 
islature convenes Jan. 9. It is possible 
that if any hearings are held before Jan. 
9, they will be conducted in Chicago, 
since three members of the joint legis- 
lative commission are Chicagoans. After 
Jan. 9, probably the hearings will be held 
in Springfield, unless they are scheduled 
over the week ends in Chicago. 


DRAFT INDIANA CODE 


INDIANAPOLIS, Dec. 26.—A com- 
prehensive insurance code is being 
rounded out to be presented in the com- 
ing session of the Indiana legislature. 
This proposed codification of the insur- 
ance laws is in no way connected with 
the code that was prepared for introduc- 
tion in the legislature two years ago. 
Insurance Commissioner McClain with 
others has been devoting much time dur- 





ing the past six months and more to 
drafting this code. It is designed to 
give the state an insurance code that 
will be simple in form, free from am- 
biguities, uniform in its application to all 
classes of insurance and will strengthen 
the authority of the insurance depart- 
ment in quarters where it is recognized 
that more effective control is needed. 
First drafts of the code have been sub- 
mitted to various insurance company and 
agency organizations, company officials 
and others and the reactions thus far 
have been most encouraging. “This 
code is well prepared. It is concise and 
is a great improvement over present 
Indiana laws,” is the comment of one 
official of an organization which is in 
line with comments received from 
others. As soon as this preliminary 
scrutiny is completed copies will be 
printed for more extended distribution. 


Satisfactory Progress Is 
Made by Fire Companies 
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amended its loss payment rule late in 
January, thus permitting claim settle- 
ments within 30 days after the occur- 
rence of a fire, instead of waiting 60 days 
after the receipt of loss proofs as _pre- 
viously. The withdrawal of the Home 
and of its subsidiary companies from 
membership in the National Board cre- 
ated a stir in the business such as had 
not been experienced for many years. 
Fears that the action would cause more 
or less demoralization throughout the 
field fortunately proved groundless, the 
management of the associated com- 
panies continuing to cooperate effec- 
tively with each of the four regional 
governing bodies and with other affi- 
liated organizations. 

Few new companies were formed in 
the year, and while several retired from 
the field, none was of first importance. 
Of unusual interest was the release of 
the Globe & Rutgers from rehabilita- 
tion by the insurance department and 
its transfer to ownership control. Prior 
to the crash in the financial market in 
October, 1929, the Globe & Rutgers was 
one of the largest fire companies in the 
land, its development from modest be- 
ginnings some 30 years previous stand- 
ing as one of the outstanding achieve- 
ments in the annals of the insurance 
world. At the time of its passing to the 
department’s hands in March 1933, the 
net surplus of the company, previously 
over $40,000,000 had entirely disappeared 
because of shrinkages in the value of its 
securities. Instead of liquidating the in- 
stitution, the sensible policy of rehabili- 
tation was pursued by Superintendent 
G. S. Van Schaick, effectively aided by 
the administration of the corporation, 
with the result that last month its finan- 
cial status had so improved as to war- 
rant the company’s reentry into the un- 
derwriting arena. Under competent 
management it will stage a comeback 
during 1935, and may count upon the 
cordial sympathy of the fraternity in 
the effort. 


Neal Bassett Retires 


Not the least interesting among the 
happenings of 1934 was the retirement 
of Neal Bassett as president of the Fire- 
men’s group, of which he had been the 
directing force for years and for which 
he had built up a tremendous premium 
income. Long an outstanding figure in 
the business, original and resourceful, 
he was a force to be reckoned with and 
never shrank from an encounter either 
with competitors or state commissioners, 
however heavy the odds against him ap- 
peared to be. Although he has not yet 
announced a new connection, confidence 
is felt that he will do so sooner or later 
and when he does his influence will be 
felt by friend and foe alike. 

With incomes up and losses down, 
the concern of fire company executives 
in recent months, as it promises to be 
for sometime to come, is as to the 
proper investment of funds. Such se- 
curities as state and municipal bonds, 
railway stocks and bonds and offerings 
of public utilities, all prime favorites in 





time past, are now picked very guard- 
edly. Federal bonds and certificates are 
bought in generous volume but all funds 
cannot be invested in such direction, nor 
is it profitable to keep an undue per- 
centage of money on ,deposit with 
banks. What line of securities and to 
what extent each should be purchased, 
in conformity with the basic require- 
ments of safety and interest yield, is giv- 
ing headaches to company officials as 
well as to executives of great financial 
institutions generally 

Another matter that is causing con- 
siderable speculation is the trend legis- 
lation is likely to take in 1935. Will new 
legislators in the different states that 
will be holding sessions, swing to the 
right or the left in their consideration of 
new measures? As one of the major 
businesses of the country, ranking in size 
close to banking and to railways, the 


institution of fire insurance is sure to 
have an unusual amount of attention 
from legislators within the next six 


months, and company men will watch 
closely trends and developments in such 
direction. 


One Return to All Provinces 

OTTAWA, ONT., Dec. 
regulations, under which the same an- 
— company return will be accepted 
by all provinces, instead of nine different 
returns, have been announced. The 
change has been advocated for a num- 
ber of years. 


26.—New 


Start 1935 out right by subscribing to 
the publications listed on the enclosed 
eard. Check, sign and mail now! 
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Automobile Ratio 
Is Going Higher 


Company Officials Alarmed 
Over the Public Liability 
Experience 


HAZARDS NOW GREATER 


Some of the Factors That Are Promi- 
nent in the Increase of 
Accidents 





From all that can be learned, the 
loss ratio on automobile public liability 
this year will run about 10 percent 
above last year. The number of claims 
has increased about 20 percent. Last 
year the automobile liability loss ratio 
for stock companies was 68.7 percent. 
The year before it was 70.3 percent. The 
automobile liability ratio of mutual 
companies was 56.8 percent last year 
and 57 percent the year before. 

Ratio Above Normal Line 


_ It is thus seen that the loss ratio 
is considerably above the normal. In 
years gone by, automobile public lia- 
bility was regarded as one of the choice 
casualty lines. It was a good profit 
maker. Many companies were organ- 
ized to write automobile specifically and 
liability was the line that was chiefly 
sought. Within the last few years the 
claim ratio has been rising. This was 
due in part to reduction in rates and 
sharp competition which naturally 
brought about rate concessions. 

Within the last two years, however, 
the situation has become more acute. 
Last year it was apparent to company 
Officials that their automobile liability 
was not by any means stable and that 
there was a noticeable upward turn in 
the claim ratio. This year the increase 
in number of claims and greater sever- 
ity has brought the question to the fore 
with greater force. 


People Become Claim Minded 


Claim men have known that during 
the depression people became claim- 
minded. They were looking for oppor- 
tunities to get money. Any sort of an 
injury meant a demand. However, 
there was a tendency to be satisfied with 
a less sum, especially with major in- 
juries because people were in a state 
of doubt as to the standing of com- 
panies. Many thought that it was wise 
to get as much money as they could 
at once. This reduced the maximum 
for the larger and severer claims. Now 
the settlements can not be made on 
such satisfactory terms. 


More Machines on the Road 


When people began to readjust their 
budgets and cut down living expenses, 
they used their automobiles less in order 
to decrease the cost of operation. There- 
fore machines were not on the streets 
or roads as much as they had been. 
This year, with people pretty well ad- 

(CONTINUED ON PAGE 33) 





Casualty Men See in 1935 
Possibility of Betterment 





By GEORGE A. WATSON 


NEW YORK, Dec. 26—In review- 
ing happenings in the casualty field 
during the year, one finds little to cause 
enthusiasm but should be thankful that 
matters were no worse, and indulge the 
hope, voiced by some company execu- 
tives, that when 1935 concludes a more 
satisfactory story may be told. Strictly 
surety and fidelity writing offices, on 
the other hand, have no particular fault 
to find with their experience. From 
this it must not be inferred, however, 
that the business was particularly prof- 
itable; the net return therefrom, in fact, 
will likely prove to have been extremely 
modest when final figures are available. 

In compensation the excess of outgo 
over income will probably not reach 
that of the previous year, yet it will 
be of such extent as to justify the anx- 
iety with which the line is regarded by 
executives generally. Agents, too, still 
are exercised over the loss and expense 
elements of the business, finding it in- 
creasingly difficult to place some of 
their lines. Such offices as continue 
risk acceptances are demanding a vol- 
ume of collateral lines to supply 
“sweetening.” 

See Increase in Payrolls 


In justification of their belief that im- 
provement in compensation business 
may be expected during the new year, 
optimistic executives point to the grow- 
ing employment, the added payrolls col- 
lections that will result, and the in- 
creased rates to be had if the revised 
rating formula approved by the Na- 
tional Convention of Insurance Com- 
missioners be adopted in any consider- 
able number of states. The growing 
difficulty of many industrial concerns 
in getting sufficient compensation cov- 
erage is counted upon to weaken the 
resistance to granting rate advances. 

The need for maintaining ample re- 
serves by compensation carriers was 





| wherein the 


great anxiety to public officials and 
citizens generally as well as to insur- 
ance men. Increased road congestion 
and the emphasis put upon speed by 
car manufacturers and fuel producers, 
have combined greatly to multiply 
road hazards. 

Due to the activity of an element in 
both the legal and the medical fraterni- 
ties, claims for injuries reputed to have 
been suffered in automobile crashes 
were filed with little regard for merit, 
and contributed materially to the ex- 
pense. 

The depression so severely felt by 
owners of real estate properties in many 
of the larger centers is held accountable 
for the increased losses reported under 
landlords, owners and tenants liability 
covers. With rentals reduced to a point 
where the income in many cases failed 
to meet operating expenses, Owners ot 
apartment and tenement buildings al- 
lowed their properties to deteriorate to 
such a point as to create special acci- 
dent hazards, and claims were filed with 
such frequency as to compel an increase 
in rates. Whether those now charged 
will prove adequate remains to be seen. 


Products Liability Revised 


Products liability is now being issued 
by the carriers under revised contracts, 
limit of liability assumed 


is set forth, instead of its being a mat- 


ter of pure speculation as was true 
| previously. ; 
Little increase in the volume of per- 


| restricted 


forcefully emphasized both in 1933 and | 


that had _ been 
disposed” of five and 
years before were re- 
opened and additional payments 
pelled, a condition not reckoned with 
in the preparation of the rate structure, 
and which is one of the reasons for its 
being out of balance. 

Several states maintain monopolistic 
compensation funds, while others main- 
tain competitive funds. It’s a fair pre- 
sumption that the new year will wit- 
ness an increase in the latter; a condi- 
tion that would not be objected to by 
company men, who argue that if the 
state as well as private carriers expe- 
rienced heavy losses it would be less 
difficult than now to obtain adequate 
rates. 


1934, when claims 
marked “finally 
some even ten 


Auto Liability Disecouraging 


In automobile liability the casualty 
companies had a discouraging expe- 
rience in 1934. In spite of rate in- 
creases in a number of states, losses 
both in number and seriousness con- 
tinued to multiply until the automobile 
hazard today is one that is causing 


! another year should prove more 


sonal accident and health insurance was 
made in the past 12 months; the pre- 
mium income holding about level, 
slightly less perhaps, than in 1933, and 
with little change in the loss experience. 
The use by many companies of stand- 
ardized policy clause conditions and a 
number of contract forms, 
had a steadying effect, and with the 
tabulation of more detailed general ex- 
perience, now in process, the results 
heart- 


| ening. 


com- | 


| factory 
| ured, 


As was the case in 1933 both the bur- 
glary and the plate glass lines came 
through the present year with a satis- 
record, and the same, it is fig- 
will hold with respect to the 


| steam boiler and machinery line. 





R. F.C. Extends Aid 
extended 
Finance Cor- 


Through the helping hand 
by the Reconstruction 
poration, several widely known cas- 
ualty companies, both of the east and 
the west, were able to “carry on,” and 
have since been further aided through 
the appreciation of securities held in 
their portfolios. Plans for handling 
guaranteed mortgage liabilities, the ac- 
ceptance of which proved one of the 
most serious mistakes ever made by 
casualty offices, have been worked out 
and the concerned companies largely 
adjusted their affairs to accord with 
modified conditions. 

Problems of general application to be 
carried into the new year include spe- 

(CONTINUED ON PAGE 33) 





Increasing Loss 
Cost Is Problem 


Hartford Offices Give Especial At- 
tention to Automobile 
Situation 


SEEK TO AROUSE PUBLIC 


Executives Feel Education of Assured as 
to Relation of Accidents and In- 
surance Costs Essential 


HARTFORD, Dec. 26- 
loss costs on automobile casualty 
ance are presenting a problem to all 
underwriters. Officials of the Hartford 
that although the 
lem is not acute, 


—Increasing 


insur- 


companies say prob- 
they are putting much 
thought on ways and means of overcom- 
ing the difficulties presented by the 
greater number of accidents, coupled 
with the growth in the number of 
and the 


claims 
larger amount of money paid 
out. The answer lies in arousing and 
educating the public as to the relation 
of accidents and claims to automobile 
liability insurance costs. 

“It is of course most natural,” says 
one executive, “that the present eco- 
nomic situation should greatly affect al- 
most any line of insurance including 
automobile. The primary reason for 
the present public liability situation is 
that automobile accidents involving fatal 
or serious personal injuries, which al- 
ready were frequent enough, are on the 
upward trend. This is bound to be 
alarming. Where you have accidents, 
you have claims. Conditions during the 
past four or five years have naturally 
caused more claim-mindedness, and a 
greater tendency toward so-called am- 
bulance chasing.” 


Speed Important Factor 


Officials agree on the causes of the 
increase of accidents. As most im- 
portant, they place the greater speed at 
which cars are being driven, especially 
the newer streamline cars in lighter 


construction, coupled with a lack of 
proper training on the part of the aver- 
age driver. Very important, too, they 
| find the lack of enforcement of motor 
|laws, for which they blame the indi- 
vidual, who wants others to respect the 
law, but who expects to have exc: 





tions made in his own case. 

important, perhaps, but. still 
definitely to be taken into consideratio 
is the result of repeal. Experts say it 
has without doubt increased hazards 
on the highway. As a result of eco- 
noniic depression there are many more 
nearly worn out cars being driven than 
ever before. 

Faced with these problems, officials 
in the larger Hartford companies say 
they are studying plans which they hope 
will tend to decrease the loss ratio. 

“T do not believe higher rates, gen- 
erally speaking, are the answer to the 
situation,” said one executive. ‘“‘As far 


Less 
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as rate levels go, we have already License and Responsibility 
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be solved thus, but rather through the 
correcting of conditions which are re- 
sponsible for even such high rates as we 
now have. 

“There are some parts of the country 
where undoubtedly the rate levels will 
have to be increased in order to force 
home the fact that local interests must 
do something to correct conditions. 
These sections are relatively few. An 
increasing number of cities and states 
are showing recognition of the fact that 
an attack on the accident and abnormal 
claim situations in a coordinated man- 
ner is the only way to improve the rate 
situation.’ 

Other executives point out that faked 
accidents have been especially prevalent 
in such centers as New York, Boston, 
Syracuse, N. Y., and Youngstown, Ohio, 
but that coordinated steps are being 
taken to effect a steady and lasting im- 
provement. 


Increase in Collusion 


“There has unquestionably been an 
increase everywhere during 1934 in the 
number of claims involving collusion,” 
Says one official. “But the National Bu- 
reau of Casualty & Surety Underwriters 
is setting up ways and means of dealing 
with these conditions wherever they 
may crop up.” 

All the executives agreed that merit 
rating, at least on individual cars, is not 
the answer to the cost problem. This 
has been tried, and found from actual 
tests to be impracticable, chiefly be- 
cause the companies using it have re- 
sorted to it as a competitive weapon. 

“We are all inclined to question,” 
says one authority, “the practicability of 
so-called occupational rating schemes, 
chiefly because in the last analysis many 
of the schemes now being tried seem to 
be based on a desire to compete success- 
fully for business, rather than on sound 
underwriting. It is possible that some 
scheme may be worked out to segregate 
the various types of auto owners, but 
it would seem that the accident record 
would be a sounder and more practical 
criterion than occupation.” 

The larger companies, at least, are 
doing everything possible to further a 
general interest in safety work, not only 
on the part of the policyholders but of 
the general public as well. 

“If the automobile manufacturers are 
correct in their prophecy that between 
3,000,000 and 4,000,000 cars will be 
manufactured next year, the outlook for 
1935 should be very good,” Says one 
Hartford casualty man. “This would 
greatly increase the possibilities for the 
sale of automobile insurance. How- 
ever, inasmuch as there still exists con- 
siderable stringency in the economic 
situation, buyers of automobile insur- 
ance will undoubtedly be concerned 
with cost as well as coverage. Accord- 
ingly, it is essential that underwriters 
should bend every effort toward provid- 
ing a coverage which will take care of 
the motorists’ needs, and at the same 
time offer the protection at a price 
which will be justifiable and fair.” 


Baltimore Casualty Courses 


BALTIMORE, Dec. 26—The In- 
surance Society of Baltimore has ar- 
ranged these casualty courses: Jan. 9, 
Workmen’s compensation underwriting, 
Albert Latham, manager Travelers In- 


demnity; Jan. 16, organizations, G. V. 
Fuller, assistant secretary National 
Council on Compensation Insurance; 
Jan. 23, merit rating—schedule rating 


and experience rating, H. E. Gates, 
manager National Bureau of Casualty 
& Surety Underwriters; Jan. 30, em- 
ployers’ liability and workmen’s collec- 
tive insurance, J. O. Honeywell, super- 
intendent special risk department, New 
Amsterdam Casualty; Feb. 6, accident 


prevention, B. C. Metzger, Western 
Electric Company; Feb. 13, 20, 27, 
March 6, 13, burglary, theft and rob- 
bery insurance, J. Iago, vice-presi- 


dent, and E. F. Krueger, assistant sec- 
retary Fidelity & Deposit. 

















JAMES A. BURBANK 


James A. Burbank, a graduate of 
Massachusetts Institute of Technology 
and Harvard University, with 18 years 
experience in practical engineering work 
and in business, recently appointed 
superintendent of the engineering and 
inspection division of the Travelers, 
has now assumed his new duties. 

His education and practical experi- 
ence provides him with a well rounded 
background for insurance engineering 
and inspection work in his position. 








R. L. Neptune in New Post 
With the American Surety 





NEW YORK, Dec. 26.—In accord- 
ance with a policy of expansion, R. L. 
Neptune, production manager of the 
American Suretv and New York Cas- 
ualty for many years, will become as- 
sociate manager of the Metropolitan 
branch of the American Surety at 100 


William street, New York City, on 
Jan. 1 ; ; 
Mr. Neptune has held various posi- 


tions of responsibility with the company 
since he entered its service in 1908. 

It is believed that in keeping with the 
practice of the company to assist agents 
and brokers in their production prob- 
lems, Mr. Neptune’s new assignment 
will be helpful to the producers in New 
York City where he has a wide ac- 
quaintance among the brokers. 

At the same time the headquarters 
of Jacob Pfeiffer, district supervisor, 
will be transferred from Chicago to the 
agency and production department of 
the companies at 80 John street, New 
York. 


Unlicensed Agent to Workhouse 

ST. PAUL, Dec. 26.—Commissioner 
Brown has won a long legal battle 
against unlicensed insurance outfits. The 
supreme court has upheld the conviction 
of M. E. Bean of Minneapolis, who will 
have to serve 90 days in the Minneapolis 
workhouse for selling insurance without 
a license. 

Bean, long active in Minneapolis in- 
surance circles, has in recent years been 
operating several so-called service com- 
panies and has been selling contracts, 
which Commissioner Brown has main- 
tained were insurance policies, without 
a license. The department finally ob- 
tained a conviction on this charge about 
a year ago but Bean appealed the case 
and it has been pending in the supreme 
court since. 

Several other cases involving Bean 
and his agents are now pending in lower 
courts and are expected to be pushed. 
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PROPOSED FEATURES GIVEN 





Experience in States That Have License 
Laws Is Distinctly Better Than 
in Unregulated States 





Insurance and safety interests are ac- 
tively sponsoring drivers’ license and 
financial responsibility laws in the next 
Illinois legislature in January. Under 
the provisions of the drivers’ license law 
sought every driver would be required 
to have a license, although present driv- 
ers would be automatically given a li- 
cense without examination. New drivers 
would be required to pass a simple ex- 
amination, including driving tests to 
prove that they are physically, mentally 
and temperamentally capable of driving 
safely and competently. The cost of the 
proposed drivers’ license is 50 cents for 
a three year period. License would be 
suspended for reckless or unlawful op- 
eration of automobile causing an acci- 
dent resulting in death or injury of any 
person or substantial property damage. 
Incompetency and habitual carelessness 
would also be causes for suspension. 
The driver’s license would be revoked 
for driving while intoxicated, leaving the 
scene of an accident, operating a vehicle 
without a license, conviction or forfeiture 
of bail or upon three charges of speed- 
ing within 12 months and any felony in 
which the motor vehicle is involved. | 

Twenty-nine states and the District 
of Columbia now have drivers’ license 
laws and for a period of several years 
they have had 31.5 percent fewer auto- 
mobile accident deaths than in nonli- 
censed states. During the first half of 
1934 automobile deaths in drivers’ license 
states increased 12 percent and non- 
license states 28 percent. 

The financial responsibility law has 
three timely objectives: To provide an 
incentive for careful and safe driving 
and control the recklessness of the irre- 
sponsible operator. The proposed IIli- 
nois measure would also compel drivers 
who have demonstrated their reckless- 
ness to give proof of financial responsi- 
bility in order to restrain them from 
malicious driving in the future. It would 
prove an incentive for payment of other- 
wise uncollectible judgments arising 
from automobile accidents. 


Reciprocal Deposit Can Be 
Used Only for Loss Claims 


LANSING, Dec. 26—In the first of 
what is likely to be a series of decisions 
relative to various moot questions affect- 
ing reciprocals arising out of the failure 
of the American Casualty Underwriters 
of Muskegon in 1930, the Michigan su- 
preme court holds the $25, 000 deposit 
required of this class of carrier by the 
department is a fund exclusively for 
payment of losses. Unpaid claims 
amount to nearly $45,000, plus ex- 
penses of the receivership. Over $21,000 
of the approved claims represent those 
of third parties against the entire mem- 
bership. The lower court’s holding 
would have made the deposit part of the 
general assets of the exchange. 

Deflation of the bond market greatly 
reduced the net proceeds of the deposit, 
originally representing a $25,000 cash 
outlay. The deposit consisted of five 
$5,000 bonds, two of which were real 
estate bonds now worth only a small 
fraction of their purchase price, and the 
others having been foreign bonds, only 
one of which held to near its original 
value. 

The opinion leaves the receiver with- 
out funds for bringing the assessment 
suits against members. The extremely 
limited other assets of the reciprocal 
have long since been used in receiver- 
ship expenses as there was a great deal 
of work involved in segregating and set- 
tling claims and in other ways laying the 
groundwork for the eventual assessment 
attempt. 








Office Veteran Is Dead 














JAMES H. 


BALTIMORE, Dec. 26.— Funeral 
services were held here today for James 
H. Patton, 72, vice-president and treas- 
urer of the Maryland Casualty, who died 
suddenly Monday while on a vacation 
in Atlantic City. 

With the exception of F. Highlands 
Burns, chairman of the board, Mr. Pat- 
ton was the oldest employe of the com- 
pany, having joined the Maryland as 
treasurer in 1899. 

Mr. and Mrs. Patton celebrated their 
50th wedding anniversary early this 
month, 

Born in Baltimore, Mr. Patton was 
in the banking business before joining 
the Maryland and was widely known as 
a student of finance, political economy 
and history. One of his sons, R. Lewis 
Patton, is manager of the Charlotte, N. 
C., branch of the Maryland Casualty. 


PATTON 


Brown in Casualty Field 


W. B. Mann, long agency superin- 
tendent of the Ocean Accident prior to 
his retirement several years ago, has 
become associated with the Ernest W. 
Brown organization in New York City 
and will evolve a plan for entering the 
organization in the casualty field. The 
Brown office has operated a number of 
fire reciprocals for some years and now 


intends branching into the casualty 
field. 

Flaska With Mutual Benefit 

L. F. Flaska, superintendent of 


agents of the disability division of the 
Continental Casualty for 23 years, has 
resigned to go with the Mutual Bene- 
fit Health & Accident of Omaha. 

The Dominion department announces 
that the Mutual Benefit Health & Ac- 
cident has been licensed in Canada and 
that Mr. Flaska has been appointed the 
company’s Canadian chief agent, with 
headquarters in Toronto. 


New Casualty Board Shaping 


Success has been achieved in organiz- 
ing the Cincinnati Casualty & Surety 
Association and the .membership ap- 
plications of 31 offices are on file. The 
annual meeting is called for Jan. 18 
when a constitution and bylaws will be 
adopted, directors elected and _ other 
business transacted necessary to the 
functioning of the organization. 


Returns to Fred §. James 


Joseph G. Straus, for the past year 
operating independently as a broker, is 
again to be associated with the office of 





Fred. James & Co., in Chicago with 
which | got ol he started in the 
business. 
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Illinois Public Official Bond 
Situation Is Still Clouded 


HIGH COURT WON’T DECIDE 
Attempt Fails to Get Speedy Decision 
as to Constitutionality of New 


Legislation in State 


The public official bond situation in 
Illinois is still unsettled as a result of 


the decision of the Illinois supreme 
court not to give an opinion in the case 
of Harold M. Flack vs. Reuel T. 
Gustus. 

This was a mandamus action, in 


which it was hoped that the Illinois su- 
preme court would pass on the consti- 
tutionality of the Illinois legislation, 
whereunder the sureties on bonds of 
county treasurers are not subject to de- 
pository liability. H. M. Slack is the 
newly elected treasurer of Henry county 
while Mr. Gustus, who is president of 
the Illinois Treasurers Association, is 
the outgoing treasurer. Gustus refused 
to turn over his office to Slack on the 
ground that the surety bond given by 
Slack, in accordance with the new leg- 
islation, did not qualify him for office. 

The action was brought in the form 
of a mandamus in an attempt to get a 
speedy decision from the Illinois su- 
preme court, rather than waiting for the 
case to go through the lower courts. It 
was disappointing to surety people that 
the supreme court declined to give a de- 
cision. 

It is doubtful whether an action will 
be started in the lower court to be 
worked gradually up to the supreme 
court. Despite the doubt as to the con- 
stitutionality of the IHinois legislation, 
some of the surety companies are writ- 
ing county treasurers’ bonds, about a 
dozen having been arranged in the state. 
London Lloyds has entered the field 
and has issued a binder in McLean 
county and it is understood that it also 
issued one in Will county. The rest 
of the county treasurers have qualified 
with personal sureties. 


Award Against City Upheld 

PITTSBURGH, Dec. 26.—It will be 
necessary ior Pennsylvania counties and 
municipalities to insure all their motor 
vehicles except fire trucks, legal experts 
are predicting, as the result of a recent 
state supreme court decision upholding 
the award to Mrs. Fern Graff of $5,000 
in a suit against the city of McKeesport. 
A state law passed in 1929 makes every 
Pennsylvania county and municipality 
liable for damages caused by the negli- 
gence of their employes while operating 
a motor vehicle during the course of 
their employment, fire trucks alone be- 
ing excepted, the act applying to police 
cars. 


A. & H. Review Source of 
Successful Sales Ideas 











Recently a survey was conducted by a 
leading accident and health club to de 
termine what methods are used by suc- 
cessful producers of accident and health 
insurance. The survey clearly indicated 
that the successful producer reads and 
studies the best methods and cashes in 
by applying them to his own efforts. 
It was interesting to note that 95 per- 
cent of the successful sales ideas, meth- 
ods and suggestions used in the survey 
had been discussed and described in “The 
Accident & Health Review,” the only 
exclusive accident and health paper 
published. 

“The Review” is filled with money 
making ideas, news and developments 
and is invaluable to every man who de- 
votes all or part of his time to the solici- 
tation of accident and health insurance. 
The cost is only $2 for one year. To 
subscribe it is only necessary to check 
the card enclosed with this issue. 





How Casualty Companies 
Place Their Reinsurance 





Reinsurance premiums ceded by stock 
casualty companies operating in New | 
York state, 


the New York department as of Dec. 
31, 1933, are show herewith. Names 
of companies are abbreviated. Those 
companies transacting exclusively a re- 


insurance business appear in capitals. 
Except for the totals for each company, 
the last three digits of the reinsurance 
premiums are omitted. Cessions of less 
than $25,000 are not included. 

It should be mentioned that reinsur- 
ance premiums paid by one direct w rit- 
ing company to another are largely in 
connection with surety business. The 
principal exception is a company that 
is operated under the same management 
as another. ‘The table follows: 


Aetna Cas.—Am. Sur. 221, F. & C. 113, 
F. & D. 391, Fire. Fund. Ind. 28, Globe 131, 
Htfd Acc. 395, Ind. No. Am. 128, Md. Cas. 
57, Mass. Bond. 151, Natl. Sur. 64, New Am, 
Cas. 86, Pfd. Acc. 41, St. P. Mere. Ind. 71, 
Standard Fire, Conn, 26, USF&G 59.—Total 
2,139,657. 

= = * 
Aetna Life—Lloyds 32.—Total 77,899. 
* = * 

Am. <Automobile—EMPLYRS. RE. 28.— 

Total 28,210. 
. . . 
Am. Bonding—EUROP. GEN. RE. 32, F. & 


1,033.—Total 1,217,423. 


Am, a Ind “EMP LYRS. RE. 114.— 
Total 114,956 
. a 
Am. Employers—Employ Liab. 141, 
EUROP. GEN. RE. - 289- ~rotal 389,104. 


Am, idea (ame) Len. Mut. Cas. 164. 
Total 171,243. 


Am. 


59,221. 


_ . . 
Reinsurance—GENL. RE. 59.—Total 
. > ” 

Am. Surety—Aetna Cas. 


244, Canadian Sur. 
208, Cont. Cas 26, 


EUROP. GEN. RE. 59, 

& D. 279, GENL. RE. 134, 
Globe 134, Guardian Eng., 206, Htfd. Acc. 160, 
Indem. No. Am. 78, Md. Cas. 32, Mass Bond. 


73, a Sur. 194, Natl. Sur. 45, New 
Am. Cas. 612, N. Y. Cas. 530, Royal Ind. 57, 
USF&G 58.—Total 3,393,983. 

> 

Bankers Ind.—E EUROP. GEN RE. 146.— 
Total 148,625. 

- * 7 
ot" & General—EXCESS 820.—Total 820,- 

oe * * * 

Century Ind.—GENL. RE. 80.—Total 
207,932. 

. . . . * 

_ Columbia Cas.—AM. RE. 65, GENL. RE. 42, 
Ocean 1,329.—Total 1,537,468. 
. * « 

Commercial yoy —GENL. RE. 75, Met. Cas. 
45.—Total 227,091. 

* * 7” 

Continental Cas.—EMPLYRS. RE. 100, 
EUROP. GEN. RE, 69, Federal Life 33, F. & 
Cc 49, Htfd. Ace. 53, Zurich 51.—Total 
521,328. 

, * * + 

Eagle Ind.—Globe 26, Royal Ind. 122.— 
Total 240,668, 

* - 7 

a oe Liab.—Aetna Cas. 28, Am. Empl. 
114, EUROP. GEN. RE. 900, F. & D. 44, 
GENL. RE 26, Htfd. Acc. 35, Mass. Bond. 
38.—Total 314, 852. 


Employers Re. _F IRST RE. 59, Local 
3 





Govn. Guarantee Soc., Eng. 33, Lloyds 35.— 
Total 434,195. 
* * . 
Europ. Gen. Re.—-AM. RE. 43.—Total 44,039. 
. o . 

Exeess—Security Mut. Cas. 40, Thread- 
nieedle 28, World Auxiliary, Eng. 87.—Total 
196,991. 

. * . 
Fidelity * Casualty—Am, Sur. 64, EUROP. 
— RE. 1,379, & D. 101, GENL. RE. 
G}. Falls Ind. 36, Guardian, n 241, 
Hifa. Acc. 63, Natl. Sur, 30.—Total 2,375,273. 
. + _ 

Fidelity & Deposit—Aetna Cas. 352, Am. 
Bond, 42, Am. Sur. 240, Cont. Cas. 47, Empl. 
Liab. 36, EUROP. GEN. RE. 547, F. & C. 
141, Globe 76, Htfd. Acc. 227, Ind. No. Am. 
23, Md. Cas. 71, Mass. Bond. 112, Natl. Sur. 
96, New Am, Cas. 188, Pfd. Acc. 35, Royal 
Ind. 26, Stand. Acc. 59, USF&G 66.—Total 
2,627,131. 

* * . 
Firemans Fund Ind.—GENL. RE, 215, Htfd. 
Ace. 32, Occidental Ind. 319.—Total 705,726. 
* . . 
First Re.—Total 12,465. 
. . > 

General Accident—Total 18,623. 
. . * 

General Reinsurance—Total 44,867. 
. * * 

Glen Falls Ind.—EUROP. GEN. RE, 209.— 
Total 340, 661. 

: * * 

Globe Ind.—<Aetna Cas. 73, Am. Sur. 48, 
Eagle Ind. 131, EUROP. GEN. RE. 276, F. & 
c. 64, F. & D. 64, Htfd. Ace. 83, Ind. No 
Am. 36, Royal Ind. oe 1,413,756. 

. * 
Great Am, Ind aii & Co. 30, GENL. 


| 
as shown in the reports to, 
4 





RE. 104.—Total 293,175. 


Guarantee of No. Am,—U. S. Guarantee 27. 


Total 44,598. 


Ace. 
Cas. 


« « *. 
Aetna Cas. 335, 
33, EUROP. GEN. 
193, Fire. Fund. 
RE. 


Hartford 
Cont. 


Am. Sur. 
RE. 226, 
Ind? 44, 


Globe 97, 
No. Am, 94, Md. Cas. 47, } 
New Am. Cas. 39, Pfd. Acc. 54, Royal Ind. 43, 
LSF&G 30.—Total 2,057,064. 

* * * 


rr gon Boiler—Aetna Cas. 107.— 
Total 164,36: 
« € * 

RE. 25.—Total 50,714. 
* “ < 

Indem, of North Am.—dAetna Cas. 76, AM. 
RE. 37, Am. Sur. 74, F. & D. 167, GENL. RE. 
56, Glebe 50, Htfd. Ace. 90, Mass. Bond. 47, 
New Am. Cas. 57, Royal Ind. 28.—Total 
894,367. 


Home Ind.—-AM. 


6 > * 
Club Cas.—EXCESS 22. 


1 


Keystone Auto. 


Total 32,609. 





London Guarantee—EUROP. GEN. RE. 272, 

Natl. Sur, 31.—Total $73,903. 
> > . 

Lond. & Lane. Ind. GEN. RE. 

178, EXCESS 40.—Total 235,716. 
. * . 

Maryland Cas.—Aetna Cas. 49, Am. Sur. 33, 
FP & . 9 F. & 132, GENL. RE. 257, 
Globe 50, Htfd. Acc. 105, Lioyds 86, Mass. 
Bond. 25, New Am. Cas. 294, Royal Ind. 44, 
Stand. Acc. 41, USF&G 96, United Brit. 218.— 
Total 1,615,310. 


Mass. Bonding—<Aetna Cas. 94, Am. Sur. 43, 


Empl. Liab. 30, EUROP. GEN. RE. 197, F. & 
c. 42, F. & D. 104, Htfd. Acc. 61, Indem. No. 
Am. 27, Md. Cas. 26, New Am. Cas. 27, 
USF&G 26.—Tota! 880,970. 

. * > 

Merchants Ind.—-GENL. RE. 219.—Total 
241.3 236 > * > 

Metropolitan Cas.—GENL. RE. 76.—Total 
193,917. 

> . . 

National Cas,—Cont. Cas 897.—Total 

941,801. 
eee 

National Surety—Aetna Cas. 85, AM. RE. 
70, Am. Sur. 32, F. & C. 33, F. & D. 78, Htfd. 
Acc. 85, Indem, No. Am. 68, Lloyds 68.— 
Total 727,472. 

. . 

New Amsterdam Cas.—Am. Sur. 27, F. & 
D. 61, GENL. RE. 115, Md. Cas. 129, U. S. 
Cas. 39, USF&G 48, United Brit. 96.—Total 
714,171. 

. > . 

New York Cas.—Am. Sur. 246, GENL. RE. 
40.—Total 368,310. 

. 7 > 

Norwich Union Ind.—EUROP. GEN. RE. 
68.—Total 73,221. 

. . 7 

Ocean Accident—AM. RE. 55, Columbia 
Cas. 92, Ocean Acc. (London) 95.—Total 
311,513 

* a. > 

Phoenix, Ind.—EUROP. GEN. RE. 195.— 
Total 220,791. 

* a « 

Preferred Accident—GENL. RE, 102, Pro- 
tective Ind. 93.—Total 213, 179. 

* . . 

Protective Idemnity—Total 18,403. 

. . > 

Royal Ind.—<Aetna Cas. 85, Am. Sur. 48, 
British Engine 86, Eagle Ind. 137, EUROP. 
GEN. RE. 176, F. & C. 72, F. & D. 47, Globe 
264, Gr. Am. Ind. 51, Htfd. Acc. 80, Indem. 
No. Am. 37, ass. Bond. 28, New Am, Cas. 
28, Stand. Sur. & Cas. 67.—Total 1,368,825. 

* - « 

St. Paul-Mere. Ind.—GENL. RE. 185.—Total 
90,692. 

. ©. * 

Seaboard Surety—Total 56,752. 

. . > 

ey Aecident—Aetna Cas. 44, EUROP. 
GEN. E. 1,506, F. & D. 75, Htfd. Ace. 30.— 
Total t Si 8,049. 

* > a 

Sun Indemnity—EUROP. GEN. RE. 192.— 

Total 239,004 
* . . 
Travelers—Total 33,941. 
© . . 

Travelers Indemnity—Travelers 3,902.— 
Total 3,929,037. 

. . > 
U. S. Casualty— 53, New Am 





335,720. 
ok 


U. S. Guarantee—AM. RE. 


Cas. 198.—Total 


237, Bowring & 


Cc. 82, EMPLYRS .RE. 219, EXCESS 176, 
Guarantee No. Am. 181, Hartley Cooper & Co. 


197.—Total 1,118,641. 
“ 7 . 


U. S. F. & G.—Aetna Cas. 29, AM. = h 326. 


Bowring & Co. 29, British Law 207, F. 
67, GENL RE. 254, Htfd. Ace. 28, Local 
Govn. Guar. Soc., Eng. 132, Md. Cas. 248, 
New Am. Cas. 245.—Total 1,590,001. 
* . 7 

Yorkshire Indem.—EXCESS 27.—Total 
29,763 
vial _" > . - 

Zurich—Total 3,684. 





Lex McAlister has purchased the half 
interest of Woody Murray in the Har- 
rison Insurance Agency, Harrison, Ark. 
and will be associated in that agency 
with J. L. Goodwin. 





Aetna Fire Pays $1,000,000 
Into Century Indemnity 





PROVIDES CAPITAL INCREASE 


Company Will Now Handle Larger 
Lines—Capital Is $1,000,000 and 
Surplus $1,250,000 


Directors of the Century Indemnity, 
the casualty and surety subsidiary of 
the Aetna Fire, have voted to increase 
the capital of the company by $200,000, 
raising it from $800,000 to $1,000,000, 
at the same time paying in $800,000 to 
surplus as premium on the new stock. 
The additional $1,000,000 will be paid 
by the Aetna Fire. The purpose of the 
Aetna Fire in thus building up the fi- 
nancial structure of its casualty running 
mate is to increase its scope for the 
business it is doing. When the financ- 
ing is completed, the Century Indem- 
nity will have a surplus in excess of 
$1,250,000 and capital of $1,000,000. 

The Century Indemnity began busi- 
ness at the beginning of 1926, and in 
recent years has been writing approxi- 
mately $5,000,000 of new premiums. 
This has necessitated the maintenance 
of unearned premium reserves in pro- 
portion to its premium volume. 

In announcing the new financing, 
President W. Ross McCain said the 
Century will now be in a position, with 
the surplus running in excess of $1,000,- 
000, to handle larger risks than it cares 
to accept at the present time. 


Million Dollar Explosion 
Loss in Ohio F Fell on Lloyds 


Disclosure has been sional that London 
Lloyds carried the public liability policy 
of the Columbus Gas & Fuel Co. of 
Columbus, O., and paid the $1,000,000 
in damage claims that came from the 
explosion that centered in the new Ohio 
state office building in 1932, killing 11. 

The state of Ohio collected about 
$450,000 for damages caused to the 
structure and individuals obtained about 
a half million dollars. 

The fact that London Lloyds was on 
the risk was made known in a hearing 
in a Columbus gas rate case before the 
state utilities commission. E. C. Turner, 
counsel for the Columbus Gas & Fuel 
Co., stated that the Columbia Engineer- 
ing & Management Corporation took out 
blanket insurance on all of its property 
in the various states covering the liabil- 
ity hazard. At the time of the office 
building explosion, the Columbus people 
had only a binder. However, Lloyds 
agreed they were liable and would settle. 


Richard Waters Mentioned 
as Successor to W. S. Pope 


AUSTIN, TEX., Dec. 26—Richard 
Waters, who is in charge of the insur- 
ance division in the office of the attor- 
ney general, is being mentioned as the 
probable successor to W. S. Pope, cas- 
ualty insurance commissioner of this 
state. Mr. Pope’s term expires Feb. 10, 
1935, and there seems to be little chance 
that he will be reappointed. 


CALIFORNIA CONTEST NARROWED 
SAN FRANCISCO, Dec. 26—The 


contest for insurance commissioner of 
California now seems to lie between H. 
J. Thielen, local agent of Sacramento, 
former president of the California As- 
sociation of Insurance Agents and 
strongly backed by the local agency 
ferces throughout the state, and Will 
G. Farrell, veteran Los Angeles life in- 


surance man, who has represented the 
Penn Mutual in that city for many 
years. The southern California con- 


tingent is doing some strenuous work 


on Mr. Farrell’s behalf. 
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CHANGES IN CASUALTY FIELD 





Freeman Read Now Manager 


Advanced to Head of Chicago Office of 
the Globe Indemnity Succeeding 
M. G. Grahame 


Announcement is made this week of 
the appointment of Freeman C. Read as 
manager of the Chicago office of the 
Globe Indemnity. For the last few 
months Mr. Read has been acting man- 
ager of the office, due to the resignation 

- M. Gordon Grahame. 

Mr. Read has been connected with the 
Globe Indemnity in Chicago five and a 
half years in the capacity of assistant 
manager. He is well known in the busi- 
ness and his elevation will meet with 
popular approval. 

Prior to his connection with the 
Globe, Mr. Read was connected with the 
R. W. Hosmer & Co. agency of Cui- 
‘ago for 14 years. He was head of the 
liability department there. Before that, 
trom 1912-15, he was connected with the 
ld western department of the Globe In- 
lemnity in Chicago as liability under- 
writer. He started in the business with 
the London Guarantee at the head office, 
which was then located in Chicago. 

Mr. Read has been active in organiza- 
tion affairs. He was president of the 
Casualty Field Club of Cook County at 
the time the first sales congress of that 
organization was conducted. He is a 
member of the insurance committee 
which has been set up to cooperate with 
the Keep Chicago Safe committee. 


Burnside Named Underwriter 

V. H. Burnside has been appointed 
underwriter of the Chicago branch of- 
fice of the Iowa Mutual Liability. He 
succeeds J. S. Chiedo, who resigned after 
being four years with the office. Mr. 











3urnside formerly was connected with 
the Cramsie, Laadt & Co. agency in 
Chicago for a year and a half; before 
that for five years with the Indemnity 
of North America, and previously was 
with Alfon E. Bahr & Co. otf Chi- 
cago. 


U. S. F. & G. Makes Changes 

W. S. Haynes has resigned as special 
agent of the United States Fidelity & 
Guaranty’s Detroit branch. J. P. Moore, 
superintendent of the casualty depart- 
ment, will succeed Mr. Haynes and G. 
M. Taylor, formerly assistant under- 
writer, will succeed Mr. Moore. W. F. 
Burau, formerly inspector, becomes as- 
sistant to Mr. Taylor. E. J. Revitte 
and W. H. Martsolf have been named 
adjusters and investigators in the De- 
troit claim department. 


Cannon With Hartford Accident 


W. G. Cannon, well known casualty 
manager who recently resigned as man- 
ager of the California state compensa- 
tion fund, has joined the Pacific depart- 
ment of the Hartford Accident as pro- 
duction manager for California. He has 
been in the business in an executive 
capacity for more than 20 years, includ- 
ing connections with the old Pacific 
Coast Casualty, London & Lancashire 
Indemnity, Union Indemnity, Interna- 
tional Indemnity and other companies. 





Hart Promoted to Reading 

DETROIT, Dec. 26—H. D. Hart, 
who has been assistant manager of the 
Michigan branch of the Maryland Cas- 
ualty in Detroit for the past seven 
vears, has been appointed man- 
ager of the Reading, Pa., branch office. 
Mr. Hart joined the Michigan branch 
in 1924 and in 1927 was appointed assis- 
tant manager under Manager H. B. 





Quinn. Mr. Hart’s successor in the De- 
troit office has not yet been announced. 


Aiken to Coast General Agency 

. C. Aiken, casualty manager at 
Oakland, Cal., of the Commercial and 
Metropolitan Casualty for several years, 
who was slated for transfer to the 
southern California office at Los An- 
geles to assume charge of the casualty 
department, has taken an executive po- 





sition with the Rathbone, King & See- 
ley general agency. 


Hubbell With DeMille Agency 


Walter Hubbell, prominent in insur- 
ance circles in Spokane, and postmaster 
of that city 1932-34, has gone with the 
C. B. DeMille general agency, covering 
eastern Washington and northern 
Idaho. He was for 14 years district su- 
pervisor for the General Accident. 








FIDELITY AND 


SURETY NEWS 





Combinations Cause Problem 


Agents Have Trouble in Getting Con- 
tractors Who Pool Resources to 
Agree on Program 





Surety agents, who have found the 
placing of contract bonds a lengthy and 
tedious process because of the conserva- 
tive underwriting of the companies, are 
running into further difficulties because 
of the trend on the part of contractors 
towards forming combinations in bid- 
ding upon big jobs. The responsible 
contractors are no less conservative than 
the surety companies because of un- 
certainty as to economic trends. Such 
contractors hesitate to risk their entire 
capital in one job. Accordingly several 
contractors may get together, form a 
dummy company, to which each con- 
tributes, and submit a joint bid. In this 
way each contractor limits his liability 
and the possible loss he might suffer in 
the event of drastic inflation. 

In handling the bonds for these com- 
binations, agents often find the nego- 
tiations unsatisfactory because each of 
the contractors has been accustomed to 
handling his insurance program in a 
different way . Therefore, the agent has 
almost as much difficulty getting a de- 





cision from the bidder as he does in get- 
ting a decision from the sureties. 

Surety companies have been able, in 
bonding a few of these combinations, to 
get from each interested contractor a 
reindemnifying agreement. However, 
in most cases, this is impossible because 
the more solvent contractors in the pool 
fear that they might be called on to 
make good the deficiencies of their less 
responsible colleagues. 


D. W. Porter Transferred 


D. W. Porter has been transferred 
from the Los Angeles office to the San 
Francisco office of the Commercial and 
Metropolitan-Casualty, where he will 
handle the surety underwriting. He has 
been in charge of the surety operations 
of those companies in southern Cali- 
fornia for a number of years. 








Demand Corporate Sureties 


BIRMINGHAM, ALA., Dec. 26. 
The Alabama ‘Taxpayers Association 
will urge the next legislature conven- 
ing in January to enact a law requir- 
ing county officials to be bonded only 
by regularly authorized bonding com- 
panies, to be qualified in Alabama and 
under supervision of the superintendent 
of insurance. Officials are now per- 
mitted to give private bonds. Last year 

















perenne buyers pass by windows when glass is broken. 


It is 

absolutely essential to replace plate glass promptly so that po- 
tential buyers will look in windows and then come in to buy—not look 
at windows and pass on. The American Glass gives dependable, 
prompt service and keeps plate glass insurance sold. That is why the 
company is the outstanding leader in the Chicago glass replacement 


field. 


AMERICAN GLASS COMPANY, 1030-42 North Branch Street, Chicago 
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county officials were short in their ac- 
counts $490,000 and the total shortage 
for the past four years was nearly $3,- 
000,000, very little of which could be 
collected from bondsmer, the associa- 
tion stated. 


Sign $6,305,000 Contract Bond 

The Aetna Casualty & Surety signed, 
as surety for the Frederick Snare Cor- 
poration of New York, a performance 
bond for the $6,305,773 contract awarded 
by the United States government for 
construction of the so-called Tygart dam 
to be built two miles south of Grafton, 
W. Va. This is one of the largest con- 
tracts let in the east in recent years. It 
is for a dam on the Tygart river, the 
principal purpose of which is to hold 
yack a large volume of flood water, 
thereby improving navigation and de- 
creasing likelihood of disastrous freshets 
in the Monongahela and Ohio rivers. 
The bond was written in a limited co- 
surety form, many surety companies par- 
ticipating. 





Seattle Surety Men’s Officers 

SEATTLE, Dec. 26.—A. E. Krull, 
assistant manager American Surety, has 
been named president of the Seattle 
Surety Association; Anthony Ponella, 
General Casualty, vice-president; Joseph 
Price, G. W. Rourke & Co., secretary- 
treasurer. The executive committee in- 
cludes Gerald Perry, president for the 
past two years; John McCollister, Mc- 
Collister & Campbell; Charles Dial, G. 
W. Rourke & Co.; A. O. Steuberg, 
Massachusetts Bonding, and Robert 


Tenny, United Pacific Casualty. J. H. 
Van Tassal, surety claims manager of 
the Hartford Accident, was a guest. 





Testimonial Dinner for McVicar 


Chicago surety men will be a Dec. 
at a testimonial dinner for F. C. Me- 
Vicar, who was recently peel Bd su- 
perintendent of the agency department 
of the Hartford Accident. He has been 
active in the Surety Underwriters Asso- 
ciation of Chicago for a number of years, 
and is a past president. 


A. C. Soeder Buffalo Head 


\. C. Soeder, assistant manager of the 
Fidelity & Deposit, has been elected 
president of the Buffalo Surety Club. 
\. E. Knecht, Fidelity & Casualty, is 
secretary-treasurer. Meetings are to be 
held twice monthly throughout the year 
and the officers are planning to have a 
special speaker at each meeting. 
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St. Louis Surety Slate 
Henry Bush, manager United States 
Fidelity & Guaranty, has been nomi- 
nated for president of the Surety As- 


sociation of St. Louis and will be 
elected to that office at the annual 
meeting Jan. 8. He has served as chair- 


man of the acquisition cost commit- 
tee. R. L. Edgar, National Surety, is 
nominated for vice-president, and Wal- 
ter Zachritz, Crane Agency, for reelec- 
tion as secretary-treasurer. There is 
no opposition to any of the nominees. 


| PERSONALS | 


Ross J. Connelly, vice-president of the 
C. E. Rickerd Advertising Agency, De- 
troit, specializing in insurance accounts, 
and Mrs. Connelly are receiving congrat- 
ulations on the birth of a daughter, 
Carol. 

















Che American Surety and New York 
Casualty held their Christmas party in 
the American Surety building. The 
twenty-third floor was decorated for the 
occasion. The officers’ dining-room was 
effective in blue and silver. A turkey 
dinner was followed by bridge, with 
useful prizes for each table, and danc- 


ing, with music furnished by two or- 
chestras. The party was attended by 
President A. F. Lafrentz and the vice- 


presidents and more than 600 employes 





of the home office and metropolitan 
branch offices. 

Among the insurance men attending 
the conference at White Sulphur 
Springs, W. Va., to draw up a plat- 
form for industry in its relation to the 
new deal, were James S. Kemper and 
Chase M. Smith of the Lumbermen’s 
Mutual Casualty of Chicago. Mr. 
Kemper was a member of the commit- 
tee of 100 leading business men _ at- 
tending the conference. 


H. Parks, Cleveland 
the Royal Indemnity and Eagle Indem- 
nity and past president of the Ohio As- 
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manager of 





sociation of Casualty & Surety Man- | with the organization, was complimented 


agers, spoke before the Insurance Board 
ot Canton, O., on compulsory automo- 
bile insurance, including financial respon- 
sibility laws and other forms. Mr. Parks 
will also read a paper on the same sub- 
ject before the Ohio Association of Cas- 
ualty & Surety Managers Jan. 8. 


Employes of the New York branch of 
the United States Fidelity & Guaranty 
were guests of the management at a 
buffet luncheon with 400 on hand. A. G. 
Oakley, vice-president and resident man- 
ager, spoke in the spirit of the season. 
W. H. Estwick, office manager who has 
completed _ 30 years’ continuous service 





by Mr. Oakley upon his loyalty and effi- 
ciency. 


Some 70 girls in the central control 
and filing department of the Royal In- 
demnity and Globe Indemnity partici- 
pated in providing for a Christmas party 
of orphan children in New York City, 
by donating toys for 600 of these chil- 
dren. Usually the girls in the Royal and 
Globe stage a Christmas party for them- 
selves, but this year they decided to 
forego that party and provide enjoyment 
for others. Miss Helen Stalls is manager 
of the department. 





An agent should exercise the 
same care in selecting a com- 
pany that the company expects 
him to exercise in selecting a 
risk, investigating carefully its 
financial strength, underwriting 
policies and loss payments, and 
particularly the character of its 


management. 
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that tasted oor. Alvida Rane 


— —-SOCK HIM!" 


side of the read. A circle of grim- 

faced men around two battling 
drivers. Battling over what? The dis- 
honor of their Company’s broken safety 
record! For 18 months the company’s 
truck fleet had gone without accident. 
In a careless moment, this driver had 
plowed into another car. 


\ half-dozen trucks drawn up at the 


Maryland’s safety engineers know how 
to get these accident prevention cam- 
paigns into the blood of the men who 
drive and into the life habits of the 
workers at the factory bench. Mary- 
land Casualty Company spends nearly 
halfa million dollars year after year in 
accident prevention—because it pays! 


Its 50 safety engineers are constantly in 
the field visiting the factories and plants 
of its insured, checking, advising, often 


inventing safeguards for industry; then 
“selling” this safety to the workers, year 
in and year out. 


In the same effective way, the Inspec- 
tion and Engineering Department safe- 
guards the ae and machinery of 
Maryland’s industrial policyholders, 
while a nation-wide claim service as- 
sures intelligent and prompt handling 
of all claims. 


This, you will agree, is insurance service 
in its broadest aspect. The records ot 
hundreds of America’s leading indus- 
tries and thousands of individuals in- 
sured with the Maryland Casualty Com- 
pany prove that the Maryland plan pays 
them, too: pays in production gained; 
equipment preserved; life and limb 
saved; fewer interruptions in business 
routine, and in lower insurance costs. 


MARYLAND 
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CASUALTY ASSOCIATION NEWS 





Canadian Associations Elect 





A. Hurry Heads Casualty Underwriters 
and L, C. Evans Automobile 


Underwriters 





MONTREAL, Dec. 26.—At the annual 
meeting of the Canadian Casualty Un- 
derwriters Association A. Hurry of the 
Northern was elected president with G. 
Weir, Phoenix, and R. D. Knowles, U.S. 
Fidelity, first and second vice-presi- 
dents. On the executive committee are: 
E. E. Kenyon, Alliance; H. F. Roden, 
Canada Accident; J. Backwell, Guar- 
dian; H. C. Mills, Indemnity of North 
America; F. J. Lightborn, Maryland; 
E. J. Kay, North British & Mercantile; 
A. C. Hall, Ocean; P. M. May, Royal; 
R. L. Stailing, Sun; S. B. Perkins, 
Travelers; W. T. Turvey, Western; F. 


E. Dufty, Yorkshire, and H. W. Fal- 
coner, past president. 

Officers elected by Canadian Automo- 
bile Underwriters Association were: 
President, L. C. Evans, London & Lan- 
cashire; first vice-president, E. J. Kay, 
North British & Mercantile; second 


vice-president, A. C. Hall, Ocean; execu- 
tive committee, H. W._ Falconer, 
Dominion of Canada General; S. G. 
Reid, Employers Liability; F. S. John- 
son, General Casualty of Paris; A. Mc- 
Bride, Great American; D. K. Mac- 
Donald, Guildhall; B. W. Ballard, Hart- 
ford Accident; J. U. Fletcher, Pruden- 
tial Assurance; C. S. Malcolm, Royal 
Exchange; D. M. Dewar, Sun; J. 
Hart, Travelers Indemnity; S. W. Band, 
U. S. Fidelity; K. Thom, Western, and 
H. F. Roden, Canada Accident & Fire, 
past president. J. H. King, Toronto, 
was reappointed secretary-treasurer. 
Minor changes in the by-laws to bring 
them into line with those of the Cana- 
dian Fire Underwriters Association con- 
stituted the chief business transacted. 
Discussion of rates was deferred until 
some time in January, although it is 


understood that a statistical committee 
was appointed to report on the matter. 





Stewart Heads Kansas City 
Junior Underwriters Group 





KANSAS CITY, MO., Dec. 26— 
Leslie C. Stewart, superintendent of the 
compensation and liability department of 
the Central Surety, has been elected 
chairman of the Junior Underwriters As- 
sociation. Albert Maize, C. D. Williams 
agency, was elected vice-chairman, and 
Miss Lena Leavell of Mann, Barnum & 
Kerdolff & Welsh, secretary. 

The association held a Christmas party 
in connection with its election. A Christ- 
mas message signed by everyone present 
was sent to J. R. Garr, assistant cashier 
of the Travelers’ branch office, who is 
recuperating from a major operation. 





Cincinnati Group Organizes 

The first meeting of the Cincinnati 
Casualty & Surety Association will be 
held Jan. 18 and a constitution and by- 
laws will be adopted and nine directors 
will be elected. This new organization 
was started last fall and is progressing 
rapidly, there now being 34 applications 
for membership, which is open to local 
agents, general agents and branch man- 
agers. J. A. Haass is the chairman of 
the organization committee and Joseph 
Schweer is acting secretary. 


Oldham Oklahoma President 


OKLAHOMA CITY, Dec. 26.—L. P. 
Oldham of the Hartford Accident has 
been elected president of the Surety & 
Casualty Association of Oklahoma to suc- 
ceed Neville Jones. Herman Roleke, 
American Surety, was named vice-presi- 
dent and A. W. Douthat, Maryland Cas- 
ualty, secretary-treasurer. L. H. D. 
Cook of the Western Casualty & Surety 
and F. Wiley Ball were elected mem- 








bers of the executive committee. 








NEWS OF THE COMPANIES 





Further Shift Is Effected 


Another Block of Casualty 
Transferred from Aetna Life 





Business 


to Aetna Casualty 





In pursuance of the plan approved and 
started a year ago involving a redis- 
tribution of business between “the Aetna 
Life and the Aetna Casualty, further 
transfer of all casualty lines except per- 
sonal accident, health and group lines, 
will become effective Jan. 1 

The shifting of these lines will make 
possible a more efficient acquisition and 
management of the Aetna’s casualty 
business both from the standpoint of the 
companies involved, its representatives 
in the field and the public. It will ulti- 
mately permit the Aetna Life to do a 
strictly life and accident business, con- 


California S State Gesienes 
Drop Effort for Cut Rates 





SAN FRANCISCO, Dec. 26.—The 
executive committee of the California 
State Employes Association has decided 
to refrain from pressing further plans 
for insurance premium reductions 
through fleet rates for the private auto- 
mobiles of members. E. R. Pickett, 
president California Association of In- 
surance Agents, has received a letter to 
that effect from E. W. Chapman, secre- 
tary of the organization. 

Some time ago the state employes 
offered the Associated Indemnity the op- 
portunity to bid on the business. Presi- 
dent C. W. Fellows declined in a letter 


fining all casualty lines to the Aetna 
Casualty and fire and marine lines to 
the Automobile of Hartford. 


The original transfer of business, 
which has been in effect for several 
months, affected the territory west of 


the Mississippi. The offices in the fol- 
lowing states are included in the second 
transfer: Alabama, Florida, Georgia, 
Illinois, Indiana, Kentucky, Maryland, 
Michigan, North Carolina, Ohio, South 
Carolina, Tennessee, Virginia, West 
Virginia, Wisconsin, and the District of 
Columbia. Beginning Jan. 1, the Aetna 
companies’ casualty offices in the entire 
country except New York, Pennsyl- 
vania, New Jersey, Delaware and the 
six New England states will come under 
the new alignment. 





An extra dividend of 50 cents a share 
on its $10 common stock has been de- 





clared by the American Credit Indem- 
maint 
explaining the ‘ ‘poor practice” of writ- 


ing “fictitious fleets’ and the suffering 
of the agent when such business is placed 
direct. Later it was learned that every 
casualty company in California had been 
contacted and requested to submit a rate 
at a “substantial discount on insurance 
for members’ cars.” 


Employers Call Meeting 


OKLAHOMA CITY, Dec. 26— 
Notices featuring the fact that insurance 
companies are demanding a 51.7 percent 
increase in workmen's compensation 
rates have been sent members of the 
Associated Industries of Oklahoma call- 
ing a meeting this week in Tulsa where 
a proposed amendment to the compensa- 
tion act will be discussed. 
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Automobile Ratio 
Is Going Higher 


(CONTINUED FROM PAGE 27) 


justed and having accustomed them- 
selves to lower levels, they have been 
able to use their machines more. Hence, 
it is estimated that automobiles are on 
the road about 20 percent more this 
year than they were last. 

Close students of the business con- 
sider the main cause of the increasing 
loss ratio the greater speed capacity of 
lower priced cars. Many people that 
have owned high priced cars are now 
buying the lower priced ones. The 
manufacturers have gone to the limit 
in increasing the speed power of these 
lower priced machines. Therefore, high 
speed undoubtedly has engendered more 
and severer accidents. 

Intoxicated Driver Hazard 





Surprising to many prophets, the in- 
toxicated driver hazard has increased 
materially since the prohibition amend- 
ment was repealed. Companies in ana- 
lyzing their claims and making investi- 
gation discover that many accidents are 
attributed to drivers who have been 
drinking. 

One of the big factors in automobile 
claims is the fact that it is impossible 
to underwrite successfully any offering. 
While the assured may be very care- 
ful and conservative, members of his 
family may be dare devils and use the 
machine without regard to good sense. 
The machine becomes a family motor. 
It is employed by various members of 
the household. Some are heedless and 
careless in their operation. This is par- 
ticularly true of high school and col- 
lege students. They use it during the 
early hours of the morning and run it 
to its utmost capacity. Many of the 
most severe accidents occur at this time 
of the day. 

Company officials realize that the up- 
ward hazard trend has kept considerably 





ahead of adequate rates. Heretofore 
the property damage premium income 
could be counted on to fill the gap. It 
is doubtful whether it can this year. 
The multiple line companies have been 
sorely troubled with their workmen’s 
compensation class. Now with another 
important class showing a deficit, it 
puts the companies on the spot in a 
sharper degree. 


Casualty Men See in 1935 
Possibilities of Betterment 


(CONTINUED FROM PAGE 27) 


cial state deposit requirements; pooling 
arrangements for handling large com- 
pensation risks and a proper method of 
granting occupational disease covers. 
Casualty interests will continue their 
drive to bar the mails to non-licensed 
insurance concerns and will be on the 
alert to follow new legislation, which it 
is anticipated, will be submitted in gen- 
erous volume within the new few 
months. 


Situation in Surety 


In surety circles companies contin- 
ued to get a material part of their in- 
come from bankers blanket, contract, 
judicial and fidelity bond writings. Of- 
ferings for depository bond coverages 
were few and far between, this once 
heavy premium producer having vir- 
tually ceased since the federal govern- 
ment began its bank guarantee program 
last Jan. 1. Companies have received 
some salvage through the liquidation of 
banks upon which they paid depository 
claims, but the return process has been 
slow, nor is it likely to be accelerated 
unless prosperity develops to such de- 
gree as to warrant the sale by receivers 
of defunct institutions of securities in 
their charge at reasonable prices. 

The abolition of prohibition and the 
licensing of liquor sellers created a de- 
mand for surety bonds that will likely 
prove continuous, and supplied a wel- 





come offset to the passing of lines for- 
merly written. 

Fortunately there were few company 
failures of any consequence in 1934, the 
largest being the Consolidated Indem- 
nity. No new corporation of size was 
formed, the record of the business and 
its outlook apparently proving uninvit- 
ing to investment capital. 


Require School Bus Liability 
COLUMBUS, O., Dec. 26.—The at- 
torney general holds that transportation 
contracts entered into by boards of 
education must provide compensation 
for injury or death of any pupil in acci- 
dents involving school buses. The 
boards are not liable for injuries to chil- 
dren in buses and there can be no re- 
covery from the board in such cases. 
Bus drivers are liable for any negli- 
gence on their part in cases of acci- 
dent. 


American Automobile in Party 

The Chicago branch office of the 
American Automobile held a Christmas 
party at the Hotel La Salle. Manager 
E. D. Loring presided and Russel Cha- 
loner, special agent and Mr. Loring’s 
assistant, was master-of-ceremonies. 
There was entertainment during the din- 
ner and dancing afterwards. 


Examinations to Be Held May 15-16 


The annual examinations for mem- 
bership in the Casualty Actuarial So- 
ciety will be held May 15-16. Applica- 
tions must be submitted before Feb. 15. 


Hospital Cover Is Insurance 


Hospitalization benefits in Texas can 
only be written by insurance companies, 
the attorney general of that state has 
ruled. 


Stikeleather Is Reelected 
Gilliland Stikeleather was reelected 
president of the Asheville Fire & Cas- 
ualty Agents Association at the annual 








Drunken Driving Shows 
Big Increase in Chicago 








A sharp increase in automobile acci- 
dents involving drunken drivers and pe- 
destrians is shown from Chicago police 
department records. There has been an 
increase of 140 percent in the first 11 
months of 1934, compared to the whole 
of 1933, in which intoxicated motorists 
were involved, the totals being 300 for 
1933 and 718 for 1934. Fatalities in such 
accidents increased from eight to 27 or 
238 percent. There were 147 intoxicated 
pedestrians involved in automobile acci- 
dents in 1933 and 508 this year, or an 
increase of 243 percent. There was a 
216 percent increase in fatalities shown 
in this class with a total of six in 1933 
and 19 in 1934. 

The following monthly comparison 
shows that the upward trend started in 
the fall of 1933. Although repeal did not 
go into effect until December, there was 
little enforcement of the 18th amendment 
for several months prior to that time. 
An alarming factor evident in a study of 
this experience is that the last two 
months—October and November—indi- 
cate the trend is gaining headway rather 
than being checked. 


Motorists Pedestrians 
yore 1934 1933 1934 
oF. ne ee Re 
Jan. 14 ; 69 3 4 90 24 0 
Feb. 8 0 47 0 8 0 y. ae 
March 12 0 41 3 6 1 44 1 
April 14 0 63 4 4 0 44 2 
May 15 1 63 1 10 0 3 1 
Jume ..... 12 0 70 1 4 2 40 2 
Gene Vea ~~ & 70 3 10 0O 4a 7 
Aug 27 0 51 4 19 0 51 4 
ae 22 2 76 2 15 0 66 1 
er 5@ 1 87 3 41 0 61 4 
Nov. 39) OO 81 1 ll 2 64 2 
Dec. 68 2 ée #4 15 (1 aa 


*T: Total injured; F: Fatal. 








meeting. The vice-president is A. C. 
Goodman and secretary is Joseph Lee. 
The directors are T. C. Audrey, S. G. 
Otstot, S. J. Fisher and J. E. Schley. 
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STOCK FIRE REINSURANCE CESSIONS 


(CONTINUED FROM PAGE 8) 





























Palatine—Am. Cent. 513, Br. Gen. 87, Calif. , RE. 1,506, Union M&G 648, United Firemns 
326, Commel. Un., Eng. 1,007, Commel. Un., | 1,571, York. 25. — 8,132,326. 
N. Y. 180, PRUDTL. 31, Union, Eng. 230.— * * 
Total 2,607,783 . “ ~ 
ota 507,783 si ta te Piedmont— Aetna 98. Total 107,484. 
Patriotic—BALTI ‘A 46, CHR. GEN. 36, cer ve 
PRUDTL. 46, Sun 67, URBAINE 46.—Total Potomac—EAG., N. J. 345, Merch., Colo. 68, 
334,408. Total 600,959. 
= * * * * * 
Pearl—Knick. 75, Monarch 131, Switz, Gen. Proy, Wash.—<Agric. 39, Anch. 430, Bos. 
370, Trav. 44.—Total 748,794. 70, Camd, 54, Lloyds 50, MET. FIRE RE. 
e® ¢ ¢ 360, Natl. 55, Nat. Un. 34, ROSSIA 286, Se- 
ourity, Conn. 26, Virg. F&M 127, Am. Re. Ex, 
Pennsylvania—Am. Eq. 30, AM. RES. 146, 140, te, Cl. Hse. 569-—Total 2,729,779. 
a J co 68, Colum., O. 25, Commel. Un., eee 
N. Y. 45, Commonw. 58, Conn. 36, Fire. Fund > ae Trav 26 . 
30, Home 38, Homeld. 43, Lloyds 34, Lon. & nee Roy. Ex. 488, Tray. 36.—Total 
— — NB&M | 82, ge Riv. 4%, PRD. RE. |" *??- » * 8 
121, oy. x KANDIA 133, SKAN- . an ‘a ce 
DNVIA. 6 J = oa 30.675 Prudential—GENL., FR. 101, L&L&G 76. 
8, URBAINE 48.—Total 1,930,675. SKANDIA, 410—Total 600.199. 
> * - . s . 
Philadel. F&M—Am. Eq. 58, Fire Assn. 68, Queen—Aetna 30, Brit. Traders 41, Fire. 
No. Am, ne 4,889, 517. Fund 39, L&L&G 55, Maritime 32, Newark 
ae 26, Royal 16,325.—Total 16,986,356. 
* * 
Phil. Natl—Am. Eq. Lumbrmns. 133, Reliable—Nat. Un. 66.—Total 147,955. 
Merch., Colo. %5.—Total 836. eas 
7 ‘ Reliance—Fire Assn, 2,321, N. STAR 66, 
_ Phoenix, Wiis seine 31, Am. All. 43, |] SWISS RE. 133.—Total 2,595,185. 
Cent. States 55, Conn. _ ae, -" Equit. F&M ee wea 
sees, Fire Assn. 27, GE 25, Gr. Am, Republic—Am. Eq. 55, AM. RES. 299, 
196, Htfd. 31, Home 37 giana 126, Natl. | Birmnghm, Ala. 47, Gulf 74, INTNTNL. 40, 
75, NB&M 58, No. Riv. 52, North. F&M 169, | Lincoln 39, So. Car. S81, South. Home 89.— 
P. W. 55, Queen 27, Sentel 31, Spfid. 77, | Total 924,507. 
Sun 26, U. S. 47, Westchstr. 26, Am, Re, Ex. Pe 
559, Re. Cl. Hse. 755.— {Total 15,639,200. Rhode pans Home 2,492, INTNTNL. 356, 
r Merch., R. I. 63.—T btal 5,508,296. 
Phoenix, ieee il 31, Colum., N. J. e's _ ; 
ose, gery Cal. 74. Eagle St, 34, Imperl Richuend—Allemnnnia 48, INTNTNL. 91, 
1,391, No. Am. 37, NB&M 45 No. Riv. 37, | No. Riv. 151, Tok. 38, U. S. 112, Westchstr. 
Nor. Un. 263, PRU. RE. 907, Queen 27, SWISS | 84.—Total 681,063. 
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RE-INSURANCE C? 


Robert C. Ream, President 
67 Wall Street New York 


DECEMBER 31, 1933 
“Sub eeanneneesess +ons+ toi EE 


CAPITAL ... 
*Surplus ..... 


Voluntary Catastrophe Reserve........ 500,000.00 
BONCEVOS TOP TIOGBOS 2.00 cccccccceccceee. AOE 
Contingency Reserve ...............+. 100,266.34 
All Other Liabilities ... > -o-- — 849,286. 





4 
TOTASs AGES . ....00000000000000000 TORO RRTRE 


*Based on Market Values 
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Thirty-Two Years—Through Thick and Thin 





@ Experience oad through meeting many and varied esnlitiets removes the 
always dangerous snap-judgments and vacillating practices that bring gray hair to 
agents’ heads. 


A Stock Company 


Incorporated 1902 


Supporting the American Agency System ever since 














Roch, Am.—Gr. Am. 3,456.—Total 3,456,283. 
* e * 

Rocky Mountain—Htfd. 135.—Total 155,303, 
. . * 

Rossia—Am. Eq. 


MET. FIRE RE. 
2,372,600. 


1,663, Camd. 99, 
138, North. Natl. 


Han. 100, 
354.—Total 


. + * 


Royal—Aetna 48, Am. & For. 2,218, 
29, Capital, N. H. 281, Commel, Un., 
34, Cont. 66, Eag. St. Fed. Un. 
Fire. Fund 57, GENL., 382, Gr. Am. 48, 
Home 68, No. Am. 49, INTNTL. 495, L&L&G 
18, 189, 7, Newark 
No. Riv. 
x., Conn. 33, Phnx., 
1,053, Queen 16,212, Cf 
Star 3,448, Trav. 25, U. 8. 
4. re otal. 55,658,591. 


Auto. 
Eng. 
1,151, 


1,052, Spfid. 38, 
29, URBAINE 43 


Royal Ex.—Bos. 
In. 30, Gonn. 44, Empl. 
GENL., FR. 31, Home 31, 
35, North., N. Y. 65, 
60, Provident > 
226, Tok. 33, rav. 
U. S. 36, URBAINE 
86.—Total 2 ,916,392 


"184, Calea. 156, Commel. 
106, Fire Assn. 58, 
Lond. 160, No. Riv. 
North,, Eng. 156, Penn. 
ROSSIA 162, State, Eng. 

322. IN. & PH. 180, 
158, Westchstr. 48, York, 


Safeguard—Lond. - Lane. 


49, NB&M 59, 
UN. & PH. 59, 


U RB. AINE 59.—Total 304,929. 


St. Paul—<Aetna 27, ying 116, Am. Auto. 26, 
Firemens, N. J. 30, Mercury 1,294, N. Y. Und. 





115, NO. STAR 113, North., Eng. 39, P. W. 

25, Roy. Ex. 53, Union, Canton 35, Am. Re. 

Ex. 269, Re. Cl. Hse. 563.—Total 3,185,923. 
. * * 

Scottish Union—AM. RES. 551, Am. Un. 
277, Balt. Am. 42, Camd. 555, Cent. Un. 124, 
GENL., FR. 551, Law Union 90, ROSSIA 545, 
SKANDNVIA. 551, Stand. N. Y. 112, Star 
130.—Total 3,889,621. 

. . 
Sea—Alliance, Eng. 41, Hartley Cooper & 


Co, 92, Fed. 44, Marine 80.—Total 607,968. 
* ee ¢ 


Seaboard—N. J 
ROSSIA 112, 
—Total 665,871. 


Ind. 34, PRUDTL. 112, 
& PH. 112, York. 144, 


. + 


Y. 
UN. 


Security, Conn.—Am, 25, Cal. Un. 71, E. & 
W. 310, Phnx., Conn. 53, PILOT 278, P. W. 
39, St. P. 40, Sun 96, U. S. 27, ‘Am, Re. Ex. 
261, Re. Cl. Hse, 756.—Total 2,439,706. 

7. ° * 

Security, Ia.—Am. Eq. 130, CHR. GENL. 
81, Eur-Sec. 29, INTER OC. RE. 182, Se- 
curity, Conn. 28.—Total 494,214. 

* > = 

Sentinel—Spfid. 1,706.—Total 1,706,42 

* © * 

Skandinavia—Home 452, INTNTNL. 150, 

Mich. Mill. Mut. 150.—Total 753,439. 
- . . 

Southern, N. Y¥.—Home 1,465.—Total 1,- 
466,097. 

* . > 


, Sateen, N. C.—Allemannia 42, 
; 72, oo 68, Western, C 
Total 310, 816 


Spfid. 25, 
an. 37.— 


. 2 a 
So. Carolina—Total 37,476, 
. 


Retain 64, Agric. 130, Am. 50, 
Bos, 72, Camd. 27, Cont. 135, F. Ph. 47, Fire. 
Fund 57, Gl. . Htfd. 
59, Home 48, 65, Lloyds 46, Mich. 
F&M 2,968, New Eng. 898, Phnx., Conn. 129, 
PILOT 180, Roy. 34, St. P. 36, Sentinel 899, 
SKANDNVIA. =, Sun 38, —- 27, 
Am. Re. Ex. 84 7,822,42 

* 





Standard, Rie-daee, 
h. 119, hnx., Conn, 
* 


N. J.—Buf. 51, Cont. 

Home 321, INTNTL. 

ROSSIA 47.—Total 948,171. 
7” . J 


N. Y.—Meiji 
159, Star 43, 


801, Cont. 148, F. 
P 56.—Total 1,291,143. 
* x 

Standard, 
York 30, 
148, 


59, Farm. 
121, No. Riv. 


Standard, 
SKANDIA, 
2,453,792. 


125, PRUDTL. 
Tok. 


271, 

1,613.—Total 
* . = 

Standard Mar.—INTNTNL. 26, 


Lanc. 506, Mercantile 34, Nat. Un. 
Canton 70, Westchstr. 37 
. * 


Lond, & 
37, Union, 
8 





Star—Fed. 
Total 4,852,759 


Un. 72, L&L&G 

* = . 

State, Eng.—Bos. 38, Caled. 

Roy, Ex, 90, Sun 29, Trav. 
—Total 470,367. 


767, Roy. 3,817. 


27, ROSSIA 48, 
53, URBAINE 26, 


. . 

Stuyvesant—Am. Home 160, State of Pa. 
25, INTNTNL. 226, Pearl 767, PILOT 36.— 
Total 1,291,253 

. * 7 
Sun—Atlas 32, BALTICA 314, CHR. GENL. 


253, Knick. 38, Mech. F&M 34, Patrot. 50. 
Phnx., Conn. 50, P. W. 29, PRUDTL. 314, 
ROSSTA 85, St. P. 88, Security, Conn. 173, 








Sun, Und, 70, URBAINE 215.—Total 2,239,162. 
* * . 

Sun. Und.—BALTICA 39, CHR. GENL. 39, 
PRUDTL. 39, URBAINE 39.—Total 226,036. 
* . * 
Superior—-Firemens, N. J. 3,465, Mil. Mech. 


99, PRU. RE. 191, 
95.—Total 3,909,082. 
* 


ROSSIA 38, SWISS RE. 


Sussex—EAG., N. J. 798, Pac. Natl. 26.— 
Total 1,004,389. 
* * . 
Swiss Reinsurance—Fire Assn. 265, Reli- 
ance 27.—Total 315,708. 
* 
Tokio—Aetna_ 68, pm Eag. 59, Foreign 
Underwriters 25, Meiji 44, PR UDTL. 130, 
SKANDIA, 76, Stand., N. Y. 330, Westchstr. 


56.—Total 1,088,933. 
* 


. 
Transcontinental — Natl. 59, SKANDNVIA. 
29, SWISS RE. 44.—Total 279,914. 
* * *. 
Travelers—Sentinel 50, Tray. 
827.—Total 1,279,87 3. 


Indemnity 


. 

Twin City—Htta_, 2,092.—Total 2,119,035. 
. = *. 

Union, Eng.—Am. Cent. 348, Br. Gen. 58, 








Calif. 215, Commel. Un., Eng. 707, Commel. 
iy. cis Be Gade Palat, 189. ne Total 1,766,676. 

Union, France—INTNTNL. 69, Lond. 67, 
PRU. RE. 29. —Total elt 438. 

Union, etna. 26, BALTICA 57, 
Br. Am, 30, Camd. 35, N. STAR 25, Oil Assn. 
78.—Total 443,114. 

. 7 

Union Mar. & Gen.—Lmbrmns. 28, Nor. Un. 
188, Phnx., Eng., 906. > Total 1,298,564. 

No. Am. 62, Phnx., Eng. 
2,558, SWISS RE. 34.—Total 2,847,365. 
* . 

U. S. Fire—Agric. 70, Allmnia. 178, Am. 52, 
Br. Am, 45, Cent.. Md, 24, Fire Assn. 90, For- 
eign Underwriters 39, Home 32, Indem. Mut. 
Mar. 43, No. Am. 26, INTNTNL. 167, NB&M 
42, No. Riv. 315, Nor. Un. 42, Queen 60, 
Richmd. 149, ROSSTA 25, Roy. 39, Roy. Ex. 
41, Seabd. 30, SKANDNVIA. 26, South., N. C. 
85, Tok. 86, Westchstr. 438, West., Can. 83, 
York. 42.—Total 3,134,396. 

* * . 

Universal—Am. 1,288, Eag. St. 185, Lloyds 
173, ROSSIA 49.—Total 1,643,049. 

. . 

Urbaine— Lincoln 53,971. 


*53.—Total 
* * * 


Utah 
28, Trav. 


Vie 
SWISS RE. 


Home—No. Am. 67, NB&M 56, St. P. 


36.—Total 205,714. 
. so 


tory—Fire Assn. 1,690, NO. 
110.—Total 1,945,241. 
* 


Md. 26, Phnx., 
26. = Total 534,268. 


131, $58. 
. 


—Aegr. 126, Allmnia. 27 Camd. 
Fire Assn, 212, Foreign Under- 


STAR 55, 


ner a F&M—Cent.. Conn. 
. 


2 P. W. 149, St. 
Washington—Total 


Westchstr.— 
Fed. 33, 


25, 


writers 69, Han. 25, Indem. Mut. Mar. 95, 
State of Pa. 29, INTNTNL. 105, L&LEG 30, 
Merch., R. I. 57, No. Rv. 394, Nor. Un. 27, 
rp we t& ROSSIA 43, Roy. Ex. 73, Seabd. 50, 
Standard. Mar. 41, Tok. 257, U. S. 528, West., 
Can. 77, York. 27, Am. Re. Ex, 198, Re. CL 
Hse. 957.—Total 4,238, at. 
Western, Kene—Ad. RES. 28, INTNTNL 
35.—Total 131,614. 
. . 
Western, Can.—Agric. 48, Br. Am. 287, Fire 
Assn. 29, INTNTNL. 28, No. Riv. 284, Occi- 


dental. 32, Tok. 31, U. S. 123, Westchstr. 


—Total 1,152,803. 
* . . 
World F&M—Aetna 1,805 1,906, 
. * . 


.—Total $59. 


Yorkshire—Am. 50, Lloyds 271, Lond. & 
Prov. M&G 685, Nat. Un. 47, NO. STAR 134, 
PRUDTL. 267, ROSSIA 271, Seabd. 748, Trav. 
25, UN. & PH. 263.—Total 3,198,866. 





Financing Plan Successful 


The Employers Mutual Indemnity of 
Wausau, Wis., is finding its automobile 
premium financing plan successful. The 
Employers maintains an affiliated fi- 
nancing company which handles all the 
collections. The financing charge is re- 
duced to a minimum, being only 4 per- 
cent of the premium which must be 
paid in eight monthly instalments. 
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W ORKMEN’S COMPENSATION 





Missouri Approves Increase 





Superintendent O’Malley Grants Com- 
panies 1.8 Percent Additional in 
Return for Rejected Risk Pool 





JEFFERSON CITY, MO., Dec. 26. 
—Superintendent R. E. O'Malley has 
approved an increase of 1.8 percent in 
workmen’s compensation rates. The 
new rates have been agreed to by the 
National Council on Compensation In- 
surance and that organization is to 
work out a plan under which all em- 
ployers, large and small, may obtain 
compensation coverage. 

The companies have agreed to estab- 
lish a pool for rejected risks which will 
be assigned to the various companies 
operating in the state. To obtain the 
coverage by assignment, an employer 
must furnish affidavits signed by repre- 
sentatives of four companies who have 
refused him coverage. If an investiga- 
tion shows that the employer is entitled 
to compensation coverage, he will be 
notified to send the full advance pre- 
mium and when the payment is received 
the policy will be turned over to the 
assigned company and declared in force. 

The new schedule provides for a loss 
constant charge of $14 for manufactur- 
ing concerns and contractors and $7 for 
employers, on policies with annual pre- 
miums of less than $500. This is bal- 
anced by a small average decrease in 
manual rates for the small employer, 


although the net charge represents an’ 


increase. 

The 1.8 percent increase is an average 
as decreases were granted for 318 classi- 
fications ranging from 2 to 6 percent. 
Increases on 123 classifications ranged 
from .3 to 5 percent. Rates are un- 
changed for 69 classifications. The 1935 
increase will represent about $60,000 in 
premiums based on the $3,666,000 com- 
pensation premium total in 1933. 

This is the sixth consecutive annual 
increase in Missouri compensation rates, 
a 7 percent increase having been granted 
for 1934 and a 16.8 increase the year 
before. 





Hold Minnesota Commission 


Conference as Scheduled 


MINNEAPOLIS, Dec. 26.—Although 
suggestions have been made to defer the 
matter indefinitely, the prospects are 
that the conference on compensation in- 
surance commissions will be held here 
Dec. 28 as originally planned. 

Sentiment among some of the Minne- 
sota agents is that this is not an oppor- 
tune time to settle the commission issue. 
However, a committee of 12 has been 
named by President F. C. Esterly of the 
Minnesota Association of Insurance 
Agents to meet with William Leslie of 
the National Bureau of Casualty & 
Surety Underwriters. 

C. F. Liscomb, Duluth, is chairman 
of the committee. Other members are 
Mr. Esterly, F. J. Ney, J. M. Harrison, 
G. W. Harsh and Axel Larson, all of 
Minneapolis; W. J. Buckley, P. C. Weed 
and R. A. Burns, St. Paul; C. O. Brown, 
Rochester; E. C. Huhnke, Duluth, and 
H. B. Smith, Faribault. 








Abolish Schedule Rating in 
Virginia, Ask Other Changes 


RICHMOND, Dec. 26—Companies 
writing workmen’s compensation cover- 
age in Virginia have been authorized by 
the corporation commission to abolish 
schedule rating and to substitute an ex- 
perience rating plan applicable to all 
risks. Approximately 90 risks have been 
rated on the schedule basis exclusively 
and about 300 of the 8,000 risks have 
been partly on this basis. The same 
companies are now seeking a revision 





of rates, minimum premiums and rules 
and regulations including loss constants 


for workmen’s compensation insurance | 


in Virginia. A hearing on this proposal 
is set for Feb. 6. The companies want 
the proposed changes to become effective 
not later than April 1. 





Trend Towards Compensating 
All Occupational Diseases 





The social trend is toward compen- 
sating all occupational diseases and the 
carriers must be prepared for that de- 
velopment, Dr. C. O. Sappington, con- 
sulting industrial hygienist, told the 
Chicago Casualty Club at its meeting 
last week. Dr. Sappington’s medical 
work has been on occupational diseases 
and he took the course in that subject 
at Harvard University some ten years 
ago. He is a specialist in medico-legal 
problems and industrial health. 

Occupational diseases are controllable, 
he declared emphatically. They are not 
only known, but they are subject_to 
scientific discovery and prevention. The 
only trouble is that the sudden develop- 
ment of occupational disease claims has 
found too few people acquainted with 
the subject. Silicosis, for instance, has 
been under observation in England for 
25 years and the scientific findings are 
available in printed form. Industrial 
poisons and their effects are known and 
standards of safety have been formu- 
lated by authoritative bodies, but few 
doctors or experts are up-to-date on the 
subject. 

A great deal of confusion has been 
created by expert witnesses and the legal 
decisions that turned on their testimony. 
Dr. Sappington divided experts into 
three classes: Those whose knowledge 
is archaic or obsolete, but who make 
good witnesses, and carry weight with 
a jury; those who are up to date and 
able, but who are not immune to the 
embarrassment of court procedure and 
who make poor witnesses; the third 
class, too small, who both know the 





subject and make good witnesses. He 
declared that prevention is up to the 
carriers and that they must inform them- 
selves about the hazards of the risks 
they insure. 


State Fund Criticised 


BOISE, IDA., Dec. 26.—Reorganiza- 
tion of Idaho workmen’s compensation 
state fund is urged in a report by K. B. 
Evans, director of public accounts, to 
Governor Ross. The governor has ex- 
pressed a desire to correct weaknesses 
and establish the fund on a more busi- 
nesslike basis. The report revealed that 
there was no effective authority in the 
department and in the absence of the 
manager no decisive action was per- 
mitted. Things were allowed to go 
without attention for weeks and some- 
times months. The fund’s methods of 
dealing with claims were vacillating and 
indecisive. Correspondence with claim- 
ants and others was often irritating and 
offensive. There was also found to be 
an excessive amount of litigation on 
claims, aggravated by the fund’s meth- 
ods. Records were kept in a slovenly 
manner. There was a complete absence 
of much statistical matter. There was 
also found to be a marked lack of 
prompt and effective investigation of 
claims and lack of coordination be- 
tween the field investigators and the 
Boise office. There was no effective 
control of medical and hospital costs, 
which were rapidly becoming a burden 
upon the fund. 








Practices Strict Underwriting 


One mutual manager in Chicago 
whose loss record on compensation was 
29 percent last year says strict under- 
writing and the correction of hazards is 
the key to low losses. Although this 
manager turns down a large volume of 
premiums, he bases his judgment en- 
tirely on an exhaustive study of the 
situation. When compensation cover- 
age was sought for PWA workers, he 
weighed the situation carefully and de- 
cided to accept this business although 
the majority of other companies were 
throwing their hands up in horror. The 
experience has proven profitable and 
now a number of companies are after 





this type of business. This manager 
previously had some experience on 
compensation in connection with the 
construction of the New York subway, 
so he didn’t fear the results of the 
PWA work. He feels the stock com- 
pany men are on the right track in 
in being strict about accepting business 
from brokers instead of being influenced 
as they were several years ago by the 
broker’s volume in making selections. 


Nebraska Losses Lower 


LINCOLN, NEB., Dec. 26.—Com- 
pensation writing companies paid in 
1934 $260,984 in Nebraska to workers 
injured in 13,268 accidents, or $21.46 per 
man. This compares with payments of 
$526,352 in 12,027 cases, or $41.54 per 
man in 1933 and payments of $720,889 
in 14,081 accidents, or $51.19 per man 
in 1932. Compensation Commissioner 
Matthews attributes the reduction tc 
educational safety campaigns and co- 
operation of the medical profession and 
hospital executives. He recommends 
that the compensation law be clarified 
so that it may be possible to determine 
what benefits are due men injured on 
short week jobs, particularly those on 
relief work. The present statute is 
based on a six day week, and causes 
confusion in administration. 








To Meet With Labor Commissioner 


The Casualty Underwriters Associa- 
tion of New Jersey has designated a 
committee to meet with Labor Com- 
missioner Toohey to discuss the com- 
pensation situation. Mr. Toohey asked 
for such a committee. Those on the 
committee are Byron Conklin, Edward 
Graff and Walter Schriver. 

Ernest Babbage, president of the as- 
sociation, has appointed Walter Schriver 
chairman of the nominating committee 
to select officers to be voted for at the 
annual meeting Jan. 16. 


Conference Dates Set 


It has been definitely decided to hold 
the annual meeting of the Health & Ac- 
cident Underwriters Conference at the 
Book-Cadillac Hotel, Detroit, June 
11-14. 
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A Sales Plan 
that works! 


Db”. you ever believe, after 


an interview, that your 


organized as it might be? 


The Buckeye Union Visualized 
Sales Plan will make your inter- 
views more successful. It trains 
you to strike your prospect at a 
vulnerable point—and to tell a 
convincing story. 


We would like to explain our 
special sales program to you. 
There is no obligation. Write or 
wire the home office today. 


Territory in Ohio 
* 


THE 
Buckeye Union 
Casualty Company 


515 E. Broad St. 
Columbus, Ohio 


sales talk wasn’t quite as well | 
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Experienced Counsel, 
Co-Operation, Service 


in handling 


GROUP 
DISABILITY 
LINES 


For information address 


JOHN T. WAGNER 


Manager 
Group Department 


NATIONAL 
‘ CASUALTY 


Ws COMPANY 


W. G. Curtis, President 
Home Office 





Majestic Building, Detroit, Michigan 











ACCIDENT AND HEALTH FIELD 





DIRECTORY OF 
LEADING LOCAL AGENTS 
FLORIDA 





Gives Natural Death Benefit 


Additional Coverage Granted by Supple- 
ment to Provident Life & 
Accident Form 








The “Provident provider” policy of 
the Provident Life & Accident in addi- 
tion to the usual accident and health 
coverage provides a cash payment of 
$500 for death from natural causes, 
which is granted by a supplement to the 
accident and health policy. After two 
years, the supplement becomes incon- 
testable for any reason except age. In 
case of termination of the disability 
coverage, the supplement can be con- 
tinued in force or it may be converted 
to ordinary life insurance at the at- 
tained age without medical examina- 
tion. It expires at age 60, but may 
likewise be converted to ordinary life 
insurance at that time on payment of 
premium for the attained age. 

“Frills’ have been eliminated from 
the disability policy. Total accident dis- 
ability is payable from the first day up 
to 24 months, with two-fifths partial 
for three months. It pays six months 
for confining sickness, beginning the 
eighth day, and full indemnity for one 
month for non-confining. Blood poison- 
ing, freezing and hydrophobia are cov- 
ered under the accident section, which 
also offers broad air travel coverage. It 
is issued in all classes, A to G inclusive, 
with three age groups. The principal 
sum in all cases is $1,000, but the 
monthly indemnity may be $50, $75 or 
$100. The annual premium in class A 
for $500 natural death, $1,000 accidental 
death and $50 monthly is $26.75 for 
ages 18-25; $30.45 ages 36-49, and $34.85 


ages 50-55. 


Matz Heads Chicago Branch 


William A. Matz, who has been active 
in the monthly premium accident and 
health field in Chicago for 25 years, has 
been appointed manager of the Conti- 
nental Casualty’s disability division 
branch office in that city and will con- 
solidate his general agency with the 
branch, which now has monthly collec- 
tions of more than $5,000 in accident and 
health premiums, making it probably the 
largest monthly premium office jn that 
city. 

Mr. Matz was with the Pacific Mu- 
tual Life in Chicago for 21 years, up to 
the time of its retirement from the 
monthly premium field about two years 
ago. He was welcomed to his new post 
at a luncheon last Thursday, which was 
attended by 30 full-time agents and a 
number of home office officials. Head- 
quarters of the branch will contjnue at 
506 South Wabash avenue, where addi- 
tional space has been secured. 








Dispose of Reinsurance 


When the Peoria Life went into re- 
ceivership it had reinsurance in force of 
approximately $40,000,000 in accident 
business, figured on gross of principal 
sum benefits, from about 30 companies. 
Much of this business was on the 
monthly and quarterly premium paying 
basis and due to the extensive litigation 
in connection with the receivership a 
large percentage of the business termin- 
ated by natural lapsation of the orig- 
inal policies on which the reinsurance 
was based. Because of the uncertainty 
regarding the plans for rehabilitation or 
reorganization, a number of companies 
decided to discontinue the reinsurance 
following the receivership. Since the 
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possibility of future profit to the Peoria 
Life fund was remote, the Alliance Life, 
which reinsured the life business of the 
Peoria, deemed it to the best interest of 
the Peoria Life policyholders to dis- 
continue the accident business as of 
Nov. 24. The reinsurance contracts 
have been terminated and the Alliance 
Life is not planning reopening negotia- 
tions for new accident reinsurance at 
the present time. It may reenter the 
accident reinsurance field when pertinent 
problems regarding the Peoria Life re- 
insurance are disposed of. 





Baltimore Agency’s Luncheon 


Honoring George Manzelmann, vice- 
president and agency director North 
American Accident, who was on an 
eastern agency trip, a luncheon was 
given by the Baltimore branch of that 
company with 32 in attendance, includ- 
ing four from Philadelphia and two 
from Washington, D. C. L. A. McMa- 
hon, Baltimore manager, was toastmas- 
ter and the speakers included R. C. Moss, 
the agency’s star full-coverage policy 
writer; Oscar Yateman, who started in 
with the agency Nov. 20 and has made 
a remarkable record since that time on 
full-coverage applications; Nathan Cap- 
lan, one of the largest life insurance 
writers in Baltimore, who writes acci- 
dent and health business through Mr. 
Mahon’s office, and Mr. Manzelmann. 

In view of the recent illness of Presi- 
dent A. E. Forrest of the North Ameri- 
can, a telegram was sent to him at 
Redlards, Cal., wishing him speedy re- 
covery. 


Chicago Club’s Christmas Party 


The December monthly meeting of 
the Accident & Health Insurance Club 
of Chicago took the form of a Christmas 
party, with the usual accessories. J. C, 
Hackland of the Monarch Life acted as 
Santa Claus and juvenile “gifts” were 
presented to all those in attendance. 

Francis G. Bray, in charge of accident 
production of the Travelers in Chicago, 
spoke on plans for selling accident in- 
surance and getting agents into produc- 
tion. 

E. H. Mueller, Milwaukee general 
agent Pacific Mutual Life, was a special 
guest. 


G. P. Hitchcock to Chicago 


George P. Hitchcock, who has been 
‘connected with the claim department 
at the head office of the Equitable Life 
of New York for about 10 years, has 
been transferred to Chicago where he 
is associated with Yancey Shaver. The 
two operate as district claim represen- 
tatives. 

Mr. Hitchcock was introduced to his 
new territory last week by A. R. 
Chamberlain, chief of accident and 
health and disability claims at the head 
office of the Equitable. 


W. H. Conklin Resigns 


W. H. Conklin, director of agencies 
of the National Masonic Provident of 
Mansfield, O., has resigned, effective 
Dec. 31. 











“Christmas Hi Jinks” of the Accident 
& Health Club of San Francisco featured 
a dinner, a smoker and general celebra- 
tion. 


Hansen Trial Set for Jan. 23 


NEWARK, Dec. 26.—Carl M. Han- 
sen, former president of the Interna- 
tional Reinsurance, under indictment for 
using the mails to defraud, will go to 
trial Jan. 23. He is on $10,000 bail and 
is now residing in Glen Ridge, N. J. 

It is alleged that he sent letters to 
stockholders, in which assets were listed 
at $25,302,333. The government con- 
tends that the assets were “faked” and 
the stockholders were urged to increase 
their holdings. It is further alleged that 
Hansen diverted assets. 
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Sustains Award for Shock 


New York Supreme Court Allows Com- 
pensation for Injury Sustained 
When Worker Swoons 


Compensation may be allowed for 
injury resulting from shock under de- 
cision of Supreme Court Justice Heher 
in sustaining an award to Dudley L. 
Hall against Bessie W., Ward J. and 
M. G. Doremus. Hall was employed 
as laborer on the Doremus farm at To- 
waco, Morris county, It was 
claimed Hall suffered shock due to 
birth of a calf on the farm, his facul- 
ties being paralyzed so that he fell on 
a concrete floor, receiving a skull frac- 
ture, with consequent disability. 

He was awarded compensation by 
the compensation bureau for tempo- 
rary and permanent partial disability, 
from which the Doremuses appealed. 
Generally in cases of the sort it is 
heid that where action is in negligence, 
if the injury consists of shock merely, 
or physical injury resulting from shock, 
damages cannot be recovered. Justice 
Heher held it was .not essential there 
be physical injury; that the legislative 
policy is to provide compensation when 
disability results from “personal in- 
juries” suffered by accident arising out 
of or in the course of the service re- 
quired by the contract of employment. 

The direct injury which Hall suf- 
fered, the court stated, was mental, emo- 
tional and nervous shock, which was 
just as much a personal injury as if a 
falling timber had inflicted physical in- 
jury. “Our court of the last resort,” 
the justice ruled, “has held that where 
neurosis be of functional origin, or has 
an organic or structural basis, if it re- 
sults from injury arising out of and in 
the course of the employment and pro- 
duces disability, it is compensable.” 





Judgment Under Beauty 
Shop Policy Is Upheld 


A decision unfavorable to the Pro- 
fessional Underwriters of Michigan 
under a beauty shop liability policy has 
been handed down by the Michigan su- 
preme court. The case was Bowyer vs. 
Professional Underwriters et al. 

The plaintiff suffered injuries in the 
removal of a growth of hair on her arms 
and chin. Judgment of about $8,000 
Was recovered against Rudolph’s Tricho 
Institute, which was insured in $5,000 
limits with the Professional Under- 
writers. The plaintiff then garnisheed 
the Professional Underwriters. The 
jury rendered a verdict against the Pro- 
fessional Underwriters for $5,000, but 
on motion of that concern, judgment 
in its favor was entered and the plain- 
tiff appealed. 

judgment was based on testi- 
moriy showing failure of the assured to 
comply with the provision of the policy 
requiring notice. The plaintiff argued 
that there had been a waiver of such 
provision by the Professional Under- 
writers, resulting from the conduct of 
a man whom the plaintiff claimed acted 
as an agent and adjuster of the Pro- 
fessional Underwriters. The insurer 
contended that this man was only a 
salesman and was never held out as an 
adjuster. But when the plaintiff com- 
plained to Rudolph’s Tricho Institute, 
of her injuries, they referred her to that 
man. 

The higher court held that if he had 
authority to act as adjuster, the jury 
Was justified in finding the waiver of 
notice. 








Fails to Appear at Trial 


California Court Finds Absence of As- 
sured Voided Coverage—New York 
Court Holds Otherwise 


Failure of the assured to appear at 
the trial of the action against him, con- 
Stitutes failure to cooperate with the 
insurer under an automobile liability 
po.icy, the California district court of 
appeals, second appellate district, has 
held in McDaniel vs. General Casualty 
of Seattle et al. Haag was the assured. 
McDaniel recovered judgment against 


Haag and thereupon brought _ suit 
against the General Casualty. Haag 
failed to appear at the trial, though 


numerous continuances were ordered 
because of his absence or inability to 
be present. 

Another decision, in a case in which 
the assured failed to appear at the trial, 
was recently decided by the United 
States district court for the seventh 
district of New York, but this decision 
went against the insurer. The case was 
Hoff vs. St. Paul-Mercury Indemnity. | 


Bassos Sued by Hoff 


Hoff brought action against Mr. and 
Mrs. Basso to recover damages suf- 
fered as a result of a collision with an 
automobile owned by Mrs. Basso. 

The case of Hoff vs. Basso appeared 
on the trial term day calendar on Dec. 
18, 1920-1933. In an affidavit, Rebecchi, 
investigator for the St. Paul-Mercury 
avers that on Dec. 18, 1933, he met 
Basso. Rebecchi does not claim to have 
served Basso with one of the prepared 
subpoenae although the case was on 
the calendar that day for trial. On Dec. 
18, attorney for the St. Paul had his 
client called in court and obtaining no 
response, the case was marked “ready 
but not reached.” On the following 
day, upon ~~ of the calendar, the 
names of the Bassos were again called 
without response. The same procedure 
was followed on Dec. 20 with the same 
results, whereupon the court permitted 
the attorney for the St. Paul to with- 
draw and judgment was entered. 

The St. Paul contended that the 





|ance does not cover: 


Bassos failed to cooperate as required 
by the policy. 

The higher court held that it must 
be assumed that the testimony of the 
Bassos would have been material as 
they were eye-witnesses of the colli- 
sion. However, the Bassos did give full 
cooperation up to the time that the case 
was called for trial in October, 1933, 
when they were informed that the case 
had been settled. In December Re- 
becchi had a chance meeting with Basso 
and could have, but did not, serve his 
subpoenae, previously prepared for that 
very purpose. Had he done so and 
Basso failed to obey it, there would 
have been substantial reason for a post- 
ponement or the St. Paul would at least 
have had that evidence of his good 
faith. The St. Paul has not shown proof 
of reasonable diligence on its own part 
to secure the cooperation of the Bassos 
since October, 1933. 


Sterling Connie Must 
Pay Under Limited Policy 


A decision unfavorable to the Sterling 
Casualty of Chicago under one of its 
limited accident policies has been handed 
down by the Illinois appellate court, 
third district. 

The policy provided that the insur- 
“(A) while intoxi- 
cated or under the influence of, or af- 
fected by intoxicants or narcotics. (I) 
While violating the law. (L) Any loss 
contributed to or caused by any mental 
or bodily infirmity or exposure to un- 
necessary danger.” 

Struck by Train 


Hoopengardner, the insured, was 
killed when the automobile he was driv- 
ing was struck by a train. The only 
evidence offered to prove the claim that 
the injury occurred while the insured 
was intoxicated was given by under- 
takers who testified that he was still 
alive when they removed his body from 
the wreck and they smelled intoxicat- 
ing liquor on his breath. One of the 
undertakers testified that upon press- 
ing the stomach after death, the smell 
of intoxicating liquor was present. 

The appellate court held that this was 
no evidence that the injuries were sus- 
tained while the insured was either in- 
toxicated or under the influence of or 
affected by intoxicants. There was no 
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Given Permission to Sue| 





N. Y. Court Finds United Mutual Fire 
States a Cause of Action Against 
Jamestown Mutual 





The United Mutual Fire has been 
granted leave to sue the Jamestown | 
Mutual by the New York appellate divi- 
sion, fourth department, to recover from 
the latter company the amount which 
the United Mutual Fire had paid in a 
garage loss. The question was whether | 
the complaint of the United Mutual Fire | 
stated a cause of action and the court 
held that it did. | 

The charge is that an assured of the | 
Jamestown Mutual, a liability company, 
negligently caused the fire which brought 
about the loss paid by the United Mu- 
tual Fire. The United Mutual Fire states 
that the insured of the Jamestown Mu- 
tual, while engaged in doing certain 
maintenance work on his automobile, 
negligently caused a bucket of gasoline 
used by him in this work to tip over 
and spill onto the floor; that the gaso- 
line spread over the floor to a stove| 
containing a fire for the necessary heat- | 
ing of the garage, became ignited and | 


caused serious damage to the property 


| of the United Mutual assignor. 


The higher court held that the ques- 
tion of proximate cause is ordinarily 
one of fact for the jury. The court can- 
not say, as a matter of law, that the 
careless tipping over of the can contain- 
ing the gasoline was not the proximate 
cause of the fire, consequently must hold 
that the complaint states a cause of 
action. 





Assessment Not Paid 
But Policy Held Valid 


a 


The North Carolina supreme court 
has held the Farmers Mutual Fire liable 
under a policy, despite the fact that the 
assessment had not been paid within 60 
days after being levied, as provided by 
the charter and by-laws. The assured 
was Paramore. 

The Farmers Mutual Fire contended 
that there was no liability because Para- 
more had not paid his assessment on 
Jan. 16, 1933. Paramore replied that the 
company, in its notice of assessment on 
Sept. 15, 1933, included the assessment 
theretofore due, in addition to the cur- 
rent assessment. He argued that because 





evidence that Hoopengardner was driv- 
ing an automobile while intoxicated and 
therefore was not violating the law at 
the time of the accident. 

The Sterling Casualty claims Hoopen- 
gardner was exposing himself to un- 
necessary danger. Eyewitnesses placed 
the speed of the automobile at six miles 
an hour. He drove slowly across five 
tracks. The attention of Hoopendard- 
ner was not directed to the danger which 
existed. There was no voluntary expo- 
sure on his part to unnecessary danger. 
There is no evidence that the insured 
contributed to or caused the accident 
by exposure to unnecessary danger. 


Safe Burglary Decision 

Under a safe burglary policy with the 
provision that there must be visible 
marks on the exterior of the safe, there 
is no coverage where the safe is left 
open or entered by working the com- 
bination or the use of a key and the 
inner wooden drawers containing the 
money broken open. The language is 
not ambiguous or susceptible of any 
other meaning. This is the decision of 
the Oklahoma supreme court in Re- 
medial Finance company vs. Indemnity 
of North America. 








of the inclusion of the old assessment 
and the levying of another assessment, 
the company waived its right to declare 
the policy lapsed. On Oct. 11, 1933, 
Paramore tendered to the con ipany the 
sum of both assessments and this was 
refused. Paramore contended that the 
company followed the custom of not 
declaring its policies lapsed for non-pay- 
ment of assessment and that this custom 
had been so habitually practiced that the 
provision for payment within 60 days, 
or a consequent lapsing of the policy, 
had fallen into disuse. The supreme 
court held that the policy was in force 
at the time of the fire. 





Failure to Protect Property 
After Fire Not a Defense 


The New Jersey court of errors ard 
appeals in Jabloski vs. Girard F. & M. 
decides an interesting case involving the 
failure of an assured to protect property 
after a fire. There was judgment for 
the company in the lower court and an 
appeal was taken. The assured claimed 
that the trial court erred in refusing to 
charge the jury as follows: “Even if 
you find that the assured failed to pro- 
tect the property from further damage 
after the fire, this cannot defeat his right 
to recover under this policy except for 
such of the property as could have been 
saved by the use of reasonable means 
at his command.” 


Premises Abandoned 


The company set up a violation of 
the ordinary clause of the policy requir- 
ing the assured to protect the damaged 
goods. There was testimony that after 
the fire the premises had been abandoned 
and left open to the weather. The con- 
tents were thereby exposed. The ques- 
tion was, “Is this policy void by reason 
of the assured’s failure to protect the 
property after the fire?” The question 
has not been decided in New Jersey. 

The court held that the failure of the 
policyholder to protect the damaged 
property after a fire will only affect the 
amount of recovery to the extent of the 
damage, which occurred after the fire 
by reason of the assured’s failure to use 
reasonable means at his command for 
its protection. It held that the trial 
court erred in refusing to charge as re- 
quested by the plaintiff. Judgment for 
the defendant therefore is senaued 

















STORM WARNING 


The worst enemies of plate glass— 
snow, hail, cold, wind, sleet, public 
unrest—strike with full force in 


winter. 


The cost of plate glass has in- 


creased; the insurance .rate for plate 


glass has not. Is every plate glass risk 


in your territory insured? 


USE & G. 


UNITED STATES FIDELITY & GUARANTY COMPANY 


with which is affiliated 


8 Ge G FURS 


FIDELITY & GUARANTY FIRE CORPORAT N 


Home Offices: BALTIMORE 




















P REINSURANCE NUMBER | 
fl ’ 
| Wits National Underwriter | 


A WEEKLY NEWSPAPER OF INSURANCE 


iN 
IN 
wr. 
Va 


THURSDAY, DECEMBER 27, 19: 











GENERAL 
REINSURANCE CORPORATION 


wsually — Aidelity — Surety 


ET, NEW YORK w 200 BUSH STREET, SAN FRANCISCO 





* 
NORTH STAR 


INSURANCE COMPANY 


, of Cire ond Alllied i 






































THE EUROPEAN GENERAL 
REINSURANCE COMPANY, LTD. 





Financial Statement United States Branch 
September 30, 1934 





ASSETS 

Government Bonds ................. $ 1,791,706.97 
SO CED ss keetawe caadowics 202,762.50 
I 5c be ras raw capil Ma 3,760,218.53 
Public Utility Bonds..............55 3,537 228.91 
Miscellaneous Bonds ................ 67.481.20 
ee 362,000.00 
Public Utility re ee a 999,566.00 
Miscellaneous Stocks ................ 469,300.00 

*New York Insurance Department 

NE fe ici cay emia eae wi aeulidk 
Real HNetate Owned.............000%. 44,823.13 
PINE citacssacukernduhe ee eaten 1,166,480.00 
$12,401,567.24 
Cash in Banks and in Office........... 1,244.130.05 
a ee rere eee 163,353.80 


Premiums in Course of Collection (not 
“ie thes, nl MEET 
ee Se v.05 so vic Kewrevevess 


1,441,774.29 
24,648.06 





$15,275,473.44 


LIABILITIES 


Reserve for losses (other than Liability).$ 3,094,346.75 
Reserve for Losses (Liability and Com- 








Is tntnisehedannarwaws 3,120,766.65 
Reserve for Unearned Premiums...... 4,204,642.93 
Reserve for Commissions............. 749,910.12 
Reserve for Taxes and Other Expenses 344,297.36 
*Contingency Reserve ............... 88.745.11 
Special Reserve .......ccccsccsveces 1,172,764.52 

$12,775,473.44 
Deposit Capital ........ $1,000,000.00 
Surplus over Liabilities 

and Deposit Capital. .$1,500,000.00 
Surplus to Policyholders........... 2,500,000.00 

$15,275,473.44 


*Contingency Reserve—representing difference between value 
carried in assets and actual September 30, 1934, market quotations 
on all bonds and stocks owned. 





CASUALTY, FIDELITY AND SURETY REINSURANCE 





THEODORE L. HAFF 
United States Manager 


99 JOHN STREET 


CLARENCE T. GRAY 
Assistant United States Manager 


NEW YORK CITY 

















-////) 

















ee WOW WAWB[ 

; FEN A) 
\N \ Noss SS go 

. rw LY 
\ 


MQQw [HG 7 > >_,FDWy©ww Ww 
December 27, 1934 


ire an 


1D 





WAG 


A WWW’ ’»B WwW WWW .. >r»E§ 





NM} ° G 11 


Qg  U"’»"#™l”#>hggk 


SQ QW > .iiinnzy>;*sB 00 0 eB hwr°0 0 6h’ .'rnlinn" hb __klhp 


I WWWo6odbBbwyFeF Qn 


REINSURANCE NUMBER 


SSS. Vd CFO F’*"FEpRMwM|M|M|M«M xd REE: WOM, "*7TOrjrw wh. l"l»Bh§E EE 


my Ae ¥ o\ ry =) rihafY CrP PY way | 
Se a Vw. ) ‘AS AX, VN ue \ Be V. VA. er \ Y aw i \. nw rX. \ 


YY 
Ce 


S 


E> °° > —' ie "  e ' e  F °° ™T 


Number 52, Part Il 





WA \ ) Vwi WWW VHH»_ODNW BW '»7»Hé" wo 


d Casualty Reinsurers Join in 


Recovery Movement 


An improvement, both as to volume 
and loss experience, has been enjoyed 
this year by the fire and casualty re- 
insurance companies. There will be ex- 
ceptions, but in general, that observa- 
tion will be borne out in the annual 
statements. In the fire end, for the 
most part, the increase in volume has 
been slight, the upturn in the earlier 
months of this year having been offset 
to some extent by a volume in the later 
months more closely paralleling that of 
the last half of 1933. The loss experi- 
ence has been exceptionally good, al- 
though the resulis are not as amazingly 
good as in the direct writing field. 

So far as casualty is concerned, the 
reinsurance companies are showing a 
more distinct increase in volume and 
their loss experience appears to be 
more favorable than that of the direct 


companies. By and large, there is more 
optimism in the casualty reinsurance 
field than among the fire reinsurers. 


That may be explained, to some extent, 
by the fact that the theory of casualty 
reinsurance has not been challenged, as 
has the treaty reinsurance plan in fire 
insurance, and the direct writing cas- 
ualty companies have not sought to de- 
vise alternative procedures to deprive 
the reinsurer of business, as many of 
the direct writing fire companies have 
done. 


Complacent About Place 
in Insurance Scheme 


Therefore, the casualty reinsurance 
companies have come through the past 
few years with income diminished, but 
with more confidence that their place in 
the insurance structure will continue to 
be recognized than have the fire rein- 
surance companies. The shrinkage in 
volume of casualty reinsurance compa- 


nies from their peak year is in the 
neighborhood of 35 percent, while the 
comparable shrinkage among the fire 


reinsurers is about 55 percent. 

Despite the fact that there is a small 
increase in volume in the fire reinsur- 
ance field, many of the companies do 
not feel greatly encouraged. Those, 
whose volume has dropped the most 
sharply, feel that the present level of 
premium income is too low on which 
to operate satisfactorily. 


Weigh Disadvantages, 
Advantages of Course 


Most of the fire reinsurers during the 
past few years have adopted an attitude 
of patience, feeling that sooner or later 
values would increase and/or the direct 
companies would run into difficulties 
with their reciprocal reinsurance arrange- 
ments and excess loss plans with 
Lloyds and would return to treaty re- 
insurance, A good many are still hold- 
ing to that attitude, but a few have lost 
patience and one or two are known to 
be considering planting their companies 
with agents and general agents so that 
the reinsurance might be placed directly 
with them by the producer. 

The reinsurers in the past have been 
careful not to step on the toes of direct 
writing companies by making connec- 
tions with agents and general agents. 


The exception has been on the Coast, 
where representation by general agents 
of reinsurance companies is an accepted 
practice. In other sections, however, 
such representation is frowned upon 
since the reinsurer pays a higher com- 
mission than the direct writing company 
and the man in the field is tempted to 
place surplus lines with the reinsurer 
rather than with his direct writing con- 
nection. But one or two of the rein- 
surance companies are now wondering 
whether they would have much to lose 
by getting placed in the field. In other 
words, they have lost so many of their 
normal treaty reinsurance accounts, due 
to the desire of the direct company to 
hold on to as much of the premium as 
possible, that they could risk the loss 
of a few more in an attempt to regain 
ground by dealing with the producer. 


Opportunity for New 
Business Is Surveyed 


All of the reinsurers are stumped 
when it comes to looking for new ac- 
counts. They have canvassed and re- 
canvassed the field and the number of 
potential new customers is most mea- 
ger. In 1931 and ’32 there was a cer- 
tain amount of switching of treaties, 
but this year the connections seem pretty 
definitely stabilized. The reinsurance 
companies are sound and those that had 
particular problems, have solved them 
and their standing is beyond question. 
Therefore, the direct companies are not 
nervous about the standing of their re- 
insurers and the shifting of treaties has 
come to an end. There is no organ- 
ization of new companies and a good 
many of the independent companies 
throughout the country have been taken 
under the wings of fleets and others 
have been merged out of existence. 

About the only possibility for new 
business is among the companies which 
have very largely abandoned treaty re- 
insurance in favor of reciprocal arrange- 


ments, and among companies that are 
reinsuring on an excess loss basis with 
Lloyds. 

The reinsuring companies feel that 
sooner or later the reciprocal arrange- 
ments will produce friction and will be 
abandoned. As a matter of fact, some 
reinsurers say that such a trend has 
already set in and that one or two com- 
panies are on the point of abandoning 
these arrangements and returning to 
treaty reinsurance. 

Under the reciprocal plan, reinsurers 
believe, differences are sure to develop. 
There may be a difference in volume 
or a difference in loss ratio. It would 
be impossible for one company to give 
off and take back precisely the same 
amount of insurance with the same loss 
ratio. Therefore, the reinsurers feel 
that, as these differences develop, they 
will impress themselves upon execu- 
tives of the companies that get the 
short end of the stick and eventually 
the arrangements will be broken off. 


Developments of Year 
in Reinsurance Field 


During the year there have been a 
number of interesting developments in 
the reinsurance field. Reinsurance peo- 
ple are watching with interest the prog- 
ress of the Excess Reinsurance Corpora- 
tion. This is a pool of several direct 
writing companies together with one re- 
insurer, the Rossia, which has under- 
taken to keep on this side of the water 
some of the money that has been going 
to Lloyds for excess loss covers of one 
kind and another. Edwin Stewart is 
the manager. 

Another interesting development was 
the merger of the Swiss Reinsurance and 
the Prudentia Re.-& Co., with Rodney 
Davis as manager of "the combined 
company. 

The purchase of the Sussex by the 
Corroon & Reynolds organization was 
something of a reinsurance event, be- 
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cause the Sussex had been operated 
aiong with a reinsurance on. the 
Eagle Fire of New Jersey. The Fes- 
ter, Fothergill & Hartung organization 
entered a new company into this coun- 
try for reinsurance, it being the French 
Union & Universal. It takes the place 
of the Kyodo. The other companies 
under the management of Fester, Foth- 
ergill in this country are the Urbaine 
and Union & Phenix Espanol. J. A. 
Heinz is the manager. 

Frank A. Meinel has become a2 more 
active factor in the business again. The 
firm of Meinel & Wemple has for many 
years been an_ important reinsurance 
organization. However, for the last. 
year or two the concern had_ not been 
managers of any company. Now it has 
taken on a group of five direct writing 
companies and seeking treaties for 
the group. Associated with Mr. Meinel 
is James M. Smith. 

The Svea, which 


1S 


retired as a direct 
writer, reinsuring its business in the 
Home of New York, is again entering 
the treaty reinsurance field in this 
country. The Svea did not retire from 
the United States, but merely reinsured 
its business. 

Despite the fact that the insurance 
commissioners have adopted what 
amounts vi irtually to a market value ba- 
sis for securities of fire and casualty 
companies, there has been extremely 
little demand for portfolio reinsurance 
on the part of companies this year. 
Portfolio reinsurance at the year end is 
usually sought by the direct companies 
So as to relieve the premium reserve lia- 
bility, thus making a good surplus show- 
ing. There has been a little demand for 
portfolio reinsurance on the part of one 
or two direct casualty companies, whose 
writines increased substantially this year, 
but which desired to end the year with 
a surpius to policyholders that would 
entitle them to as good a rating from 
he United States treme department 
as they enjoved before. That is, they did 
not want to have reduced the maximum 
amount of liability they could assume on 
Surety bonds running to the United 
States. That amount is a percentage of 
surplus to policyholders. 

What increase there has been in the 
volume of fire reinsurers has come very 
largely from old accounts. The exist: 
ing treaties have been producing a no- 
ticeable increase. Some of the reinsurers 
are inclined to attribute this largely to 
the tendency on the part of assured to 
ro back to three and five year policies. 
It i is not caused, they say, by an increase 
in merchandise or property values. 

In the facultative field, the commis- 
sion competition is most acute today. A 
few transactions at 40 percent are ru- 
mored, while 35 percent commission is 
declared to be not exceptional. 

The commission competition, some of 
the facultative men feel, is due to the 
exceptionally low loss ratios prevailing 
today. As the loss experience returns 
to normal, they feel that the commis- 
sion situation will be straightened out. 
Facultative men are concerned because 
they can't afford to pay treaty commis- 
sions on facultative, which is more ex- 
pensive to handle. 
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Finds Assurance as to the F uture of Treaty 
Business from Past Record 


When considering the future develop- 


ment of a mode of procedure it is 


well to take into consideration what 
has happened in the past, inasmuch 
as history has the reputation of repeat- 
ing itself. For the origins of reinsur- 
ance from a point of dates we cannot 
do better than consult that excellent 
work issued by the Sterling Offices Ltd., 
London, entitled “A History of Rein- 
surance,” from which we learn that 
while marine reinsurances were clearly 


on record as far back as 1370, “the 
earliest known treaty was not arranged 
until the year 1821.” That makes our 
subject a centenarian and so with over 
100 years of service behind it there 
can be no mistake about the fact that 
it has filled a need and is entitled to 
the respect which is due old age and 
creditable performance. 

Turn over in your mind 
and American history during that 
period; think of the wars, the booms, 
the depressions and the conflagrations; 
one constant series of changes, a per- 
sistent ebb and flow of tides, with a 

dal wave thrown in from time to time 
to make it interesting, which brings 
to mind the poem by Longfellow, each 
verse of which closes with the words: 

“The tide rises 
and the tide falls” 

In the United States the reinsurance 
treaty business may be said to have had 
its beginnings, if not its actual start, 
with the advent of the Munich Rein- 
surance Company in 1898, although as 
a matter of fact there were agreements 
in effect between the latter and certain 
American companies prior to that date. 
Thereafter came the Moscow, Salaman- 
dra and Skandia in 1900, Rossia in 1903, 
Russian Re and First Russian in 1907, 
Jakor in 1908 and then a veritable deluge 
of German, French, Swiss, Austrian, 
Russian and Spanish companies, about 
22 of them in the years 1910 to 1914, 
the rush being particularly heavy in 1910 
and 1911. Next came the Norwegian 
Marine Group in 1916 to 1918 and some 
others—six in all and then an almost 
complete subsidence. 


England Little Interested 
in Reinsurance Business 


European 


England seems to have been little in- 
terested in the reinsurance business, al- 
though the Pearl started in that line in 
1927 but has since forsaken it for direct 
business and then there is the Prudential 
which arrived in 1922. One other was 
the City Equitable which came over in 
1920 but becoming involved in the crash 
of its London office was forced to retire 
at the end of 1921. 

Looking over old charts dating back 
to 1896 is almost like reading tomb- 
stone inscriptions in a cemetery. The 
German, Russian, Balkan and Norwe- 
gian casualties arising out of the war 
were very severe. Of a list of 50 con- 
tinental European companies covering 
the years 1896 to 1919, the 1933 charts 
only mention 12 of them. Truly the tide 
rose and fell. 

At the end of 1933 the fire reinsurance 
treaty business, according to the charts, 
was divided among the following com- 
panies: 

American Reserve, U. S 

Baltica, Denmark. 

Christiania General, 

Eagle, United States. 

General, France. 

International, U. S. 

Inter-Ocean, U. S. 

Jupiter General, India. 

Metropolitan, U. S. 

New India, India. 

North Star, U. S. 

Pict, U. S. 

Prudentia Re, 


Norway. 


Switzerland. 


Prudential, England. 

Rossia, United States. 

Skandia, Sweden. 

Skandinavia, Denmark. 

Swiss Re, Switzerland. 

Union & Phenix, Spain. 

Urbaine, France. 

This is not the full story because it 
is well known that many direct com- 
panies take a participation in reinsur- 
ance treaties and quite frequently have 
the treaty all to themselves, particularly 
where the question of reciprocity enters 
into it. Some day we may see the 
reinsurance companies opening up agen- 
cies for direct business on the basis of 
“what is good for the goose is good for 
the gander.” 

Then, of course, there are the two 
large organizations known as the Rein- 
surance Clearing House and American 
Reinsurance Exchange. 


Views Direction in Which 
Treaty Business is Headed 


The question now is as to the direc- 


tion in which the treaty reinsurance 
business is headed. Certainly the out- 
look is such that foreign importations 


are not to be anticipated, particularly 
from the continent of Europe. The dis- 
turbed situation over there and _ the 
foreign exchange instability would seem 
to be a guarantee of that, although the 
entry of a French company in Septem- 
ber 1934 has to be recorded. 

The great improvement in loss ratio 
which seems to have been a direct ac- 
companiment of the depressed national 
conditions has made it appear that the 
reinsurance treaty business is a very 
profitable line and the direct companies 
have not been slow to observe it and 
to enforce increases in the rates of com- 
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mission wherever the present results 
warranted, regardless of what had hap- 
pened in the past. On the other hand, 
of course, the direct companies them- 
selves have been under agency pressure 
and constantly reminded of increases in 
operating expense ratios arising out of 
the decrease in income. Unfortunately 
the return trip from a commission in- 
crease is not so easy when things turn 
the other way, unless some provision 
has been made with that possibility in 
mind. 

Will things turn the other way? The 
writer thinks so. With the advent of 
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During these times he would be a 
bold man indeed who would attempt to 
prophesy the future trends of the fire 
insurance business, and for practical pur- 
poses it is even too early to draw any 
definite conclusions as to the final out- 
come of the experience for the year of 
1934. However, the present trend of 
the loss ratio is definite and it would 
seem that it might be safely predicted 
that the reinsurance companies, as_ well 
as the direct writing companies, will be 
able to look back on this year as one of 
the best in recent years, and possibly 
the best in the history of their opera- 
tions. Such a result will naturally afford 
a welcome breathing space, but of more 
importance is the fact that it likewise 
will afford an opportunity for clear 
thinking and the planning of a sound 
basis in preparing for the uncertain 
fluctuations of future years. 


Direct Writer’s Problem 
Reaches the Reinsurer 


The managements of the fire insur- 
ance companies have already taken ad- 
vantage of this opportunity, and long 
before the conclusion of the year the 
business has been repeatedly cautioned 
that the low loss ratio would bring with 
it a tendency toward increased overhead 
and a laxity in underwriting funda- 
mentals. Keen apprehension has also 
been expressed as to the attitude of 


legislative and administrative bodies who 
are prone to seize upon an abnormally 
good experience for a given year or two 
and force rates down to a level which 
will not sustain a normal loss ratio over 
a reasonable period of years. 

It seems difficult to discuss the prob- 
lems of the fire reinsurance business 
without discussing the problems of the 
fire insurance business as a whole, so 
closely are the interests of the direct 
writer and the reinsurer interwoven. 
Naturally the good and bad experiences 
of the direct writer are ultimately re- 
flected in the experience of its reinsurers. 
It matters not whether the problem of 
the direct writer be one of rates, loss 
ratios, overhead, or volume, that same 
problem, through the medium of the 
treaty eventually reaches the desk of the 
reinsurer. Sometime ago we ran an ad- 
vertisement in the insurance journals, 
and the copy read as follows: 

“A REINSURANCE TREATY 
MAY BE JUST ANOTHER CON- 
TRACT BUT IT SHOULD BE AN 
AGREEMENT WHICH ASSURES A 


SOUND AND ENDURING FORM 
OF PARTNERSHIP BETWEEN 
INSURER AND_ REINSURER, 


BASED UPON A JOINT INTEREST 

IN THE BEST OBTAINABLE 
UNDERWRITING RESULTS.” 

We believe this to be sound doctrine, 
(CONTINUED ON PAGE 15) 
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the next wave of business recovery the 
old abuses will no doubt creep in. Over- 
insurance, lack of inspections, pressure 
of business, indifference arising out of 
the happy flow of income will soon make 
themselves apparent, the moral hazard 
will depreciate, the arsonists reappear, 
and the tide in the loss ratio will turn. 
Just as the country has had booms and 
depressions in the past so will there be 
waves of high and low loss ratio in 
the future. There is this difference, how- 
ever. Rates are constantly being ham- 
mered down, acquisition costs are rising, 
taxes are more burdensome and _ the 
margin out of which losses are to be 
paid grows ever narrower. Take a look 
at expense ratios in the charts of 40 
years ago for evidence of this. On 
the other hand motorized fire depart- 
ments, improved building laws, more 
fireproof buildings, sprinklered risks etc. 
help to offset the situation to some ex- 
tent and yet as sure as tomorrow’s 
sun there are disasters to come, such as 
for instance can arise out of modern 
circumstances created by immense stores 
of gasoline and oil near large cities. 

Treaty reinsurance has been worth 
while for over 100 years and is not 
proved worthless or extravagant by tem- 
porary conditions which we are all sure 
have nothing in common with the nor- 
mai processes. It needs but a bad year 
to change the aspects very considerably 
and two bad years to completely change 
it and nothing has occurred but the 
depression to account for the temporary 
‘uil in the loss ratio. 


Shows What Becomes 
of Reinsurance Premiums 


As evidence of the fact that companies 
do not spend their money for reinsur- 
ance in vain, the following figures are 
taken from one of the charts for the 10 
years ending Dec. 31, 1933. Therein 
are segregated into two separate groups 
the 20 American and foreign companies 
specializing in treaty reinsurance. Using 
these figures the following statistical 
exhibit is obtained: 


Underwriting income earned.$449,239,188 


Losses incurred ...ccccccccs $253,017, "463 
Underwriting expenses 
rr Tere $177,004,977 
Dividends paid by American 
COMMERICS .ccvcccees Rican $11,306,965 
$441,329,405 
BO VOGrs. DAIGMSS . occccccverescs $7,909,405 
Percent. Und. Income Earned..... 1.76% 


No allowance has been made for 
home office remittances by foreign com- 
panies pro or con but take that balance 
of $7,909,783 and divide it among 20 
companies and then into 10 annual parts 
and the average underwriting profit boils 
down to about $40,000 per company per 
annum. Out of this the reinsurers are 
expected to build up surplus and to be 
an anchor to windward when conflagra- 
tions and catastrophies arise. Any other 
additions to income must come out of 
investments and in the light of the ex- 
perience of the past few years most 
profits are offset by losses and a con- 
servative, safe and sound investment 
policy is the surest and most successful 
practice to follow, although it yields 
little but dividend returns and makes for 
slow surplus development. 

Reinsurance in one form or another 
is bound to continue and the tried and 
proved treaty method of 100 years will 
quite probably be in existence 100 years 
from now. Nothing can take better care 
of the individual risk problem, and this, 
in the last analysis, is the daily and 
hourly test. It makes for careful under- 
writing and for the specific treatment 
of each separate case, which is a thing 
apart from conflagration hazards and 
disasters in general. 
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Principles of Personal Accident & Health 


Reinsurance 


That the reinsurer plays an important 
part in the general business of personal 
accident and health insurance is estab- 
lished by the fact that most companies 
engaged in this line of casualty insur- 
ance make arrangements of one kind or 


another which provide them with rein- 
surance coverage. 
Of course there are large, strong 


companies having a large volume who 
feel safe in writing sizable coverages 
and who elect to retain all of the pre- 
mium and all of the liability entailed 
thereby. Likewise, there are compara- 
tively small companies with moderate 
volume writing business of such a char- 
acter that the single exposure is unim- 
portant, and there is little or no need 
to further distribute the liability. To 
either of such companies reinsurance is 
not an important factor in the business. 
Such companies, however, are in the mi- 
nority. 


Hard for Small Insurer 
to Avoid Large Coverages 


If for no other reasons than competi- 
tive ones, the small company usually 
finds it difficult to obtain a volume with- 
out writing coverages which exceed the 
amount it can safely carry for own ac- 
count and the large company is con- 
stantly importuned to write policies of 
such size as to threaten an even flow of 
loss experience. 

From time to time almost every com- 
pany writing this line of business is 
confronted with the question of the 
proper limits which it should carry for 
own account on a single life, and gen- 
erally finds it expedient and profitable 
to “level off” its lability at a point well 
beneath its writing limit. This is done 
through the medium of reinsurance. The 
reinsurer then becomes a part of the 
machinery involved in completing the 
insurance transaction originated by the 
company itself. To all such companies 
the reinsurer is a very important factor 
in the writing of the business. There- 
fore, certain aspects of its side of the 
picture may well be considered. 


Explains Fundamentals 
of A. & H. Reinsurance 


Before going further, a word as to 
how reinsurance of this line of business 
is accomplished would seem to be in 
order. . Usually a treaty or agreement is 
made by and between the company de- 


siring reinsurance coverage, called the 
ceding company, and the reinsurer. 
his document is signed by both par- 


ties, each retaining a copy as a guide 
to its adherence to the various stipula- 
tions, conditions and obligations im- 
posed by the agreement. Among other 
things it states how and when the busi- 
ness shall be reinsured and the rate of 
commission which the reinsurer shall 
pay the ceding company. 

It must be remembered that the very 
nature of the coverage provided by per- 
sonal accident and health policies makes 
it necessary to reinsure it on a surplus 
basis rather than on an excess basis as 
is customary in the other casualty lines. 
Surplus reinsurance, as the name im- 
plies, places with the reinsurer the sur- 
plus of all benefits of the policy over 
and above the retention limits of the 
ceding company, but in the event of any 
loss, obligates the reinsurer to partici- 
pate therein to the extent of its pro- 
rata share. The reinsurer, therefore, be- 
comes in fact a partner or co-insurer 
with the ceding company, but only on 
the larger, and, from an underwriting 
viewpoint, more hazardous risks. The 
source of the reinsurer’s premium is ac- 
cordingly restricted. 

The reinsurance contract, among other 
things, usually contemplates that the 
conditions of the reinsurance ceded shall 
be identical with those of the ceding 


company and shall participate in the 
same rates, risks, and conditions as ap- 
pear in the original policy and endorse- 
ments thereto. All settlements of claims 
in which the reinsurer may be inter- 
ested under the agreement made by or 
on behalf of the ceding company, 
whether by payment, compromise or 
otherwise, shall be unconditionally bind- 
ing on the reinsurer to the extent of its 
participation, and the reinsurer_ shall 
also be bound to pay its pro-rata share 
of all expenses (excepting salaries to 
permanent officials or employes) con- 
nected with any resistance to, negotia- 
tions concerning, and settlement of 
claims. 

Every year a 
business is reinsured. 


substantial volume of 
Has it been prof- 


itable to the reinsurer? Those engaged 
in the casualty reinsurance business 
know only too well how unprofitable 


personal accident and health reinsurance 
became during the past few years. In 
fact, it became so unprofitable that its 
continuance became for a time, at least, 
very doubtful. Reinsurers were forced 
greatly to reduce their activities in this 
line, by canceling many treaties, retain- 
ing only those evidencing the best pros- 
pects of ma aking an underwriting profit 
and those which through previous years 
had proven profitable. 


Depression Was to 
Blame Only Partially 


Why did this business suddenly be- 
come so unprofitable and thereby un- 
desirable to the reinsurer? Was it the 
result of the depression and economic 
causes? Partly, but not entirely. As 
a matter of fact from the fundamental 
ste undpoint of underwriting profit or loss 
this business had not changed greatly 
from its previous position, but with in- 
vestment profits shut off or greatly re- 
duced, underwriting results came from 
the background into the spotlight. 

In common with the direct writers of 
personal accident and health insurance, 
the reinsurers of this line of business 
sought for the cause of their grief and 
found practices and conditions existing 
here which had become customary, but 
which almost precluded an underwriting 
profit. Most of these ills were attribut- 
able to competition and had been nur- 
tured by both parties to the refnsurance 
contract. Condemnation, therefore, rests 
no more upon one than upon the other. 

The question presenting itself at this 
point is, ‘can personal accident and 
health insurance be reinsured on a basis 
profitable to both parties?” The answer 
is in the affirmative. How to accomplish 
this can best be seen by a brief com- 
parison of the conditions existing under 
two reinsurance treaties with companies 
operating in the same general territory, 
writing the same class of business and 
being of the same general character and 
size, 


Maximum Acceptance 
Limited to Two Lines 


Under one the ceding company lim- 
ited its maximum writing limit to twice 
the amount which it wished to retain for 
its own account and wrote a sufficient 
volume of surplus business so that the 
reinsurer’s premium ran about double 
its single principal sum limit. The rate 
of commission charged the reinsurer 
only slightly exceeded that paid its 
agents and to brokers. The business 
was reported regularly on bordereau 
giving as complete information as such 
a form permits. Claims were reported 
promptly and complete subsequent in- 
formation furnished as soon as available. 
Settlements were made as soon as could 
reasonably be expected and invariably 
seemed equitable and just under the pro- 
visions of the policy involved. The num- 
ber of different policy forms in use were 


re Outlined 


limited, but at the same time were suff- 
cient to allow the agent to write com- 
plete coverage at normal rates. Alto- 
gether this treaty was clean-cut, smooth- 
working, and provided the ceding com- 
pany with adequate protection and facil- 
ities with which conservatively to meet 
competition. Over a period of years it 
consistently produced a fair underwrit- 
ing profit for the reinsurer. 


Under the second treaty, with the 
same principal sum retention, but with 
a weekly indemnity retention twice as 


large, the ceding company required re- 
insurance coverage for four times its 
principal sum and three times its weekly 
indemnity retention. The volume of sur- 
plus business written was less than the 
single principal sum limit of the rein- 
surance coverage. The rate of commis- 
sion charged the reinsurer was_ high. 
For some time difficulty was experienced 
with the reports both as to cessions and 
losses. Settlements were prompt but at 
times appeared excessive in the sense 
that the claimant had “put one over” 
by malingering or in other ways. Many 
different policy forms were in use and 
many so-called “frills” were incorporated 
in them and the rates were obviously too 
low. In contrast with the first treaty 
this one was difficult to handle and be- 
came more unprofitable as time went on. 


[To be sure, it temporarily served its 
purpose to the ceding company, but no 
contract can persist unless each party 


concerned derive some profit from it. 
In this connection it is an interesting 
and important fact that seldom does it 
fail that the company showing most 
consideration and best experience for its 
reinsurer, likewise shows the most sat- 
isfactory ae on its own account. 
On the other hand it is difficult to find 
a single instance of a company appar- 





Presents Views on 
A.&H. Reinsurance 
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STOVER 


W. E. Stover, the author of the accom- 
panying article on accident and health re- 
insurance, is well qualified to write on the 
subject. He has been connected with the 
First Reinsurance the past four years and 
much of his attention has been given to 
accident and health matters. Previously 
for three years he was at the head office 
of the Aetna Life in the accident and 
health underwriting department. The First 
Reinsurance is a member of the Rossia 
group. 


By W. E. STOVER 


First Reinsurance 


operating upon the theory that its 
reinsurer should be a beneficent Santa 
Claus and at the same time showing a 
satisfactory experience for itself. 
In studying the results of the 
treaties certain conclusions 
reached: In the case of the profitable 
treaty the in fact, 


ently 
two 
were 


reinsurer was, in more 
of a partner with the ceding company, 


and, as it was never required to carry 
a liability greater than that which the 
ceding company retained for own ac- 
count, it was safeguarded to a great ex- 
tent from poor risks. In the second 
case this safeguard was absent, — 
although it is unintentional, wherever th 

ceding company finds itself in posses- 
sion of reinsurance facilities of two, three 


or four times its own retention limits, it 


is very likely to take longer chances on 
doubtful cases than if it had to carry 
more of the risk itself. This is only 


natural. 


Thorough and Conservative 
Underwriting of Risk 


In the first case the underwriting of 
the individual risk was most evidently 
thorough and conservative. The rein- 
surance showed a noteworthy 
persistency in the majority of cases, con- 
clusive evidence that the business was 
being sold properly by agents who knew 
the various coverages provided by the 
policies which they had to sell and who 
were able to guide the purchaser in the 
selection of his coverage so that he was 
satisfied and remained “sold” on the 
policy and the company. The fair and 
considerate treatment he received in th e 
l also assisted greatly 


record 


settlement of claims 
in this 

In the other case, there was only a 
fair persistency. Cancellations wer 


frequent. There were evidences that the 
business was not selected or sold with 
the same degree of care and that the 
underwriter, either through lack of suf- 


ficient resources, unwillingness or in- 
ability to use the various resources at 
his command, or through poor judg- 
ment, accepted many poorly selected 
risks. The higher rate of commission 
paid the agent in this case was attrac- 


tive, and impelled him to sell as much 
business as possible without due regard 
to whether the coverage fitted the need 
of the purchaser or whether the risk 
was a really good one for his company 
to assume. The lower policy premium 
rate made it easy to interest many of 
those people who buy this kind of in- 
surance for other purposes than pro- 
tection. It is this kind of business 
which expe riences many doubtful death 
and also dismemberment claims to say 
nothing of disability claims which are 
in many ways illegitimate, but which 
the insurance company seldom can com- 
bat successfully 

Death, Dismemberment 

Claims Very Infrequent 


Under the profitable treaty death and 


dismemberment claims were very infre- 
quent. Several were paid under the 
second treaty. Was this the result of 
chance or good luck on the part of one, 
or of poor luck on the part of the 
other? If so, it was remarkably con- 
sistent. 

In analyzing the two cases further 


the results of these two weaties seemed 
to indicate rather accurately the differ- 
ence in the “organization” possessed by 
the two ceding companies. Efficiency 


of organization marked the one tar 
above the other. Can the reinsurer, 
therefore, when contemplating the re- 


insurance of personal accident and 
health business be criticised for closely 
inquiring of the company regarding its 
“organization”? It should not be mis- 
understood in so doing because personal 


(CONTINUED ON PAGE 12) 
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Finds Assurance as to the F uture of Treaty 
Business from Past Record 


When considering the future devel op- 
ment of a mode of procedure it 1s 
take into consideration what 
has happened in the past, inasmuch 


veil to 


as history has the reputation of repeat- 
ing itself. For the origins of reinsur- 
ance from a point of dates we cannot 
do better than consult that excellent 


work issued by the Sterling Offices Ltd., 


London, entitled “A History of Rein- 
surance,’ from which we learn that 
while marine reinsurances were clearly 


on record as far back as 1370, “the 
earliest known treaty was not arranged 
until the year 1821.’ That makes our 
subject a centenarian and so with over 
100 years of service behind it there 
can be no mistake about the fact that 
it has filled a need and is entitled to 
the respect which is due old age and 
creditable performance. 

Turn over in your mind European 
and American history during that 
period; think of the wars, the booms, 
the depressions and the conflagrations; 
one constant series of changes, a per- 
sistent ebb and flow of tides, with a 
tidal wave thrown in from time to time 
to make it interesting, which brings 
to mind the poem by Longfellow, each 
verse of which closes with the words: 

“The tide rises 
and the tide falls” 

In the United States the reinsurance 
treaty business may be said to have had 
its beginnings, if not its actual start, 
with the advent of the Munich Rein- 
surance Company in 1898, although as 
a matter of fact there were agreements 
in effect between the latter and certain 
American companies prior to that date. 
Thereafter came the Moscow, Salaman- 
dra and Skandia in 1900, Rossia in 1903, 
Russian Re and First Russian in 1907, 
Jakor in 1908 and then a veritable deluge 
of German, French, Swiss, Austrian, 
Russian and Spanish companies, about 
22 of them in the years 1910 to 1914, 
the rush being particularly heavy in 1910 
and 1911. Next came the Norwegian 
Marine Group in 1916 to 1918 and some 
others—six in all and then an almost 
complete subsidence. 


England Little Interested 
in Reinsurance Business 


England seems to have been little in- 
terested in the reinsurance business, al- 
though the Pearl started in that line in 
1927 but has since forsaken it for direct 
business and then there is the Prudential 
which arrived in 1922. One other was 
the City Equitable which came over in 
1920 but becoming involved in the crash 
of its London office was forced to retire 
at the end of 1921. 

Looking over old charts dating back 
to 1896 is almost like reading tomb- 
stone inscriptions in a cemetery. The 
German, Russian, Balkan and Norwe- 
gian casualties arising out of the war 
were very severe. Of a list of 50 con- 
tinental European companies covering 
the years 1896 to 1919, the 1933 charts 
only mention 12 of them. Truly the tide 
rose and fell. 

At the end of 1933 the fire reinsurance 
treaty business, according to the charts, 
was divided among the following com- 
panies: 

American Reserve, U. S. 

Baltica, Denmark. 

Christiania General, 

Eagle, United States. 

General, France. 

International, U. S. 

Inter-Ocean, U. S. 

Jupiter General, India. 

Metropolitan, U. S. 

New India, India. 

North Star, 

Pot, U, 3. 

Prudentia Re, 


Norway. 


Switzerland. 


Prudential, England. 
Rossia, United States. 
Skandia, Sweden. 
Skandinavia, Denmark. 
Swiss Re, Switzerland. 
Union & Phenix, Spain. 


Urbaine, France. 
This is not the full story because it 
is well known that many direct com- 


panies take a participation in reinsur- 
ance treaties and quite frequently have 
the treaty all to themselves, particularly 
where the question of reciprocity enters 
into it. Some day we may see the 
reinsurance companies opening up agen- 
cies for direct business on the basis of 
“what is good for the goose is good for 
the gander.” 

Then, of course, there are the two 
large organizations known as the Rein- 
surance Clearing House and American 
Reinsurance Exchange. 


Views Direction in Which 
Treaty Business is Headed 


The question now is as to the direc- 
tion in which the treaty reinsurance 
business is headed. Certainly the out- 
look is such that foreign importations 
are not to be anticipated, particularly 
from the continent of Europe. The dis- 
turbed situation over there and _ the 
foreign exchange instability would seem 
to be a guarantee of that, although the 
entry of a French company in Septem- 
ber 1934 has to be recorded. 

The great improvement in loss ratio 
which seems to have been a direct ac- 
companiment of the depressed national 
conditions has made it appear that the 
reinsurance treaty business is a very 
profitable line and the direct companies 
have not been slow to observe it and 
to enforce increases in the rates of com- 
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wherever the present results 
warranted, regardless of what had hap- 
pened in the past. On the other hand, 
of course, the direct companies them- 
selves have been under agency pressure 
and constantly reminded of increases in 
operating expense ratios arising out of 
the decrease in income. Unfortunately 
the return trip from a commission in- 
crease is not so easy when things turn 
the other way, unless some provision 
has been made with that possibility in 
mind. 

Will things turn the other way? The 
writer thinks so. With the advent of 


mission 





Urges Direct Writers Prepare 
For Future Fluctuations 





By KARL P. BLAISE 


Vice-President and Secretary Inter-Ocean Reinsurance 


During these times he would be a 
bold man indeed who would attempt to 
prophesy the future trends of the fire 
insurance business, and for practical pur- 
poses it is even too early to draw any 
definite conclusions as to the final out- 
come of the experience for the year of 
1934. However, the present trend of 
the loss ratio is definite and it would 
seem that it might be safely predicted 
that the reinsurance companies, as_ well 
as the direct writing companies, will be 
able to look back on this year as one of 
the best in recent years, and possibly 
the best in the history of their opera- 
tions. Such a result will naturally afford 
a welcome breathing space, but of more 
importance is the fact that it likewise 
will afford an opportunity for clear 
thinking and the planning of a sound 
basis in preparing for the uncertain 
fluctuations of future years. 


Direct Writer’s Problem 
Reaches the Reinsurer 


The managements of the fire insur- 
ance companies have already taken ad- 
vantage of this opportunity, and long 
before the conclusion of the year the 
business has been repeatedly cautioned 
that the low loss ratio would bring with 
it a tendency toward increased overhead 
and a laxity in underwriting funda- 
mentals Keen apprehension has also 
been expressed as to the attitude of 


legislative and administrative bodies who 
are prone to seize upon an abnormally 
good experience for a given year or two 
and force rates down to a level which 
will not sustain a normal loss ratio over 
a reasonable period of years. 

It seems difficult to discuss the prob- 
lems of the fire reinsurance business 
without discussing the problems of the 
fire insurance business as a whole, so 
closely are the interests of the direct 
writer and the _ reinsurer interwoven. 
Naturally the good and bad experiences 
of the direct writer are ultimately re- 
flected in the experience of its reinsurers. 
It matters not whether the problem of 
the direct writer be one of rates, loss 
ratios, overhead, or volume, that sare 
problem, through the medium of the 
treaty eventually reaches the desk of the 
reinsurer. Sometime ago we ran an ad- 
vertisement in the insurance journals, 
and the copy read as follows: 

“A REINSURANCE TREATY 
MAY BE JUST ANOTHER CON- 
TRACT BUT IT SHOULD BE Ps 
AGREEMENT WHICH ASSURES 


SOUND AND ENDURING FORM 
OF PARTNERSHIP BETWEEN 


INSURER AND _ REINSURER, 
BASED UPON A JOINT INTEREST 
IN THE BEST OBTAINABLE 
UNDERWRITING RESULTS.” 
We believe this to be sound doctrine, 
(CONTINUED ON PAGE 15) 


By W. J. LANGLER 


Secretary of Rossia 


the next wave of business recovery the 
old abuses will no doubt creep in. Over- 
insurance, lack of inspections, pressure 
of business, indifference arising out of 
the happy flow of income will soon make 
themselves apparent, the moral hazard 
will depreciate, the arsonists reappear, 
and the tide in the loss ratio will turn. 
Just as the country has had booms and 
depressions in the past so will there be 
waves of high and low loss ratio in 
the future. There is this difference, how- 
ever. Rates are constantly being ham- 
mered down, acquisition costs are rising, 
taxes are more burdensome and the 
margin out of which losses are to be 
paid grows ever narrower. Take a look 
at expense ratios in the charts of 40 
years ago for evidence of this. On 
the other hand motorized fire depart- 
ments, improved building laws, more 
fireproof buildings, sprinklered risks etc. 
help to offset the situation to some ex- 
tent and yet as sure as tomorrow’s 
sun there are disasters to come, such as 
for instance can arise out of modern 
circumstances created by immense stores 
of gasoline and oil near large cities. 

Treaty reinsurance has been worth 
while for over 100 years and is not 
proved worthless or extravagant by tem- 
porary conditions which we are all sure 
have nothing in common with the nor- 
mai processes. It needs but a bad year 
to change the aspects very considerably 
and two bad years to completely change 
it and nothing has occurred but the 
depression to account for the temporary 
lull in the loss ratio. 


Shows What Becomes 
of Reinsurance Premiums 


As evidence of the fact that companies 
do not spend their money for reinsur- 
ance in vain, the following figures are 
taken from one of the charts for the 10 
years ending Dec. 31, 1933. Therein 
are segregated into two separate groups 
the 20 American and foreign companies 
specializing in treaty reinsurance. Using 
these figures the following statistical 
exhibit is obtained: 


Underwriting income earned.$449,239,188 


EMOGSES PRCUTTOR  occvcccececi $253,017,463 
Underwriting expenses 
OSPR tre -$177,004,977 
Dividends paid by American 
REED 455 6040700450800 $11,306,965 
$441,329,405 
10 years balance .......«.+ . $7,909,405 
Percent. Und. Income Earned craw 1.76% 


No allowance has been made _ for 
home office remittances by foreign com- 
panies pro or con but take that balance 
of $7,909,783 and divide it among 20 
companies and then into 10 annual parts 
and the average underwriting profit boils 
down to about $40,000 per company per 
annum. Out of this the reinsurers are 
expected to build up surplus and to be 
an anchor to windward when conflagra- 
tions and catastrophies arise. Any other 
additions to income must come out of 
investments and in the light of the ex- 
perience of the past few years most 
profits are offset by tosses and a con- 
servative, safe and sound investment 
policy is the surest and most successful 
practice to follow, although it yields 
little but dividend returns and makes for 
slow surplus development. 

Reinsurance in one form or another 
is bound to continue and the tried and 
proved treaty method of 100 years will 
quite probably be in existence 100 years 
from now. Nothing can take better care 
of the individual risk problem, and this, 
in the last analysis, is the daily and 
hourly test. It makes for careful under- 
writing and for the specific treatment 
of each separate case, which is a thing 
apart from conflagration hazards and 
disasters in general. 
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Principles of Personal Accident & Health 


Reinsurance 


That the reinsurer plays an important 
part in the general business of personal 
accident and health insurance is estab- 
lished by the fact that most companies 
engaged in this line of casualty insur- 
ance make arrangements of one kind or 
another which provide them with rein- 
surance coverage. 

Of course there are large, strong 
companies having a large volume who 
feel safe in writing sizable coverages 
and who elect to retain all of the pre- 
mium and all of the liability entailed 
thereby. Likewise, there are compara- 
tively small companies with moderate 
volume writing business of such a char- 
acter that the single exposure is unim- 
portant, and there is little or no need 
to further distribute the liability. To 
either of such companies reinsurance is 
not an important factor in the business. 
Such companies, however, are in the mi- 
nority. 


Hard for Small Insurer 
to Avoid Large Coverages 


If for no other reasons than competi- 
tive ones, the small company usually 
finds it difficult to obtain a volume with- 
out writing coverages which exceed the 
amount it can safely carry for own ac- 
count and the large company is con- 
stantly importuned to write policies of 
such size as to threaten an even flow of 
loss experience. 

From time to time almost every com- 
pany writing this line of business is 
confronted with the question of the 
proper limits which it should carry for 
Own account on a single life, and gen- 
erally finds it expedient and profitable 
o “level off” its liability at a point well 
beneath its writing limit. This is done 
through the medium of reinsurance. The 
reinsurer then becomes a part of the 
machinery involved in completing the 
insurance transaction originated by the 
company itself. To all such companies 
the reinsurer is a very important factor 
in the writing of the business. There- 
fore, certain aspects of its side of the 
picture may well be considered. 


Explains Fundamentals 
of A. H. Reinsurance 


Before going further, a word as to 
how reinsurance of this line of business 
is accomplished would seem to be in 
order. . Usually a treaty or agreement is 
made by and between the company de- 
siring reinsurance coverage, called the 
ceding company, and the reinsurer. 
This document is signed by both par- 
ties, each retaining a copy as a guide 
to its adherence to the various stipula- 
tions, conditions and obligations im- 
posed by the agreement. Among other 
things it states how and when the busi- 
ress shall be reinsured and the rate of 
commission which the reinsurer shall 
pay the ceding company. 

It must be remembered that the very 
nature of the coverage provided by per- 
sonal accident and health policies makes 
it necessary to reinsure it on a surplus 
basis rather than on an excess basis as 
is customary in the other casualty lines. 
Surplus reinsurance, as the name im- 
plies, places with the reinsurer the sur- 
plus of all benefits of the policy over 
and above the retention limits of the 
ceding company, but in the event of any 
loss, obligates the reinsurer to partici- 
pate therein to the extent of its pro- 
rata share. The reinsurer, therefore, be- 
comes in fact a partner or co-insurer 
with the ceding company, but only on 
the larger, and, from an underwriting 
viewpoint, more hazardous risks. The 
source of the reinsurer’s premium is ac- 
cordingly restricted. 

The reinsurance contract, among other 
things, usually contemplates that the 
conditions of the reinsurance ceded shall 
be identical with those of the ceding 


company and shall participate in the 
same rates, risks, and conditions as ap- 
pear in the original policy and endorse- 
ments thereto. All settlements of claims 
in which the reinsurer may be inter- 
ested under the agreement made by or 
on behalf of the ceding company, 
whether by payment, compromise or 
otherwise, shall be unconditionally bind- 
ing on the reinsurer to the extent of its 
participation, and the reinsurer_ shall 
also be bound to pay its pro-rata share 
of all expenses (excepting salaries to 
permanent officials or employes) con- 
nected with any resistance to, negotia- 
tions concerning, and _ settlement of 
claims. 

Every year a 
business is reinsured. 
itable to the reinsurer? Those engaged 
in the casualty reinsurance business 
know only too well how unprofitable 
personal accident and health reinsurance 
became during the past few years. In 
fact, it became so unprof fitable that its 
continuance became for a time, at least, 
forced 


substantial volume of 
Has it been prof- 


very doubtful. Reinsurers were 
greatly to reduce their activities in this 
line, by canceling many treaties, retain- 


ing only those evidencing the best pros- 
pects of —— an underwriting profit 
and those which through previous years 
proven profitable. 


had 


Depression Was to 
Blame Only Partially 


Why did this business 
come so unprofitable and thereby un- 
desirable to the reinsurer? Was it the 
result of the depression and economic 
causes? Partly, but not entirely. As 
a matter of fact from the fundamental 
standpoint of underwriting profit or loss 
this business had not changed greatly 
from its previous position, but with in- 
vestment profits shut off or greatly re- 
duced, underwriting results came from 
the background into the spotlight. 

In common with the direct writers of 
personal accident and health insurance, 
the reinsurers of this line of business 
sought for the cause of their grief and 
found practices and conditions existing 
here which had become customary, but 
which almost precluded an underwriting 
profit. Most of these ills were attribut- 
able to competition and had been nur- 
tured by both parties to the reinsurance 
contract. Condemnation, therefore, rests 
no more upon one than upon the other. 

The question presenting itself at this 
point is, “can personal accident and 
health insurance be reinsured on a basis 
profitable to both parties?” The answer 
is in the affirmative. How to accomplish 
this can best be seen by a brief com- 
parison of the conditions existing under 
two reinsurance treaties with companies 
operating in the same gener ral territory, 
writing the same class of business and 
being of the same general character and 
size, 


suddenly be- 


Maximum Acceptance 
Limited to Two Lines 


Under one the ceding company lim- 
ited its maximum writing limit to twice 
the amount which it wished to retain for 
its own account and wrote a sufficient 
volume of surplus business so that the 


reinsurer's premium ran about double 
its single principal sum limit. The rate 
of commission charged the reinsurer 
only slightly exceeded that paid its 
agents and to brokers. The business 
Was reported regularly on bordereau 


giving as complete information as such 
a form permits. Claims were reported 
promptly and complete subsequent in- 
formation furnished as soon as available. 
Settlements were made as soon as could 
reasonably be expected and invariably 
seemed equitable and just under the pro- 
visions of the policy involved. The num- 
ber of different policy forms in use were 


Are Outlined 


but at the same time were suffi- 
cient to allow the agent to write com- 
plete coverage at normal rates. Alto- 
gether this treaty was clean-cut, smooth- 
working, and provided the ceding com- 
pany with adequate protection and facil- 
ities with which conservatively to meet 
competition. Over a period of years it 
consistently produced a fair underwrit- 
ing profit for the reinsurer. 

Under the second treaty, with the 
same principal sum retention, but with 
a weekly indemnity retention twice as 
large, the ceding —— required re- 
insurance coverage for tour times its 
principal sum and pM times its weekly 
indemnity retention. The volume of sur- 
plus business written was less than the 
single principal sum limit of the rein- 
surance coverage. The rate of commis- 
sion charged the reinsurer was high. 
For some time difficulty was experienced 
with the reports both as to cessions and 
losses. Settlements were prompt but at 
times appeared excessive in the sense 
that the claimant had “put one over” 
by malingering or in other ways. Many 
different — forms were in use and 
many so-called “frills” were incorporated 
in them and the rates were obviously too 
low. In contrast with the first _ 
this one was difficult to handle and be- 
came more unprofitable as time went on. 
To be sure, it temporarily served its 
purpose to the ceding company, but no 
contract can persist unless each party 
concerned derive some profit from it. 

In this connection it is an interesting 
and important fact that seldom does it 
fail that the company showing most 
consideration and best experience for its 
reinsurer, likewise shows the most sat- 
isfactory experience on its own account. 
On the other hand it is difficult to find 
a single instance of a company appar- 


limited, 





Presents Views on 


A.&H. Reinsurance 








W. E. STOVER 


W. E. Stover, the author of the accom- 
panying article on accident and health re- 
insurance, is well qualified to write on the 
subject. He has been connected with the 
First Reinsurance the past four years and 
much of his attention has been given to 
accident and health matters. Previously 
for three years he was at the head office 
of the Aetna Life in the accident and 
health underwriting department. The First 
Reinsurance is a member of the Rossia 
group. 


By W. E. STOVER 


First Reinsurance 


ently operating upon the theory that its 
reinsurer should be a beneficent Santa 
Claus and at the same time showing a 
satisfactory experience for itself. 

In studying the results of the two 
treaties certain conclusions were 
reached: In the case of the profitable 
treaty the reinsurer was, in fact, more 
of a partner with the ceding company, 
and, as it was never required to carry 
a liability greater than that which the 
ceding company retained for own ac- 
count, it was safeguarded to a great ex- 
tent from poor risks. In the second 
case this safeguard was absent, — 
although it is unintentional, wherever th 
ceding company finds itself in pirebera 
sion of reinsurance facilities of two, three 
or four time s its own retention limits, it 
to take longer chances on 


is very likely 
doubtful cases than if it had to carry 
more of the risk itself. This is only 


natural. 


Thorough and Conservative 
Underwriting of Risk 

writing of 

evidently 

rein- 

yrthy 


first case the under\ 
was most 
vative. The 


In the 
the individual 
thorough and conser 
surance record showed a notews 
pe rsistency in the majority of cases, con- 
clusive evidence that the business was 
being sold properly by agents who knew 
the various coverages provided by the 
policies which they had to sell and who 
were able to guide the purchaser in the 
selection of his coverage so that he was 
satisfied and remained “sold” on the 
policy and the company. The fair and 
considerate treatment he received in the 
settlement of claims also assisted greatly 
in this 

In the 


risk 


other case, there was only a 
fair persistency. Cancellations were 
frequent. There were evidences that the 
business was not selected or sold with 
the same degree of care and that th 1€ 
underwriter, either through lack of suf- 
unwillingness or in- 


ficient resources, 

ability to use the various resources at 
his command, or through poor judg- 
ment, accepted many poorly selected 


risks. The higher rate of commission 
paid the agent in this case was attrac- 
tive, and impelled him to sell as much 
business as possible without due regard 
to whether the coverage fitted the need 


of the purchaser or wl hether the risk 
was a really good one for his company 
to assume. The lower lies premium 
rate made it easy to interest many of 
those people who buy this kind of in- 
surance for other purposes than pro- 
tection. It is this kind of business 


which experiences many doubtful death 
and also dismemberment claims to say 
nothing of disability claims which are 
in many ways illegitimate, but which 
the insurance company seldom can com- 
bat successfully. 


Death, Dismemberment 
Claims Very Infrequent 


Under the 
dismemberment claims 
quent. Several were paid under the 
second treaty. Was this the result of 
chance or good luck on the part of one, 


profitable treaty death and 
were very infre- 


or of poor luck on the part of the 
other? If so, it was remarkably con- 
sistent. 


In analyzing the two cases further 
the results of — two treaties seemed 
to indicate rathe accuratel y the differ- 
ence in the “oreasina on’ ——— ec 


the two ceding companies. Efficiency 
of organization marked the one :~ 
above the other. Can the reinsurer, 


contemplating the re- 
insurance of personal accident and 
health business be criticised for closely 
inquiring of the company regarding its 
“organization”? It should not be mis- 
understood in so doing because personal 
(CONTINUED ON PAGE 12) 
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Open Letter Is Presented 


Vice-President of American Equitable Writes to Medium 
Sized Company About Loss Excess vs. Treaty Reinsurance 





Dear Bill: 

A few days ago I received your letter 
inquiri ng whether a company like yours 
sh ould replace its ordinary treaties by a 
loss excess cover. Of course, I succumb 
to the subtle flattery of such a request 
and shall try to give you briefly a pic- 
ture of the relative merits of loss excess 
reinsurance and participating reinsur- 
ance. 

Theoretically, both forms of reinsur- 
ance fulfill the same functions. They 
‘allow a company to write larger than 
net lines, that is, to give better service 
to assured and agents. Both eliminate 
the peaks from a company’s business. 
Both protect a company against the haz- 
ard of large losses, which after all is the 
only hazard the company needs protec- 
tion against. Small losses a company 
can pay without assistance. Loss ex- 
cess reinsurance even renders in this 
respect a somewhat better service by 
including the catastrophe cumulative 
hazard to a certain extent. 


Reinsurance Premium 
More Easily Calculable 


Then in operation loss excess rein- 
surance leaves with the ceding company 
a much larger share of the original pre- 
mium, with concurrent larger interest 
income, larger assets, etc. Participating 
reinsurance, on the other hand, has the 
advantage of a more accurately calcu- 
lable reinsurance premium. 

An interesting situation exists in the 
case of a loss. Under participating re- 
insurance the interest of both parties is, 
of course, exactly parallel. This is not 
the case in loss excess reinsurance. A 
ceding company, when starting legal 
proceedings, or making a compromise 


settlement, or going after salvages, is 
under loss excess reinsurance not so 
much the partner of the reinsurer as its 
agent, with a vastly heavier legal re- 
sponsibility. Under loss excess reinsur- 
ance the two companies necessarily 
approach most angles of a loss from 
entirely different starting points with a 
much greater chance of differences of 
opinion. 


Touches on Aspects of 
Plan in Operation 


Nevertheless, all in all, loss 
reinsurance in theory is not only work- 
able, but has positive advantages, but 
how about it in practical operation? 

The situation resembles somewhat the 
alternative of a strict gold basis cur- 
rency or a managed paper currency, so 
widely discussed a year ago. A man- 
aged paper currency looks in theory 
convincing enough. 

It is true several American companies 
today have loss excess reinsurance in 
lieu of ordinary treaties, but significantly 
all of them, with perhaps one or two 
exceptions, are very large companies 
with large resources. If the loss excess 
reinsurance is suddenly canceled on 
them, they can stand the shock of finan- 
cial readjustment. Further, they carry 
heavy net lines anyway, so that such 
reinsurance as they do need is more than 
usually lifted into the realm of the ex- 
ceptional loss hazard. 

On the other hand, I know of small 
fire mutuals with a premium income to- 
taling a few ten thousands that use loss 
excess reinsurance and like it. But your 
case is materially different. The expe- 
rience of companies that in premium in- 
come or assets stand at the lower or 


excess 


upper extreme of the line is not neces- 
sarily a guiding precedent for the me- 
dium sized office. 

To gain an understanding of your 
particular problem, let me look at loss 
excess reinsurance from the reinsurer’s 
standpoint. His loss experience curve 
shows much greater ups and downs than 
under participating reinsurance. A loss 
excess reinsurance treaty might balance 
over a period of years, but in the indi- 
vidual year it likely is either a feast or 
a famine. Loss excess reinsurance pre- 
mium rates are still largely guess work. 
The possible heavy loss fluctuations 
force the reinsurer to charge under loss 
excess reinsurance relatively more than 
if the same large loss hazard was inter- 
mingled in a great mass of premiums 
under a participating reinsurance treaty. 


If Excess Arrangement 
Canceled, Big Problem 


can not find 
reinsurance con- 


Again, the reinsurer 
enough loss excess 
tracts to make a “book” of it. He must 
put an exceptional weight upon each 
loss excess reinsurance treaty and must 
not hesitate to cancel promptly. Loss 
excess reinsurance reinsurers are few 
and far between, so that the ceding com- 
pany may suddenly upon cancellation 
find no other market, especially if its 
loss experience was bad. It then has 
to return to participating reinsurance 
with the resulting disorganization of its 
office work, the mental readjustment of 
its underwriters and examiners (quite 
an important point) and possibly with 
the necessity to pay a large portfolio 
premium to a new participating rein- 
surance reinsurer. As said above, a large 
company, reinsuring perhaps 10 percent 
of its business only, can afford taking 
these chances. The average American 
company reinsures 25 percent to 35 per- 
cent of its business. What a drop in 
surplus and assets and what an increase 
in expense ratios such a company would 
show in its annual statement for the 
year where it switched back to partici- 
pating reinsurance, even if there was no 
portfolio to the new reinsurer. 


The greater responsibility in loss mat- 
ters resting upon a company in case of 
loss excess reinsurance and the greater 
possibility of dispute I have already 
mentioned. 


Very Strictly Tied as 
to Declared Net Lines 


Finally, another point: Under loss ex- 
cess reinsurance a company is much 
more strictly tied to its declared net 
lines. It should not vary them as a 
class or over all without previous con- 
ference with the reinsurer. Nor should 
the ceding company increase or decrease 
its gross lines without consultation, be- 
cause the reinsurance premium is predi- 
cated upon the ceding company’s moral 
obligation to continue in the future the 
same general underwriting policy as ob- 
served previously. 

It may not surprise you now that the 
majority of the companies have preferred 
the safe though laborious participating 
reinsurance method to the simple but 
rather unexplored loss excess reinsur- 
ance method. 

Sincerely yours, 
H. Ernest Feer, 

Vice-president American Equitable 

Assurance Company. 


Excess for Self Insurers 


The excess business for self insurers, 
according to casualty reinsurers, has 
come to a standstill this year or has 
even lost ground. For a while, this 
seemed to be a new field of develop- 
ment of considerable potentialities. How- 
ever, companies find that the field is 
limited and that the premium is com- 
paratively small. The companies issu- 
ing these excess covers have now been 
required to file rates and forms with 
the New York insurance department and 
this has had the effect of curtailing very 
largely the amount of such business that 
is written. 

Some of the casualty reinsurers do not 
actively solicit this business, but handle 
mainly only what is steered their way 
by agents and direct writing companies. 
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Accident Severity Trend Concerns the 


Casualty Reinsurers 


Studious executives in the casualty re- 
insurance ranks are much interested in 
how their branch of the business is 
likely to be affected by the poor experi- 
ence that is being witnessed in the auto- 
mobile liability line. They are concerned 
particularly with the question whether 
there is an increased severity in auto 
accidents and claims as well as an in- 
creased frequency. There is not much 
evidence. So far, the reinsurance com- 
panies have not experienced an upturn 
in their automobile liability losses compa- 
rable to that suffered by the direct com- 
panies. However, they recognize that 
this is no test, for the larger cases, in 
which the reinsurers are interested, are, 
for the most part, court cases and set- 
tlement is delayed. 

The general impression prevails that 
the adverse auto liability experience of 
the direct companies is to be blamed 
to a large extent on a miscellany of 
claims. The small claims, no matter 
how numerous, do not touch the rein- 
surer under the system of excess rein- 
surance used in this country. Therefore 
it would be possible for the direct com- 
panies to suffer without transmitting 
their bad experience to the reinsurers. 


Seek to Prevent Bad 
Cases Reaching Jury 


Undoubtedly the element of frequency 
is more important than that of severity 
in explaining the currently poor auto- 
mobile results. However, if severity is 
playing a part, the reinsurers are de- 
cidedly interested. They fear that there 
is such a trend and they are becoming 
more and more interested in preventing 
bad cases reaching a jury. They feel 
that a person, who is badly injured, 
need only go before a jury of otherwise 
unemployed citizens, prove he was hurt, 
demand $50,000 damages and walk out 
with a $25,000 verdict. 

Not a great many of the large ver- 
dicts are paid in full, but enough of 
them are to cause the reinsurer to fear 
that a trend towards increased severity 
may be setting in. 

The reinsurers feel even less com- 
fortable so far as automobile liability is 
concerned because about three years 
ago the rates for excess limits were de- 
creased an average of 28 percent. More- 
over most of the reinsurers are reported 
to have been yielding to each others 
competition and the insistent demands 
of the direct writing companies and 
basing their premiums for the excess 
limits on less than the full manual rate. 
Incidentally, the reinsurers say, some of 
the most pressing demands for rate cuts 
come from bureau companies, who are 
preaching the gospel of manual rates 
in the field 


Proportionate Premium 
of Reinsurer Is Lower 


In any event the proportionate pre- 
mium that the reinsurer receives has 
dropped and if the accident severity 
trend increases, the reinsurers will not 
have the margin that they would have 
enjoyed had the rates for excess limits 
not been decreased and had they not 
yielded to demands for lower rates from 
individual companies. 

Although accident and health is still 
regarded as an accommodation line by 
most casualty reinsurance companies, 
the experience this year has shown an 
improvement. In some companies the 
going business is profitable, although the 
continued losses on old business, for 
which practically no premium is being 
received, are making the gross results 
appear unfavorable. The margin of 
profit on the current business is not 
large, but the reinsurers are gratified to 
get an even break, as compared with 
staggering losses in the past. 

One company has made an analysis 
of its accident and health business from 


different types of carriers—multiple line 
casualty, industrial, local accident and 
health organizations, and single liners 
doing a national business. Every type 
is discovered now to be on a paying 
basis. 

Previously, when accident and health 
was causing the reinsurer_ sleepless 
nights, the greatest difficulties came 
from the business of the multiple line 
casualty company, which was writing 
large accident and health lines as ac- 
commodation business for potent bro- 
kers. Now the accident business of the 
multiple line company seems to be no 
more unfavorable than that of any other 
type of carrier which writes accident. 

The casualty reinsurance companies 
did not get badly burned because of the 
failure of direct companies, with which 
they had relationships. The reinsurers 
were able in most cases to detect signs 
of a disaster ahead of time. Ordinarily, 
the direct company is very prompt in 
paying its balances to the reinsurer. 
Therefore, when a direct company gets 
behind in its balances, there is reason for 
suspicion and the reinsurer can take a 
number of precautionary measures, 

In the event of receivership of a di- 
rect company, the liability of the rein- 
surer is terminated as of that date. 
Therefore, the only losses to be paid 
are those that were incurred prior to 
the date of receivership. This leaves 


the reinsurer in no 
Ous position than if the reinsurance 
agreement had been terminated in the 
ordinary course of business. If the un- 
derwriting of a direct company was 
poor, the incurred losses are likely to 
prove expensive, but that would not 
have been caused by the receivership. 


more disadvantage- 


See New Court Test of 
Reinsurance Relationship 


There is a complication, in which the 
reinsurers are interested, and which may 
be the subject of a test case before the 
United States Supreme Court. The pre- 
vailing theory is that in the event of the 
failure of a direct company, the reinsurer 
is liable for its full amount of an in- 
dividual loss and must pay this sum 
to the receiver, although the money does 
not go to the individual assured, but be- 
comes part of the general estate of the 
failed company. The reinsurers feel that 
there is no logic to this theory. They 
contend that it destroys the contract re- 
lationship between the direct company 


and the reinsurer. The reinsurance 
contract is based on the theory of in- 
demnity. 


For instance, in the case of a going 
company, the reinsurer pays its propor- 
tion of the loss on the basis of an actual 
settlement, not a contemplated settle- 
ment. 

Suppose, to there 


illustrate the point, 





Former Level May Return 


Shrinkage in Life Reinsurance Vol- 
ume Is Believed to Be Temporary 


BY HARRY R. WILSON 


Vice-President American Central Life 





Life reinsurance falls into two main 
classifications: 1. Standard and substand- 
ard risks over sand above a company’s 
net retention. 2. Substandard risks with 
the original company accepting nothing 
on the risk. 

Reinsurance is an absolute necessity 
for every company desiring to render 
complete service to its agency force, as 
no company can accept (solely on its 
own account) the largest possible risk 
that may be offered. Doing so would 
be to expose itself to great hazard 
through carrying a limited number of 
“jumbo” risks. 

Each company sets up a definite limit 
of risk, or net retention, which it will 
assume. This net retention is deter- 
mined by the company’s size, surplus, 
and strength, and it may be noted that 
retentions vary from $500 to $300,000, 
depending upon the individual company. 
That portion of a risk which a company 
accepts beyond its net retention is re- 
insured 


Explains Bases on Which 
Reinsurance Is Ceded 


Reinsurarice is ceded, generally, on 
two bases: 1. Under a contract calling 
for payment by the original company to 
the reinsurer of an amount which will 
care for the mortality, with a service 
loading. This is known as the annua! 
renewable term method. 2. Under the 
coinsurance method, which provides that 
the original company pay to the rein- 
surer the same premium that it (the 
original company) receives per thousand 
of business. 

United States companies conduct life 
reinsurance in three general ways: 1. 
There are those who transact a purely 
reinsurance business, writing no  busi- 
ness directly through an agency force 
of their own. 2. Others maintain a spe- 
cial reinsurance unit or division that is 
altogether separate from their regular 
business, accepting both standard and 
substandard risks from a wide clientele 





HARRY R. WILSON 


of companies. 3. Another method is 
the formation of several companies into 
a pool and rotating excess risks among 
themselves. Naturally, each method has 
its place and serves a definite purpose, 
but with any plan volume is necessary 
to absorb expense and mortality fluctu- 
ation. 

In boom times such as preceded the 
current depression, big profits engen- 
dered big. risks and reinsurance was 
necessary in large volume because large 
risks were being written with consider- 
able frequency. Hard times have not 
only tended greatly to reduce the writ- 
ing ot iarge cases, but have also brought 
about lapsation of many of the huge 
coverages placed during ‘the pre- -depres- 
sion era. Obviously, the reason for to- 

(CONTINUED ON PAGE 13) 


is a judgment against the receiver of a 
direct writing company for $20,000. It 
-soO happens that the net retention of the 
dit rect company on this risk was $5,000. 
lheretore, if the direct company were a 
going concern, the $10,000 loss would 
be paid and the reinsurer would indem- 
nify the direct company to the extent 
of $15,000. 


Reinsurer Would Only 
Be Liable for 50 Percent 


Tag the direct company in this case 

as failed. In the wind up of its as- 
se ts the judgment creditor’s claim is set- 
tled for $10,000. The reinsurer, there- 
fore, takes the position that it should 
be liable for only 50 percent of that 
amount or $5,000 since the actual settle- 
ment is $10,000 and not $20,000. 

The situation might be compared to 
the case of a direct writing company 
which makes tentative arrangements to 
settle a claim for $20,000. The rein- 
surer, however, would not pay its por- 
tion of that loss, merely on the basis of 
an anticipated settlement, because the 
final settlement might be less than that 
amount. The ss feels that the 
actual payment by the direct company 
should govern since the reinsurance con- 
tract is one of indemnity. 

The courts, in calling upon the rein- 
surer to pay the full amount, apparently 
go on the theory that the whole purpose 
of reinsurance is to protect the policy- 
holder. The reinsurers contend that if 
this were true, the policyholder should 
be given the entire reinsurance proceeds, 
but he does not receive these proceeds. 
All he gets is a very small percentage 
of those proceeds, his being the same 
percentage as all other creditors get. 

The reinsurers feel that the contract 
should not be disturbed and that the ap- 
pointment of a receiver cannot invali- 
date the contract of reinsurance. The 
reinsurer has nothing to do with the 


. receiver. 


Contract Bond Losses 
Causing Some Concern 


In some of the casualty reinsuranc 
companies, the most troublesome actual 
claim situation is in the contract bond 
line. The losses seem to be coming 
from bonds that were issued in 1931 and 
1932. The reinsurance companies at- 
tribute this to the poor financial condi- 
tion of contractors who sought to hold 
their organizations together by submit- 
ting risky bids. Then, there were a good 
many contractors that undertook work 
for which they were not fitted. For in- 
stance, a plumbing contractor might 
take on a sewer job. 

Reinsurers also feel that some poor 
underwriting was done. In the period 
when the stability of companies was 
questioned, some of the companies, that 
were under fire, apparently modified 
their underwriting requirements under 
pressure from the field in an attempt to 
preserve their agency plant. Further- 
more surety men were intent on main- 
taining their livelihood and their deci- 
sions were not always true. 

Contract bond losses have been par- 
ticularly bad in the east, in New York, 
Philadelphia and Baltimore, the rein- 
surers find. The best experience has 
been on the Pacific Coast. In that sec- 
tion some of the important contractors 
have been banding together to handle 
jobs, starting with the Hoover Dam 
project. They made good profits from 
that venture and they have taken on 
other jobs in groups, putting their joint 
resources in back of the various projects. 

The strictly reinsurance companies 
still handle surety business very gin- 
gerly. They will not consider a bor- 
der-line risk on any basis. Some of 
the reinsurers will only consent to par- 

(CONTINUED ON PAGE 15) 
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Home Market Development 
for Excess Covers Seen 





By EDWIN STEWART 


Manager Excess Reinsurance Association 


ror many 


years the insurance com- 
panies and the insuring public in the 
United States have been purchasing ex- 


cess of loss covers but this article, as 


designated by its title, is intended to 
deal primarily with one class of excess 
covers, namely, excess of loss covers for 


insurance companies which, of course, 
cannot be confused with deductible cov- 
ers purchased by self-insurers, or should 
not be confused with the excesses that 
some companies and individual insurers 
purchase over a very low net retention. 

Most insurance companies purchasing 
excess of loss covers do so to protect 
the catastrophe, or unknown hazard, 
and quite properly pay a small percent- 
age of the gross original premium re- 
ceived by them when accepting the in- 
dividual risks but, when a company 
wishes to go beyond the catastrophe 
coverage and desires an excess under- 
writer to carry for a small percentage 
of the original premium income most 
of the load, this type of excess removes 
itself from the catastrophe or the un- 
known hazard classification and becomes 
contributing and the excess carrier 
should therefore receive its full share 
of the net rate. 


Formerly Domestic Market 
For Excess Was Lacking 


Up to a short time ago, very little 
excess of loss protection could be pur- 
chased in the United States from ad- 
mitted reinsurers and although a few 
of the direct writing companies from 
time to time have issued excess of loss 
covers to other insurance companies it 
is quite safe to say that practically all 
excess of loss covers have been placed 
at Lloyds or with some other foreign, 
non-admitted carrier. 

Lloyds, we must admit, is particularly 
adapted to write catastrophe covers as 
the liability can be and is usually spread 
amongst many underwriting syndicates 
and this may be one of the main reasons 
why the insurance companies formed 
and operated by United States capital 
have been willing for so long a_ period 
to allow millions of premium dollars to 
go out of the country annually. The 
minds, however, of our insurance execu- 
tives and also the minds of our legisla- 
tive bodies are slowly but surely chang- 
ing in this regard so that unquestion- 
ably in the not so distant future steps 
will be taken to prohibit this almost 
unbelievable flight of premium when the 
American market will have to look to 
itself for this class of protection. 


Home Market Consists of 
Group of Fire Companies 


A home market has already been initi- 
ated by the Excess Reinsurance Asso- 
ciation which is made up of a group 
of American fire insurance companies 
and which provides for other fire insur- 
ance companies, authorized to write 
business in the United States, admitted 
excess reinsurance on which the direct 
writing companies can take full credit 
for reserves, not only for premiums but 
for losses incurred. 

Practically all types of insurance can 
be reinsured on an excess basis but 
those types more commonly purchased 
by fire insurance companies are as fol- 
lows: General and specific conflagration, 
automobile fire, tornado and transpor- 
tation, inland marine, tornado and hail. 

A conflagration excess is usually writ- 
ten over a high net retention and pro- 
vides a cushion to the direct writing 
company in the event of the unexpected 
occurring and, if properly arranged, does 
not pay nor is expected to pay until all 
other reinsurances, such as treaty and 
facultative, are exhausted. In other 
words, as suggested previously in this 
article, a conflagration excess should 
only be involved in a catastrophe and 


therefore it naturally follows that a very 
reasonable premium is charged for this 
class of cover considering the amount 
of possible but not probable liability in- 
volved. The premium is usually a flat 
premium pay able annually. The amount 
of net retention varies not only with 
the size of the direct writing company 
but also as to whether the company’s 
business is concentrated in city areas or 


well spread throughout the country, but 
in any event the net retention to be 
proper must be high enough so that 


the direct writing company will not feel, 
after purchasing a conflagration excess, 
that it has any more protection in its 
every day underwriting of individual 
risks or block limits than it would have 
if no catastrophe cover were in exist- 
ence. 


Place of Excess Cover 
in the Automobile Field 


Automobile fire, tornado and trans- 
portation excess covers are usually taken 
out by a company when its automobile 
underwriter realizes that through his 
acceptances in a certain geographical 
area there is a possibility but not a prob- 
ability of a concentration of motor ve- 
hicles which might be subject to one 
sweeping fire or tornado. Then too most 
direct writing companies write a certain 
amount of fleet, bus and automobile 
dealers business and in some instances 
what is known as manufacturer’s output 
policies and, of course, these types of 
policies are always subject to a concen- 
tration hazard not only from fire and 
tornado but transportation hazard as 
well, The premium charged for an ex- 
cess cover of this nature is usually based 
on a percentage of the gross original 
premium income received by the direct 
writing company but this percentage 
fluctuates not only in accordance with 
the experience of the automobile under- 
writer but also with the net retention 
of the direct carrier. No excess under- 
writer contemplates paying a claim 
where only one vehicle is involved and 
therefore direct writing companies 
should not seek an excess cover at a 
reasonable cost if they are not prepared 


to retain a net line large enough so 
that the usual loss experience on this 
class of business will not produce a loss 
to the excess carrier. 

The direct writing companies which 
provide inland marine covers to the in- 
suring public can and do purchase con- 
siderable excess coverage and this is 
true particularly of those companies 
writing cargo, jewelry, fur and storage 
risks. The excess covers for this class 
are usually written on a form similar 
to an automobile excess and the pre- 
mium is paid on a percentage of the 
gross original premium income. Here 
again, however, to be a true excess the 
direct writing company’s underwriter 
must not, through a low retention, be 
put in a position where he is under- 
writing for his excess carrier on indi- 
vidual risks. 


Tornado Excess Least 
Profitable to Lloyds 


Tornado excesses have probably been 
the least profitable to Lloyds underwri- 
ters and the companies that have pro- 
vided this coverage for some years past. 
This is understandable when the par- 
ticularly severe storms in Florida, St. 
Louis and the Gulf Coast during the last 
ten years are recalled and when a study 
is made of the tornado business nation- 
wide. The areas where tornadoes are 
most common can easily be mapped and, 
quite naturally, these are the areas where 
the direct writing companies have the 
heaviest liability and cage og require 
excess reinsurance. This class of cover, 
however, can be obtained by the direct 
writing companies at a very fair rate, 
usually a percentage of the gross orig- 
inal premium, if the direct writing com- 
panies will retain a proper net line in 
ratio to the excess and will reinsure 
their known surplus facultatively and 
only look to the excess carrier for the 
unexpected and unusual loss. 

In addition to the covers outlined 
which are usually known as excess COv- 
ers nationwide or blanket, there is also 
purchased by the direct writing com- 
panies what is known as specific excess. 
Most companies, either due to the loca- 
tion of their home office or main branch 
offices or, in some cases, a particularly 
active agent, realize that in some cities 
or counties they are carrying a peak- 
load and instead of giving off all of the 
surplus to their treaties or facultatively 
they map the district, study the con- 
flagration hazard, if fire coverage is in 
mind, and then seek an excess for the 
specific city or area. The net retention 
on these specific excesses is usually high 

(CONTINUED ON PAGE 14) 





Reinsurance Carries Out True 
Spirit of Insurance 





By C. H. PRITCHARD, JR. 


Assistant Secretary General Reinsurance 


The reinsurance principle in the last 
analysis is simply the fundamental prin- 
ciple of insurance itself. The real pur- 
pose of reinsurance is to provide a 
means by which a direct writing com- 
pany may apply the principle of insur- 
ance to its own insurance business. 

The direct writer goes to the public 
and tells the individual that it is unwise 
to expose himself to costly losses which 
may come to him through damage by 
fire, the work of thieves, or his legal lia- 
bility to others because of an accident 
and from many other causes. Further, 
that whether or not the individual is in 
a financial position to pay or absorb 
these losses, it is far more prudent for 
him to join with thousands of others 
in his same position, and buy insurance. 
By grouping a large number of risks, 
the direct writer is able to determine an 
average cost which is paid by each 
member of the group in the nature of a 
premium, and from the pool which is 
created by the premium payments, losses 
are paid along with the expense of ad- 
ministering the trust. In this way, the 


individual may budget the cost of what 
would under other circumstances be an 
unknown factor. The sound thinker 
sees the light and buys insurance. 

In the course of events, the direct 
writer acquires a large number of in- 
dividual risks with a correspondingly 
large premium volume. This business is 
naturally divided into a few general 
classes. In each class we will find poli- 
cies written in varying amounts of lia- 
bility, ranging from a nominal to a very 
large sum. It will be found upon close 
analysis that in any general class the 
preponderance of risks, from the stand- 
point of amovnt of liability, falls within 
a comparatively nominal limit. The 
business falling within this nominal limit 
is sufficient, both from the standpoint 
of number of risks and of premium vol- 
ume, to create a true spread of exposure 
so that the law of average so far as 
losses are concerned can be depended 
upon, and the direct writer is justified in 
retaining for his own account the losses 
within this nominal range. 

The remainder of the business in any 
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EDWIN STEWART 


Edwin Stewart, author of the accompany- 
ing article, is manager and attorney of the 
Excess Reinsurance Association, which was 
started in New York February of this year. 

Mr. Stewart started in the insurance 
brokerage business in 1920 and became 
vice-president of one of the well known 
brokerage firms in New York. In 1930 he 
formed his own firm, Stewart, Collins & 
Stewart, and has been operating this firm 
as president since that time. 

He is continuing as president of Stewart, 
Collins & Stewart, as well as manager of 
the association, but he does not permit 
his brokerage business to conflict in any 
way with the association’s business and 
the brokerage firm makes it a policy not 
to broker nor seek to broker accounts 
which the association writes. 

The companies that now comprise the 
Excess Reinsurance Association are the 
American of Newark, Camden Fire, Han- 
over, National Union and Rossia. 








general class is made up of a compara- 
tively few risks which are written in 
amounts which exceed the nominal aver- 
age to which we have referred, and rep- 
resent potential catastrophe exposures. 
The premium volume developed from 
these excess limits is necessarily a small 
part of the entire premium volume for 
the whole general class. Because of the 
limited number of risks involving this 
higher liability limit and the small pre- 
mium volume, there is no_ sufficient 
spread of risk so far as the business of 
a single direct writer is concerned and 
it is not safe for him to depend upon 
the law of average. The exposure over 
the nominal limits represents a catas- 
trophe one and the direct writer should 
eliminate it. 


Sound Underwriter Buys 
Insurance for Himself 


It is at this point that the sound un- 
derwriter applies the principle of insur- 
ance to his own business and insures 
himself against catastrophe losses. The 
reinsurance company buys this business 
from the direct writer and pools it with 
business of a like kind which comes in 
comparatively small units from each of 
many direct writing companies. By 
pooling this business, a proper spread is 
created and the law of average can be. 
depended upon by the reinsurance com- 
pany to take care of the majority of the 
risks purchased. In this way the law 
of average can be and is applied to a 
group or collection of individually large 
losses, each of which would be consid- 
ered excessive or abnormal with rela- 
tion to the general business of one di- 
rect writing company, in the same way 
that a direct writer applies the law of 
average to the general run of ordinary 
claims, say those which in the aggregate 
make up 85 or 90 percent of the total 

(CONTINUED ON PAGE 14) 
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Adequacy of Rates Vital 
in Liability Field 





The Employers Reinsurance of Kan- 
sas City makes a number of interesting 
observations as to the casualty reinsur- 
ance business in response to inquiries. 
They advise that in their opinion any 
estimate or prediction on future casualty 
operations is extremely difficult. 

So far as liability covers are con- 
cerned, they feel that underwriting 
trends for the year have been in no way 
reassuring. With substantial increase 
both in loss ratio and accident frequency 
over what was already an unsatisfactory 
condition, the picture for the future is 
not especially comforting or reassuring. 
They are convinced that general rate 
structure for automobile liability is sub- 
stantially low, a great increase in fre- 
quency and severity being quite appar- 
ent and largely due to increasing use of 
highways by the low priced car of light 
construction and small cost, and with 
terrific speed possibilities. This class 
of car, when viewed in conjunction with 
the vast increase of heavy freight carry- 
ing vehicles on our highways, has been 
the most serious contributing factor 
toward the present alarming situation. 
Also, the Employers Reinsurance notes 
a substantial increase in accidents due 
to intoxication, together with unusual 
severity from this cause. 


Many Practices Corrected 
Under Stress of Times 


On the other hand, they feel that 
the well known stress to which com- 
panies have been subjected has tended 
toward an increasing degree of care and 
conservatism as compared with opera- 
tions of a few years ago. It has brought 
the correction of many practices that 
were productive of weakness, has 
awakened casualty executives to the un- 
deniable necessity for adequate rates, 
and has tended to reduce competitive 
quotations and to further more selec- 
tive underwriting. 

They further observe that, due to the 
increase of severity and largely because 
of conditions above outlined, excess 
losses have shown a very apparent ten- 


dency towards increase; and this, when 
taken into consideration with the reduc- 
tion of a few years ago in excess limits 
tables, shows the margin of possible 
profit for the excess carrier has been 
materially reduced. Because of substan- 
tial increase in rates on public freight 
carriers, experience on that classification 
shows improvement. They have encoun- 
tered, however, a_ strong’ tendency 
towards deviation from manual, espe- 
cially as to sur-charge for long distance 
hauls. There is a conviction at many 
sources that, as applied to certain classes 
of carriers suffering the highest applica- 
tion of these new rates, plus sur-charge, 
the result is a premium too high for 
the traffic to bear. Even if true, how- 
ever, these new rates should be main- 
tained and the irresponsible or inade- 
quately financed carrier eliminated. 


Improvement in A. & H. 
Business Is Continuing 


Health and accident reinsurance of the 
Employers Reinsurance has continued 
a noticeable improvement, which first 
became qfite evident in 1933. Suicides, 
under conditions which give rise to 
liability on double indemnity or accident 
policies, have very materially decreased 
with the change for the better in eco- 
nomic conditions. 

Fidelity and surety experience of the 
Employers Reinsurance continues satis- 
factory, and is being underwritten by the 
primary carriers with a far greater de- 
gree of care and more rigid selection. 

There has been a noticeable increase 
in payrolls, and while in individual in- 
stances some bad experience has been 
encountered on account of a large influx 
of new and green labor, their experience 
on compensation excess has been en- 
tirely satisfactory, with a tendency to- 
wards increased volume. 

The Employers’ attitude is not pessi- 
mistic, but their position in the casualty 
field causes them to advocate extreme 
caution in underwriting, with emphasis 
on the adequacy of rates. 





Principles of A & H Reinsurance Outlined 


- (CONTINUED FROM PAGE 5) 





accident and health insurance by reason 
of the very nature of the coverage in- 
volved is one of the most difficult of the 
casualty lines to underwrite successfully 
and this is impossible to accomplish 
without a sufficient, well developed, effi- 
cient organization. Be it remembered 
that the reinsurer cannot underwrite the 
individual risk, but depends almost en- 
tirely on the ceding company to do it 
correctly. The same is true in the han- 
dling and settlement of claims. The re- 
insured, therefore, must to a great ex- 
tent, underwrite the “organization” of 
the ceding company. 


‘Business Reinsured 


Must Have Good Spread 


There are, however, certain things 
that must be recognized by both ceding 
company and reinsurer before a treaty 
can be mutually profitable. The most 
important is that the business reinsured 
have- sufficient spread and what is 
equally important that it develop for 
the reinsurer a premium volume suffi- 
cient to meet occasional principal sum 
claims. For example the reinsurance 
of only the death and dismemberment 
benefits of a company’s policies does 
not give the necessary spread of risk 
and seldom develops enough premium 
volume so that the reinsurer can pay 
the claims that are bound to develop 
and still make a profit. One such claim 
consumes the reinsurance premium re- 


ceived for a very great many individual 
reinsurances. Two such claims can 
easily put such a treaty “in the red,” 
and regardless of how good the past 
experience of the ceding company may 
have been, it is obvious that such a mar- 
gin is too small for the reinsurer. 

Another concerns the correct ig of 
commission to be charged for the busi- 
ness reinsured. Usually a small per- 
centage ‘over that paid the agent or 
broker is charged. This commission 
rate includes also the estimated cost ot 
all other expenses,’ taxes, and charges, 
except claim expenses, and is charged 
against the net reinsurance premium. 
High loading of the commission rate 
on surplus business should not be neces- 
sary and is more harmful than good. 
It sometimes means the difference be- 
tween an underwriting profit or loss to 
the reinsurer. With reinsurance loss 
ratios frequently running 60 percent, the 
reinsurer is limited in the commission 
rate which it can afford to pay. If such 
less ratios continue the ceding compa- 
nies will doubtless have to lower the 
rate of commission paid the agent or 
broker for this business and perhaps 
scale it down on successive renewals 
if it would purchase reinsurance cover- 
age. 

Still another is that the reinsurer is 
justified in reserving the right to ask for 
substitution of risk if it is found that 
it is already carrying its limit under 
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some other treaty, because it often hap- 
pens that the same risk is written by 
two or more companies doing business 
with the same _ reinsurer In such a 
case, unless the reinsurer can secure 
a substitution of risk by one or more 
of its ceding companies, its exposure 
on the one individual is too great, and 
the reinsurer must then seek relief 
through reinsuring part of its liability 
with another carrier. This is rather dif- 
ficult to accomplish, because the pre- 
mium on the single occasional risk is 
too small in relation to the potential 
liability involved to be of interest. Such 
arrangements, when made, are generally 
as an accommodation to one company 
by another. 


Avoids Extending Coverage 
Beyond Net Retention Limits 


As well as avoiding several reinsur- 
ances ‘on any one individual, the rein- 
surer of this line of business whenever 
possible, also avoids extending to the 
ceding company reinsurance coverage 
for three or more times its net reten- 
tion limits because on such cases the 
1einsurer becomes in fact more the in- 
surer than the ceding company, but 
usually without sufficient premium vol- 
ume under the treaty safely to under- 

teke such a function. However , all trea- 
ties cannot be arranged on an equal share 
basis; therefore, it is of great impor- 
tance that the ceding company be cog- 
nizant of its obligation to exercise the 
same degree of care in the selection of 
risks and settlement of claims in those 


cases where the reinsurer assumes the 


larger part of the risk, as it does in 
those cases which come wholly within 
its own retention limit and therefore 
are not subject to reinsurance. Other- 
wise it is impossible to build a lasting 
relationship between the ceding com- 
pany and reinsurer. On the other 
hand, the reinsurer must stand ready 
and willing promptly to meet its just 
obligations to the ceding company. 
The majority of companies writing 
personal accident and health insurance, 
aided by organizations whose purpose is 


to develop and assist in the conduct ‘of 
this business, have taken various steps 
in the past two years to correct prac- 
tices and conditions which were much 
in need of remedy. That they have 
been successful is attested to by the 
constant reports of better experience. 
There is no doubt that the reinsurers 
of this line of business appreciate this 
work and that their attitude is one of 
complete cooperation and willingness to 
assist in any way possible. 

The personal accident and health busi- 
ness in this country has zreat possi- 
bilities. It should grow tremendously 
with the increase of earning power of 


the people, and with the continuance of 
the efforts that have already been made 
to place this business on a more scien- 
tific and sensible basis, it should prove 
a very profitable line for the insurance 
company. Reinsurance plays a very 
necessary part in that business and will 
undoubtedly occupy an important posi- 
tion in plans for future expansion. It 
can, and should be made profitable, for 
both the ceding company and reinsurer. 
Acquaintance with each other’s 
lems accompanied by a sympath etic and 
cooperative attitude on the part of each 
would go far toward the accomplish- 
ment of this result. 


prob- 





Former Life Level May 


Return 
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day’s dearth of big cases and the lapse 
of prosperity’s “jumbo” risks is due to 
the insured’s temporary inability to pay 
the premium. It seems safe to assume 
that, when conditions return to a more 
normal basis, the large lines will be sold 
again as in the past. If so, present vol- 
ume shrinkage of reinsurance will, no 
doubt, then be offset by the increased 
new volume. The last five years have 
convinced the people of America that 
life insurance is the safest and sound- 
est financial institution that mankind 
has as yet devised. This fact will cer- 
tainly mean an increased volume of sales 
of both large and small cases in all 
probability far exceeding éarlier records 
made during prosperous times. 

During the early days of life insur- 
ance, companies limited the amount of 
acceptance of any individual risk to their 
net retention. As time went on, com- 
pany practices became more standardized 
and their officials, through associations 
and conventions, became acquainted to 
an extent that brought about a friendly 
and harmonious spirit of cooperation. 
The result was that United States com- 
panies permitted the acceptance of 
larger risks and reinsured the excess 


portion Formerly, foreign companies 
supplied the reinsurance needs of United 
States companies, but gradually our own 
organizations began to develop such a 
service among themselves. 

The business of reinsurance is now 
so widely and well developed that a 
contract between companies is a gentle- 
men’s agreement, with each having 
complete faith in the other. The auto- 
matic privileges in today’s reinsurance 
agreements compel the original company 
to be as interested in the protection of 
the reinsurers as in itself. The most 
satisfactory contract is one which pro- 
vides that the issuing company, accept 
its limit of retention before reinsuring 
the excess portion of the risk. The as- 
sumption is that it is safe underwriting 
automatically to accept as reinsurance a 
full retention, if the original company 
takes its limit. In other words, the re- 
insurance company is entirely dependent 
on the underwriting practice of the orig- 
inal company and willing to follow its 
decision. 

Sometimes cases are offered that are 
in excess of both the original and the 
reinsurance companies’ ability to absorb 
on their own accounts. This additional 


“that, through reins urance, the rem 


risk is then retroceded through the re- 
insurance company to another company 
or companies. 

The issuing .company pays its claim 
when one occurs and, after tendering 
evidence of that fact to the reinsurance 
company, receives its portion of the 
claim payment from the reinsurance 
company. ‘The transaction is then com- 
plete, with the original company having 
served the public beyond its own 1 
dividual ability, without 1€ 
even realizing that some of 
distributed. In addition 








his risk was 
it will be seen 

unera- 
tion to the agent of the original company 
is greater by reason of his being able to 
deliver policies beyond his own insti- 
tution’s * tention limit. 

While the present depression has cur- 
tailed he number and volume of large 
risks and has increased mortality, there 
has as yet been no change in reinsur- 
ance rates, although it nas been said 
that a company accepting excess risks 
is entitled to an added rate on account 
of additional depression claims. 


No Change in Reinsurance 

Rates Despite the Depression 

Statistics indicate that, as a class, 
large risks ordinarily carry a heavier 
mortality than a corresponding number 
of small ones. This is manifestly due to 
the great mental and physical strain 
upon those of great responsibility in 
business, who are generally the pur- 
chasers of abnormal amounts of insur- 
ance. Big risks are not as freely writ- 
ten now as former]; y, and company un- 
derwriters scrutinize large individual ap- 
plications more closely than before. The 
opportunity for selection against the in- 
surance company is especially great dur- 
ing a period of national depression such 
as the present one: 

Although the reinsurance volume of 
excess risks has shrunk markedly dur- 
ing recent years, it is believed that the 
future volume for those companies ac- 
cepting surplus risks will be as great, 
perhaps greater, than ever before. 
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as the only hazard which they wish to 
reinsure is the conflagration hazard and 
they are quite prepared to run the lia- 
bility of two or three risks or even block 
liabilities being involved in one fire. 

Specific tornado excesses are also 
common and these are taken out where 
a company, for business reasons, feels 
that it must accept more than the usual 
amount of tornado liability in an area 
known to be subject to this hazard. 
These covers, however, are usually taken 
out over a net retention much lower 
than that assumed under the fire covers. 

It is not as usual for a direct writing 
company to reinsure on an excess basis 
specific automobile risks, although in 
some cases where large fleets are in- 
volved this is done. The hazard, how- 
ever, to the excess underwriters is a 
known hazard, usually a concentration 
in one garage and the rates are based 
accordingly. 


New Field for Broker 
in Developing Business 


Inland marine writing companies with 
high limits at certain warehouses will 
specifically reinsure by locations but 
here again, as there is a definite known 
liability to the excess underwriter, there 
will not be a great saving in rate. 

Earlier in this article it was stated 
that most of the excess business has 
been in the past and still is being placed 
with non-admitted carriers and this is 


unquestionably the reason why so few 
licensed brokers have developed a com- 
mission income from reinsurance of this 
class. As the business becomes more 
and more admitted and recognized as 
business acceptable to groups of admit- 
ted insurance companies brokers should 
and undoubtedly will enter this field 
more generally and will seek appoint- 
ments from the direct writing companies 
which thev favor with a large volume 
of direct business. A broker can now 
and will in the future be able to obtain 
a very fair rate of commission for his 
production efforts in this field, although 
the entire cost of running excess covers 
must be low due to the fact that only 
a small percentage of the gross original 
premium is usually charged. There is, 
however, very little home office expense 
and, as a properly written excess should 
pay at the same time and in the same 
manner and follow the adjustment of 
the direct writing company in every re- 
spect, there is no additional loss adjust- 
ment expense to be met. 

Very little has been said or written 
on this particular subject as heretofore 
these covers have for the most part, as 
stated previously, been arranged with 
non-admitted reinsurers but now that 
the American market is opening up more 
attention should be given to this class of 
reinsurance. In other words, every bro- 
ker can now “talk out loud.” 
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of the claim payments in any particu- 
lar class. 

But again there is a certain catas- 
trophe liability which has been taken on 
by. the reinsurance company and which 
it is not justified in retaining for its own 
account, so the reinsurance company 
again applies the principle of insurance 
to the business it has purchased. It de- 
termines what is a sound retention and 
it reinsures or retrocedes its catastrophe 
liability to another underwriter. The 
retrocessionaire, so-called, takes the 
comparatively small unit of business 
which has been reinsured with it and 
groups it with other units of a like kind 
coming to it from other reinsurance com- 
panies and in the house of the retroces- 
sionaire is created a sufficient spread of 
risk, up to certain limits. It may be 
that the retrocessionaire finds it neces- 
sary to eliminate a catastrophe hazard 
which exists in his own business, and he 
in turn buys insurance that will protect 
him from a catastrophe loss. The 
process goes on until finally the last risk 
has been absorbed in conservative units 
by several underwriters with the result 
that a serious claim involving the entire 
policy limit, hurts no one badly. 


Sound Averages, Spread 
Consistently Maintained 


This, then, is the real purpose of a 
reinsurance company. It has provided 
the means of distributing risks by class 
so that the loss exposure has been com- 
pletely absorbed, very likely by many 
underwriters, and sound averages and 
spread have been consistently main- 
tained. 

This is a far cry from the belief which 
is held by some underwriters and by 
many agents and brokers, that the pur- 
pose of a reinsurance company is to ab- 
sorb lines which are too “hot” for han- 
dling, to any great extent, by the direct 
writer. If a reinsurance company com- 
mits itself extensively on so-called sub- 
standard business, it will have the same 
experience as that which comes to the 
direct writer if he writes heavily in sub- 
standard classes. 

It may well be true that certain risks 
which are not considered good business 
by a direct writer might easily be sound 
risks and good business from the stand- 


point of a reinsurance company. The 
type of which I write would be of a 
class which is handled only infrequently 
by the direct writer, or it may be of a 
class of which the direct writer knows 
little. The reinsurance company may 
have enough of this business to have de- 
veloped a sound experience and with a 
proper spread of risk and with the lia- 
bility distributed in consistent units 
amongst several underwriters, the under- 
writing may be a satisfactory endeavor. 
I must emphasize again, however, that 
business which is fundamentally bad is 
never made better because a reinsurance 
company handles it. 


Says Occasional Large 
Retentions Are Dangerous 


Many underwriters have made the 
mistake in the past of retaining very 
substantial lines on a few risks because 
of a personal feeling that the business 
was of an exceptionally ‘good type. This 
is unsound and certainly violates the 
principle of insurance. These large re- 
tentions are few and far between, and 
no sufficient spread of risk nor ‘satis- 
factory average is created. An under- 
writer who calls himself an insurance 
man has no more right to expose his 
company unduly on certain risks because 
he feels that these few risks are par- 
ticularly good, than I have as an in- 
dividual to drive my automobile without 
insurance. Suppose I said to the insur- 
ance agent that I could stand the ordi- 
nary small loss which might come to 
me because of the operation of my 
automobile and that I would take a 
chance on the catastrophe loss. The in- 
surance agent would tell me that I was 
foolish. He would say that a very ex- 
pensive loss might easily come to me 
and it would be very difficult, if not im- 
possible, for me to pay that loss with- 
out borrowing money to do it. Let us 
take the case of the insurance under- 
writer who has a substantial automobile 
liability business in limits up to $10,000. 
So far as this business is concerned, it 
represents an exposure to him which 
corresponds very closely to my expos- 
ure as an individual to what I call the 
ordinary loss. In addition to this 
$10,000 or less business, he has a com- 
paratively small number of risks which 
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involve liability up to $100,000 or per- 
haps more. The number of risks in this 
last class are few. He has no spread 
and he cannot depend on the law of 
average. If he retains more on these 
risks than the amount of liability which 
is prescribed as a consistent amount by 
his bulk business, he is taking a very 
grave chance on being faced with a 
serious loss which cannot be absorbed 
by the premiums which he has collected 
for his entire excess liability over the 
nominal amount we have referred to. 
When he pays the loss, he dips into the 
premium developed from his business 
written for $10,000 or less. He has had 


to borrow money with which to pay the 
catastrophe loss. He is in about the 
same relative position that I would be 
in, if I became involved in a catastrophe 
loss because of an automobile accident 
and I had no insurance. 

Finally, let me emphasize again, that 
if the true spirit of insurance is to be 
carried out, an underwriter must watch 
his business carefully and see to it that 
that part of it which represents a po- 
tential catastrophe liability must be 
eliminated and, of course, the way to 
eliminate it is by purchasing satisfactory 
reinsurance for the account of his own 
company. 
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and that a treaty predicated on that 
thought and understanding argues well 
for the future welfare and respective in- 
terests of the parties thereto. It pro- 
vides a basis for the sharing of mutual 
problems as well as the profits in which 
each has a vital interest, and the cost 
burdens are carried jointly in the pro- 
portion that the participations and 
equities of each in the business bear to 
the total. The direct writer cedes, fully 
confident that the sound protection guar- 
anteed will be forthcoming if and when 
needed, and the reinsurer assumes and 
accepts, equally confident that it is re- 
ceiving a fair distribution of the ceding 
company’s business. This confidence, 
each in the other, is an outstanding 
essential to a proper reinsurance rela- 
tionship. In other words, what we are 
doing here is nothing more or less than 
affirming the fine old principle of “Uber- 
rima Fides.” 


Central Location Found 
To Have Many Advantages 


Because of the fact that with few ex- 
ceptions the large fire insurance centers 
are located on the east and west sea- 
boards, there is a tendency to regard a 
company domiciled in the midwest as 
being handicapped in its operations. 
Situated as we are, practically in the 
center of the United States, we have, 
on the contrary, found our geographical 
location to be one having many advan- 
tages. The centers of high volume can 
be contacted through well managed de- 
partments equipped to serve efficiently 
the reinsurance needs and requirements 
of these centers at a minimum of over- 
head. This leaves the balance of the 
territory, which is large, under the im- 
mediate supervision of home office opera- 
tions, and if that home office be cen- 
trally located it has a decided advantage 
from the standpoint of personal con- 
tact, communication, and transportation. 
It is well established that the fire insur- 
ance business, to be well conducted, 
must be based on a wide spread of small 
nets over diversified risks and geograph- 
ical areas. Considering the necessity of 
geographical spread the centrally located 
company is in position to reduce its in- 
termediary contact to a minimum and 
enjoy a corresponding reduction in ac- 
quisition costs. 


American Reinsurers Don’t 
Need International Spread 


Prior to 1929 much had been said con- 
cerning the desirability of international 
operations in the reinsurance business, 
it being the thought that such territorial 
spread was most essential to the con- 
tinued stability of the carrier. That, 
however, was before depressions had 
really started to perform ona world-wide 
basis. Then again, this thought was 
probably more applicable to the Euro- 
pean continent, where past experience 
had proven that the social, political and 
economic upheavals within a country of 
comparatively small geographical area 
were a severe strain on a reinsurance 
company domiciled therein whose writ- 
ings were restricted entirely to home 
business. The need of international 
spread in. the case of American reinsur- 
ance companies is not so apparent. A 


reinsurance company domiciled in the 
United States, whose writings are con- 
fined to home business, is privileged to 
enjoy through its nationwide operations 
both geographic and classification spreads 
which compare most favorably with 
those of a European-wide business. It 
would be difficult to visualize any area 
other than the United States where the 
reinsurer would have more promise ot 
economic stability from the standpoint 
of diversification of product and in- 
dustry. 


Direct Personal Contact 
Valuable to Both Sides 


The ramifications of the reinsurance 
business are many and varied, and for 
that reason the service of a third party 
or intermediary may be necessary in the 
instance of the direct writer whose re- 
insurance business is purely incidental. 
However, it is rather difficult to under- 
stand why that situation should obtain 
in the case of the professional reinsurer, 
particu larly when the business involved 
is national and not !n ternational i in scope. 
Just as the direct writer is organized 
and equipped by departments for the 
purpose of direct operations, so is the 
professional reinsurer organized and 
equipped for the purpose of reinsurance 
operations. The agency plant contacted 
through salaried representatives of the 
production department constitutes the 
source of business for the direct writer, 
and the home offices of the direct 
writers are the business sources of the 
reinsurance company. So often in the 
field you hear the remark, “We have a 
lot of confidence in our companies and 
like to do business with them because 
we are personally acquainted with the 
management.” The value of the direct 
personal contact between the contract- 
ing parties cannot be over-emphasized, 
and through it is bern a mutual confi- 
dence and good will which can be ac- 
quired in no other way. 

To one who travels the United States 
contacting the fire insurance offices it 
soon becomes apparent that in so far 
as the interests of their own company 
are concerned, the problems of reinsur- 
ance are well within the grasp of the 
executive officers. In the conduct of 
home business the reinsurance trans- 
actions do not involve the legal, mone- 
tary, racial, and other national problems 
which so often occasion friction in an 
international business, and consequently 
there is less need for the technical ad- 
vice and counsel of the intermediary. 
The business in the United states has 
gradually assumed a uniformity in many 
of its phases through the combined et- 
forts of company organizations and the 
National Convention of Insurance Com- 
missioners. While complete uniformity 
is still lacking, much confusion in the 
handling of the business has been elim- 
inated. 


Have Basis for Judging 
Investments of Reinsurer 


Not only are the executive staffs of 
the direct writers informed on matters 
pertaining to underwriting and reinsur- 
ance, but they are likewise informed on 
investments. Through the experience 
gained in handling the investment funds 
for their own companies, they have the 


ability to scan the annual statements of 
the reinsurance companies and satisfy 
themselves as to the stability of their 
carriers. 

The position of the reinsurance com- 
pany proper, as regards volume, remains 
practically unchanged and continues to 
be one of watchful waiting. While there 
was some improvement in this respect 
during the year these reinsurers are still 
deprived of a certain normal volume in 
which they would share were it not for 
the reciprocal arrangements and _in- 
creased retentions on the part of the 
direct wrtiers or incidental reinsurers. 
Reciprocity is not new and did not orig- 
inate during this period. On the con- 
trary it 1s as old as the business itself 
and has been resorted to many times in 
the past when the direct writers were 
hard pressed for premium income during 
similar periods of declining values. The 
attitude of mind of the direct writer was 
probably well expressed recently by one 
manager when he said, “In times like 
this it is just a case of you scratch my 
back and I’ll scratch yours.” 


May Overlook Principles 
of Sound Reinsurance 


That philosophy is all very well in 
so far as the income account is con- 
cerned but the welcome relief obtained 
through these “back scratching” ex- 
changes can easily become an irritation 
if indulged in too freely and to a point 
where the fundamental principles of 
sound reinsurance are overlooked. 

The established reinsurance companies 
with proven records can face the future 
with a feeling of confidence. Release of 
reserves through decline in volume, low 
loss ratios for the past year or two, and 
better market conditions have contrib- 


uted to bringing about a substantial im-’ 


provement in their general financial 
conditions. During the period of low 
volume came an opportunity for closer 
scrutiny of the business, and treaties 
which were showing a persistent volume 
of undesirable classifications were can- 
celed. The investments were also given 
close attention and adjustments made in 


























the portfolios as the pendulum of re- 
covery swung from dead center to the 
left or right. As a result the capital, 
surplus and reserve cover of the rein- 
surer today is one of sounder protection 
with a higher degree of liquidity. 

The facilities of the reinsurance com- 
panies have always been in demand dur- 
ing years of normal or high volume and 
during those years of fluctuating experi- 
ences the reinsurers have always born 
their allotted share of the loss burden. 
Such a record they feel merits the con- 
tinued confidence of the direct writers 
and a return of the volume which has 
been forced into other channels because 
of conditions over which the originating 
company had no control. 








Accident Severity Trend 
Stirs Casualty Reinsurers 


(CONTINUED FROM PAGE 7) 
ticipate in a surety risk i in which a large 
number of other companies are also in- 
terested. The reinsurer does not desire 
to have a large responsibility, but only 
an incidental one. 

However, the few casualty reinsurance 
companies that do transact surety busi- 
ness, find that their volume is up be- 
cause of the tendency of the direct com- 
panies to cut their retentions. 

There has been a _ tendency, rein- 
surers say, among direct writing cas- 
ualty companies, to cut their net reten- 
tions on liability lines, but the most pro- 
nounced tendency in that direction has 
been in connection with fidelity and 
surety. 


branch of the business in 
net retentions of the direct 
companies have been reduced, is bur- 
glary and check alterations. This is re- 
flected by an increase in volume from 
these sources on the part of certain re- 
insurance companies. 

About the only lines in which the di- 
rect writing companies are acting as re- 
insurers are accident and health and fi- 
delity and surety. A few of the direct 
writing companies have undertaken to 
handle accident reinsurance now because 
the regular reinsurance market has been 
so tight in connection with this line. In 
surety, of course, reciprocal insurance 
or trading among direct writing com- 
panies has been traditional. The cas- 
ualty reinsurance companies have not 
suffered from the competition of. direct 
writing companies, as have the fire re- 
insurance companies. 


Another 
which the 
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